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Dawe’s Vitamelk will help you build a 
high quality feed. It contains 16 vita- 
mins and trace minerals, in laboratory- 
controlled amounts, which strengthen 
feeds 16 ways against “hidden weak- 
ness” and “partial deficiency.” 


FLAVONNE — the twin of dried milk — 
equals dried milk in riboflavin, pound 
for pound, Also contains Vitamin D, 
wheat germ oil, manganese and iodine. 
Try this low cost successor to milk 
today. 


All our products are available 
in car lots or may be picked 
up at the Terminal Storage 
Co., warehouse, 106 W. See- 
both St., Milwaukee. 
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FOR SATISFACTORY RESULTS 
IN EVERY BRANCH OF 

THE GRAIN BUSINESS 

TRADE WITH 


INCORPORATED 


MINNEAPOLIS AND ALL 
PRINCIPAL TERMINAL MARKETS 


Special Attention Given To Barley 
And All Feed Grains Shipped To 
MILWAUKEE 


Read the Cargill Crop Bulletin 


FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of... 


Wheat @nan 
Wheat Middllingsa 
Rye Middlinga 
Malt Sprouts 
@newens Graina 
Linseed Meal 
Soybean Meat 
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GRAIN AND STOCK EXCHANGE 


MILWAUKEE 


USED 


BURLAP or COTTON 


BAGS 


PAPER BAGS 
TWINES 
WATERPROOF 
TARPAULINS 


INDIANAPOLIS, IND. 


Sell Us Your Accumulation of Used Bags 
Our War Effort Needs Them Badly 


bag saver 


Nine, instead of ten—a 10% 
saving in sacks if you use 
a super-service, masterbuilt 


‘Super-mix’ 


Simplest, safest, speediest 
—positive uniformity in mix- 
ing .. . Self-loads swiftly, 
blends rapidly and an auto- 
matic Jolter packs the mix 
into sacks 3 to 4” narrower 
than hand bag-off requires 
... Large saving in power, 
space, labor and upkeep. 


Ask for Catalog B-165 


S. HOWES CO., INC., Silver Creek, N. Y. 
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"PROFITS are ‘in the bag' when you use ARCADY FEEDS and CONCENTRATES," says 
A. V. Stout, Manager of the Syler & Syler Elevator of Plymouth, Indiana. 


MIXING PROGRAM INVALUABLE 


"We feel that the Arcady Mixing Program, with its laboratory control of ingredients, safe- 
guards our customer's interests. Since using Arcady Concentrates, the sale of our ‘Pilgrim’ 
Brand Feeds has stepped up. 


MAKES A BETTER FEED 


"We're confident we're now making a better feed and getting perfect balance without 
the time and expense of weighing out a number of small items. 


LIKES ARCADY SERVICE 


"The cooperation given us by the Arcady Laboratory and 
your field representatives has been a wonderful help in 
developing new business. 


ARCADY FEEDS FAST SELLERS 


"Since we mix only poultry feeds, we depend on the com- 
plete Arcady Line to give our customers the finest possible 
feeds for other farm animals. They're fast sellers and 
egg money makers. No dealer or feeder can do 
etter than to make the Arcady Seal his buying guide. It 
marks America's Most Complete Feed Line." 


Cop’r. 1941 Arcady Farms Mig. Co. Write for details Cop’r. 1941 Arcady Farms Mig. Co, 


ARCADY FARMS MILLING COMPANY 
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why all the rush to 


Get the 


here are the answers 


OSSIBLY you are wondering— 

vocally or secretly—just what's 

back of all this furor about 
scrap. Why all the rush? What's 
the hurry? Aren't the scrap yards 
full now? Won't it be just as useful 
next year as it is now? Anyhow, 
why does my scrap have to be han- 
dled through a junk dealer? Why 
can't I just give it, or sell it, direct 
to the government? 

These are some of the questions 
that puzzled Americans are asking 
in the face of the accelerated pres- 
sure now being brought to bear on 
them by local and county salvage 
committees in every section of 
Uncle Sam's domain. The answers, 
when you know them, are simple 
and logical. 

Uncle Sam is forging the largest 
and most powerful fighting force he 
has ever had. This force must be 
equipped with the finest and most 
deadly weapons that modern sci- 
ence can produce ... and it must 
be equipped now .. . not next year 
or the year after... but NOW. To 
do this, he must have in great 
abundance all of the necessary ma- 
terials used in the production of 
war weapons. 

Metal and rubber are two of the 
essential materials needed in wea- 
pons of war. The source of our sup- 
ply of rubber has been almost en- 
tirely cut off, but most of the needed 
metals are still available to us. It 
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is easy to understand why it is nec- 
essary to salvage old rubber. But 
why, in view of the supply of virgin 
metals, limited though it may be in 
some cases, is it so necessary to sal- 
vage metal scrap? The answer is 
very logical. 

Steel is made of, roughly, 50 per 
cent virgin iron ore, and 50 per cent 
scrap. Actually, at the present time, 
between 50 and 55 per cent scrap 
is used. It is therefore evident that 
every pound of iron that is mined, 
must be matched by a pound of 
scrap iron. The steel mills are now 
producing more steel than ever be- 
fore, consequently the demand for 
scrap iron has skyrocketed to prev- 
iously unheard of proportions. In 
normal years, farm scrap was not 
needed, but today it is a vital 
necessity. 

Winter is approaching. Many 
sections of the country will, for sev- 
eral months, be covered with snow. 
Roads in some cases will be block- 
ed. The steel mills must be kept at 
maximum production throughout 
the winter months. There must be 
no shutting down of blast furnaces 
for lack of scrap iron. Therefore, it 
is important that farm scrap should 
be collected NOW, and placed in 
convenient stock piles, where it will 
be easily available for shipment 
when needed, instead of being out 
on farms that may be temporarily 
inaccessible because of blocked 


roads, or concealed beneath a 
blanket of snow. 

Yes, it’s going to take a heap of 
scrap iron to keep those hungry 
blast furnaces going this winter. So 
don't worry if you see huge piles of 
scrap in the junk dealers’ yards and 
jump at the conclusion that there is 
plenty and to spare without yours. 
That scrap in the junk yard is just 
where the government wants it. Be- 
sides, its moving all the time... 
flowing in a steady stream to the 
mills where it is needed. It is an 
exception if scrap iron remains in 
the junk dealer’s hands more than 
60 days. He, is constantly making 
shipments, and he is operating 
under the watchful eyes of govern- 
ment inspectors, who constantly 
check his stocks and see that it is 
kept moving in the quantities and 
to the points where it is needed. 

It should be mentioned here that 
the junk dealer operates under 
strict government supervision. 
Scrap is too vital a war commodity 
to be left open for private exploita- 
tion. Consequently the junk busi- 
ness is regulated. No one is going 
to get rich buying and selling scrap 
in this war. The junk dealer, in most 
cases, will make legitimate profit, 
which he is entitled to for the serv- 
ice he performs. But many dealers 
will be lucky to break even. 

The aversion on the part of many 

(Continued on Page Seventy-one) 
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Scenes from the Hubbard labora- 
tories which are YOUR labora- 
tories when you make your own 
brand of feeds and mashes The 
HUBBARD SUNSHINE Way. 


The Hubbard laboratories give you positive 
assurance that the finished feeds you make 


The HUBBARD SUNSHINE Way are 
exactly right and always uniform. Rigid 


laboratory control is maintained in the 
blending of the 19 ingredients that make up HUBBARD’S 
SUNSHINE CONCENTRATE, the base for your own 
brand of feeds. This same laboratory for regular 
checking of your finished feeds is part cf Hubbard’s 


service to all associate feed manufacturers. 


Hundreds of feed dealers in all parts of the country have 
opened the doors to greater volume and increased profits 
by making their own brand of feeds and mashes The 
HUBBARD SUNSHINE Way. Some territories are still 
open for aggressive feed men who desire real security and 
a steadily increasing business. Write today for complete 
information. 


WAY 


EASTERN BRANCH 410 ELEVENTH STREET, AMBRIDGE, PA 
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War Effort 


NCLE SAM has asked for 

huge production increases in 

poultry and eggs. This in- 
crease will require a billion more 
pounds of feed a year. It will swell 
the dealers’ profits but the program 
will succeed in a full measure only 
if the industry succeeds in greatly 
reducing, or better still, stamping 
out all poultry diseases. 

In our rapid sweep towards total 
war, food becomes increasingly im- 
portant. This means that it is the 
patriotic duty of every feed dealer 
and poultry raiser to produce the 
biggest volume this year in all his- 


by helping his customers 
reduce poultry diseases 


If cases are serious we even go to 
the trouble of having a state expert 
dissect diseased birds for our cus- 
tomers. This is without expense to 
them. The trouble must be found 
and corrected. Our customers’ in- 
terests demand it. We build good 
will on that foundation of practical 
service. They buy our products out 
of the profits they make buying and 
feeding our feed to their flocks. 


Hot 
(How 


vital to the war effort. The condi- 
tions are right and ripe to introduce 
it now. 

“Another plan that has helped us 
sell more feed, seeds and other re- 
lated lines, is also timely. That is 
to run a display advertisement each 
week in the three big daily papers. 
We use from two inches, double col- 
umn space, to a quarter page for 
specials in peak seasons. These are 


tory. It will also benefit all groups 
in building up more profits to help 
finance the war. 

This mighty conservation pro- 
gram, more timely now than ever 
before, has been the policy of Ever- 
itt's Seed store, Indianapolis, Ind., 
for many years. H. H. Prescott, who 
has managed this 60 year old store 
for the past 18 years, tells how his 
firm built up a profitable feed and 
remedy business by helping their 
customers reduce, control, and 
finally stamp out disease to a negli- 
gible degree. Here is the method 
exactly as described by Mr. Prescott: 

“First, we urge our customers to 
keep their flocks in clean sanitary 
quarters. We diagnose diseases as 
soon as they are reported and we 
make it a point to keep farmers in- 
formed that we give this service. ° 

“Then we explain what remedies 
should be used to cure the trouble. 
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A CONSTANT effort to help 
customers reduce, control, and 
stamp out poultry diseases has 
been carried on for many years 
by the Everitt Seed store, In- 
dianapolis, Ind. Two views of 
the store are shown above. 
Note the orderly arrangement 
of merchandise in the photo at 
the right where H. H. Prescott, 
manager, is shown waiting on 
a customer. 


“Today's emergency makes that 
plan more important than ever be- 
fore. We have educated our cus- 
tomers to telephone us the minute 
trouble starts. These contacts al- 
ways have been the biggest source 
of profits — holding old customers, 
getting new ones. 

“The plan has worked so well for 
us that we think it is an opportune 
time for all dealer organizations to 
engage in this good-will building 
plan and also contribuie this neces- 
sary factor of conserving the food so 


carried co-operatively between our 
store and the feed manufacturer 
whose brands we sell. We change 
our advertisements to fit the season- 
able merchandise and tie it in with 
corresponding items displayed in 
windows and the store. 

“An advertisement in the papers 
every day is important in running 
a down-town feed store since we 
are not equipped to do custom- 
grinding. To keep the expense 
down to where we can handle it 
and make a profit from advertising, 
we also use classified ads regularly. 
This has been a store policy many 
years and it has been profitable. 

“This advertising program results 
in the bulk of sales coming in over 
the telephone for delivery orders. 
Also a nice volume of cash sales 
from customers calling at the store 
who carry their purchases home 

(Continued on Page Seventy-five) 


Mines ... laboratories ... technical instruments... brain 
power ... and experience are all coordinated to assure 
you of quality you can depend on in CCC products. We 
oaergpaccngera nae a invite you on a series of interesting visits “behind the 
“| Brack B. McHan... CCC scenes” to show you the how and why of CCC Quality 
Control... conducted for your protection and profit. 


was established more than ten 
years ago. 


This is the heart of CCC Quality Control . 


-. @ large 


- : i ; Even before the raw limestone is mined, the face of the 
three story laboratory building . . . fully equipped with deposit is carefully checked to make sure that only the 
all the riecessary modern scientific and technical appa- choicest is put into the production of CCC Calcium for 
ratus ... and with a staff of eight trained and experienced use in feeds. Mines and plants are located at five con- 
men ... to put each CCC product through rigid quality venient points . . . Quincy, Ill... . Weeping Water, Neb. 
tests. i j «.. and Hannibal, Carthage and Ste. Genevieve, Mo. 


Along this line of laboratory benches all production must 


i One of the main departments of the Laboratory is the 
' pass through a series of rigid tests before being approved extensive technical library . . . Here are hundreds of 
' for shipment to you . . . This is a glimpse of the main volumes and countless reports dealing with nutritional 
; section of the CCC Laboratory, the core of CCC’s scien- 


tific research and production control that has made CCC ready reference to Pp solve your problems 
L the leader in calcium carbonate feeding values. facilitate development of improved “‘ . products. 


The same rigid quality standards are maintained for all CCC Products — Iodized Calcium ... Manganesed Cal- 

cium ... Iodized-Manganesed Calcium ... Electro Calcium ... Pellet Machine Calcium. Write for free samples 

today and watch for the next of this series of “Behind the Scenes” visits for more interesting information about 
CCC products. 


“Pioneer Producers of Trace Elements Products” 
43 E. Ohio St. Box 409 
Chicago, il. Carthage, Mo. 


Brandeis Thestre Bidg. 
Omaha, Neb. 
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— COME WITH US “BEHIND THE SCENES” 


NATIONAL From October 19 to 24 the feed industry will unite for the 
FEED WEEK sixth annual celebration of National Feed Week. In former 
years this occasion helped to call attention to the part feed- 


ing of scientifically prepared feeds played in helping the farmer make more 
money from his poultry and livestock. 


But this year, with the United States and her Allies fighting for their very 
lives, National Feed Week takes on a new importance. The slogan now is 
“Victory Demands Better Feeds, Better Feeding’. Back of those few words is 
a story which ranks second only to those we have learned about the heroes 
of Bataan, Corregidor, England, Libya and other fronts where our men are 
writing Victory for the United Nations into every military maneuver. 


The story behind the slogan ‘Victory Demands Better Feeds, Better Feeding” 
is the legend of the fighting on the Food Front. It is a story of production by 
American farmers—production which has exceeded and will continue to ex- 
ceed anything which any one of the three bandits of aggression—Hitler, Hiro- 
hito and Mussolini—could ever dare to dream of in their countries. 


Even before the United States came into the war, Secretary of Agriculture 
Claude R. Wickard sounded the call to arms for the 6,000,000 American farmers. 
He asked them to expand the production of essential foods to a volume which 
never before had been attained by agriculture. 


The loyal farmers, heroes in their own right on the food front, answered the 
call. They have already promised to expand their production by 10 million 
hogs, 500 million dozen eggs, 9 billion pounds of milk and 7 million acres of 
oil crops. It has been a tremendous task, and will continue to be so especially 
with dwindling farm labor, but you can count on the American farmer to 
continue his patriotic efforts. 


However, here is where the feed industry of America plays its important part. 
While it is true that the farmer is in the front lines of the battle for food 
production, close behind, keeping those all-important supply lines open is the 
feed manufacturer, wholesaler and retailer. 


Each day saved in the production of essential foods now brings the United 
Nations one day closer to Victory. The feed industry of the United States has 
pledged itself to do its utmost to help agriculture attain its production goals. 
Recently Secretary Wickard said: “The manufacturers and distributors of feed 
share the responsibility with farmers for producing more meat, more milk and 
more eggs than have ever been produced in a single year.”’ The feed industry 
accepts this responsibility willingly and will continue to make properly bal- 
anced feeds available everywhere at a minimum of cost—not only for National 
Feed Week but during every week of the year. 
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LONG, cardboard tube arriv- 
ed in the morning mail at the 
Hickory Grove feed store. Lem 

Jones, proprietor, gave it a casual 
glance and busied himself with the 
more officious envelopes out of 
which he knew he would extract 
several checks as well as bills. 
There was also a familiar letter 
marked “Free” in the stamp corner 
which Lem laid gently aside for 
more leisurely reading. It was from 
Joe, Lem’s former efficient ware- 
house man, now serving in the arm- 
ed forces. 

Mickey, the office boy, scintillat- 
ing with morning energy, edged to- 
ward the desk of his boss. 

“Good morning,” said Lem curtly. 
“Here's some mail you can have.” 

Mickey reached for the cardboard 
tube the boss handed to him and 
drew out a large and colorful post- 
er. He spread it out on a nearby 
table and then turned excitedly to- 
ward Lem Jones. 

“Say, boss,”” Mickey exclaimed. 
“Do you know that the whole United 
States is celebrating National Feed 
Week, October 19 to 24? Here are 
two posters that the company we 
buy our feeds from sent us. They're 
darned swell, too.” 

Lem scanned the posters and 
read the message “Victory De- 
mands Better Feeds — Better Feed- 

Mickey,” he responded. 
“That slogan really means some- 
thing. Yes, sir, if anything is impor- 
tant in helping to win this war it's 
Better Feeds and Better Feeding. 
Put those posters up in the window 
where everybody can see ‘em. I've 
got some telephone calls to make.” 

As Mickey scampered proudly to 
the front of the Hickory Grove feed 
store to put up the posters, Spot, the 
warehouse cat stalked with tail 
erect behind him, mewing her ap- 
proval. 

The voice of Lem Jones talking 
over the ‘phone drifted to Mickey's 
ears. 

“Hello, is this Jim Blake of Park 
Ridge?” he heard Lem say. 

Mickey wondered why Lem, who 
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stage joint promotion 
on national feed week 


by EMIL J. BLACKY 


shied away from this feed dealer 
competitor, was so anxious to speak 
to him now. 

“How are you, Blake?” said Lem. 
“This is Jones of the Hickory Grove 
feed store. Are you doing anything 
about celebrating National Feed 
Week?” 

“Nothing special, Jones,”’ came the 
reply over the wire. “Got a couple 
of posters from my feed company 
and I put ‘em up. Good thing, this 
National Feed Week, and I'd like to 
do more about it.” 

“Well, Blake,” cut in Lem. “I've 
got an idea, and if I can get you 
and Al Hines of Stony Point and Joe 
Wacker of Pembleton to work with 
me I think we can do something to 
make the farmers of this county 
realize how important the feed busi- 
ness is to them.” 

“Go ahead, shoot,” said Blake. 
“T'll go along on anything within 
reason.” 

And Lem explained his plan to 
Blake, receiving his whole-hearted 
approval. Then he followed with 
phone calls to Hines of Stony Point 
and Wacker of Pembleton. Both 
gave Lem the signal to go ahead 
and agreed to do their part. 

After finishing the last phone call, 
Lem shouted for Mickey. The office 
boy was at Lem’s desk in a cat's 
wink. 

“Mickey,” asked Lem, “what was 
the name of that farmer who started 
using our feeds last year. You re- 
member, it was that hard-boiled 
fellow we had such a hard time 
selling on the idea that home grown 
grains alone wouldn't produce the 
best results and profits.” 

“Yes, boss, I remember,” respond- 
ed Mickey. “That was Ned Carter.” 

“Well,” said Lem, “We’'re-driving 
out to see him this afternoon and 
we're taking the newspaper editor 
and his camera with us.” 

It was an interested newspaper 
editor who went from poultry yard, 


to hog lot, to dairy barn on the Ned 
Carter farm and who peered over 
records with Lem Jones and the 
farmer on the kitchen table. Smil- 
ingly and proudly Ned Carter posed 
as the newspaper editor snapped 
a picture of him. 


It was a week later when the 
Hickory Grove Bugle clanked off 
the press. On the front page in bold 
headline type appeared the words 
—"Hickory County Celebrates Na- 
tional Feed Week,” and inside 
screaming across a full center page 
spread was the headline “Victory 
Demands Better Feeds — Better 
Feeding and Hickory Farms Feed 
for Victory.” 

The left hand page was devoted 
to four advertisements of equal 
space each from the Hickory Grove, 
Park Ridge, Stony Point and Pem- 
bleton feed stores. And standing 
out on the right-hand page were 
photographs of Ned Carter and 
three other farmers, one each from 
the Park Ridge, Stony Point and 
Pembleton territories. Each was ac- 


‘companied by an article on how 


these farmers increased production 
and profits with ‘Better Feeds and 
Better Feeding.” 

Mickey was waiting impatiently 
in the office of the Hickory Grove 
Bugle for the first copy that came off 
the presses. One of the printer's 
devils dropped four copies into his 
outstretched hands and Mickey was 
off on a bee-line for the Hickory 
Grove feed store. Lem looked them 
over eagerly. 


“There, Mickey,” he smiled as he 
glanced at the photograph and ar- 
ticle on Ned Carter, “is the way to 
celebrate National Feed Week. 
Reckon a lot of people will know 
that there is something important 
going on in the feed industry now.” 

And even Spot, the warehouse 
cat, who didn’t know what it was 
all about mewed in affirmation as 
she looked up at the beaming, con- 
tented face of Mickey. 
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We are proud that our 100 years have 
been a Century of Success. With grate- 
ful appreciation, we acknowledge the 
loyal cooperation given us by poultry- 
men, dairymen and farmers who have 
become successful with us...100 years of 
business proves that Red Rose Feeds are 
products of distinction and quality, and 
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fill a definite need in the farm life of 
America. ... Thus, we start our Second 
Century with priceless experience, the 
best guarantee of Red Rose Feeds and 
greater success for the poultrymen, 
dairymen and farmers who use them. 


JOHN W. ESHELMAN & SONS 


LANCASTER, PA, + YORK, PA. + CIRCLEVILLE, O. 


GUARANTEES RED ROSE FEEDS 
e130 


Progressive Plan 


helped ward ackerman build 
successful feed business 


HEN Ward G. Ackerman 

bought the feed store he 

now operates in Altamont, 
N. Y., he had a progressive plan in 
mind. That was about 16 years ago. 
He first added lumber and building 
supplies and for several years 
worked on a policy of buying feed 
in mixed car lots. He believed, how- 
ever, that service to farmers could 
be improved with the aid of his own 
machinery and after building up an 
excellent business went ahead with 
his plan. He now has a mixer, corn 
cutter, oat crusher, hammer mill, 
and a molasses mixer. 

Mr. Ackerman’s conviction was 
right. He is now buying practically 
everything, including molasses, in 
straight car lots. He does his own 
mixing and in addition to a nation- 
ally advertised brand offers a com- 
plete line of his own feeds. Instead 
of printing on the bags he attaches 
cardboard labels bearing his own 
brand name. 

Ward Ackerman has built up the 
major part of his business on a 
carefully organized system of sales 
routes. Supporting and aiding this 
policy are several contributory 
steps, including carefully planned 
advertising methods which reach 
the people they are intended to 
reach. 

An efficient arrangement in Mr. 
Ackerman’s organization is combin- 
ing the duties of route salesman 
and bookkeeper. This has resulted 
in a definite improvement in the 
value of both positions, since in his 
capacity as bookkeeper, the sales- 
man has a clear picture of custom- 
er's accounts and can therefore 
book orders accordingly. 

After the orders are accepted 
they are made up for delivery. Two 
drivers are kept busy in this way 
servicing the territory from 25 to 35 
miles around Altamont. 

Another reason for the confidence 
Mr. Ackerman has built up among 
the farmers is the ability and ex- 
perience of his miller, Harry Louis, 
who has had 35 years of experience 
in this line. 

Besides assuring quality service 


to farmers Ward Ackerman solved 
part of his advertising question by 
developing and putting across his 
own brand. While farmers may 
understandingly associate a com- 
mercial brand only with the milling 
company they can hardly help but 
think of Ackerman's feed plant after 
noticing the distinctive tags which 
he uses. 

Besides the complete line of feeds 
manufactured under his own brand 
Mr. Ackerman does some grinding 
and mixing according to the indi- 
vidual formulas demanded by some 
of the farmers. There are those who 
like to work out their own ideas or 
who believe the quality of their 
grain demands special treatment. 
Mr. Ackerman’s complement of 
modern machinery has enabled him 
to offer and fulfill this service to 
farmers at a profit to himself. 


Since expanding his merchandis- 
ing facilities feed and grain sales 
have shown an increase of 150 per 
cent over previous records. 


One way of making advertising 
hit the mark was the distribution of 
1000 calendars last Christmas. Mr. 
Ackerman saw to it that these cal- 
endars went to regular, potential, 
and occasional customers. 


For about a year Ackerman’s 
feeds have been sold in good qual- 
ity, plain cotton bags which come 
in many different colors. These are 
manufactured by the Percy Kent 
Bag Co., Buffalo, N. Y., and are 
fastened with chain stitching which, 
though perfectly secure, can be 


@ IGLEHEART BROS., INC., has purchased 
the Fred Antell elevator at Princeton, Ind., 
Mr. Antell has resigned as a director of the 
Indiana Grain Dealers association and will 
devote his attention to his farming interests. 

@ HOWE, INC., has opened a feed dis- 
tribution store and hatchery at Mason City, 
Iowa. 

@ ILLINOIS FARM SUPPLY CO.., Biggsville, 
Ind., has started construction of a new feed 
storage building. 


EASILY accessible by road or 
rail, the Ward G. Ackerman 
feed plant has an ideal loca- 
tion at Altamont, N. Y. In 
addition to his own brand, Mr. 
Ackerman carries a line of na- 
tionally advertised feeds and 
offers complete custom service. 


easily undone leaving a solid piece 
of cloth guaranteed one-tub fast 
and sun fast. 

In his office Mr. Ackerman keeps 
a large display in actual colors 
showing some of the neat, useful 
things that can be made from these 
bags. He has also distributed about 
2000 copies of a 32-page booklet 
entitled, “For Style and Thrift, Sew 
with Bags.” This offers a variety of 
ideas, patterns, directions and sug- 
gestions for making use of his popu- 
lar bags. A series of garments 
shown in it included apron with 
applique, pajamas with satin ties, 
3-piece sports suit, and two dresses, 
all made from 11 bags. 

Although Mr. Ackerman pays 10 
cents for each bag returned he says 
about the only ones he gets back 
are from a few unmarried farmers. 
These he promptly resells to a wait- 
ing list of women—at a slight profit. 


@ J. LAYLE LITTLEFIELD, Fort Wayne, Ind., 
has joined the McMillen Feed Mills as a 
field representative. 

@ EMIL A. ENGER, Hendrum, Minn., is the 
new manager of the Farmers Union eleva- 
tor at Doran, Minn. 

@ LEO BOWERS, Orville, Ohio, has pur- 
chased the Plank elevator from Mrs. Paul 
Plank, widow of the late owner. The busi- 
ness will be operated under the name of 
the Orrville Feed & Building Supply Co. 


THE FEED BAG — October, 1942 


7 


Vitamin-fortified feeds 
help keep her ahead of schedule 


The American hen is on the job, establishing new egg 
records every month. 


The demand is for more eggs per hen and more hens laying 
than ever before — by early 1943, 400,000,000 strong! 


That means more feed sales — and more reasons for forti- 
fying those feeds with Vitamin A and D of guaranteed 


potency. 
Particularly important is Vitamin D—the vitamin that aids 
bone growth, builds egg-shells and increases production. 


Squibb offers you D-SEC—a dependable source of Vitamin 
D in dry form. Made from domestic raw materials, D-SEC 
is always available. 


EASTERN SALES AGENTS: 
ATKINS & DURBROW, Inc., 165 John Street, New York 


Branch Offices: 


Boston Chicago Minneapolis Kansas City Omaha 
PACIFIC COAST SALES AGENT: 
CARL F. MILLER & CO., Inc. 


1217 Sixth Avenue South, Seattle, Washington 
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D-SEC costs you less per A.O.A.C. chick unit than fish liver 
oils. It is always uniform, easy to handle, easy to mix. It 
disperses evenly, can not congeal in cold weather. D-SEC 
is offered in two different potencies: 450,000 and 900,000 
A.O.A.C. chick units per Ib. 


* * * 
EXADOL/*. For both Vitamins A and D, choose Exadol— 
High Potency Vitamin A and D oil. Exadol is guaranteed 
to contain 2,000 Vitamin A, U. S. P. XI units, and 400 
(or more) Vitamin D, A. O. A. C. chick units, per gram. 


Write today for prices and full facts about D-SEC, EXA- 
DOL and SQUIBB FEEDING OIL. Address Depart- 
ment F10-3, E. R. Squibb & Sons, Veterinary and 
Animal Feeding Products Division, 745 Fifth Avenue, 
New York, N. Y. 


*4 trademark of E. R. Squibb & Sons 
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Food 


UR 1942 food production pro- 

gram might well have been im- 

possible without the reserve 
stocks of feed grains that have been 
built up in recent years. But even 
with these reserve stocks added to 
cur probable feed crop production 
in 1942, our supplies are no more 
than adequate. 

Normal crops in 1942 would carry 
us safely through our 1942-43 live- 
stock program; however, in terms of 
our corn crop—the backbone of our 
feed supply—a repeition of the poor 
yields of 1924 and 1930 would 
cause substantial reductions in live- 
stock output over the next two 
years, unless large quantities of 
wheat should be used for feed; and 
a drought year like 1934 or 1936 
would be a serious blow to our live- 
stock production program. 

Just what are our supplies of 
corn, oats, and barley today com- 
pared with what they are likely to 
be this fall—or a year from this fall? 
Nearly 23 million tons of feed grains 
were carried over in the fall of 1941. 
This carryover, together with the 
crops of 1941 and with some help 
from wheat, millfeeds, and high- 
protein concenerates, is the feed 
basis for much of our present live- 
stock program. 

The 1942 livestock program now 
involves 121 billion pounds of milk, 
21 billion pounds of hog production, 
over 50 billion eggs, and increases 
in all livestock except horses and 
mules. These livestock will have 
consumed nearly 111 million tons of 
feeds by October, 1942. Hogs alone 
will need about 42 million tons — 
mostly corn. Add to this quantity of 
feed consumed by livestock the 
feed grains used for seed, exports, 
human food, and other commercial 
uses. The total is 123 million tons or 
nearly three million more than the 
quantity of feed produced in 1941. 
This deficit must be made up by 
digging into our reserves. To get 
even this result, we take advantage 
of the excellent 1941 crops and also 
must feed some 50 million bushels 
of government wheat by October 1. 

These inroads on reserve stocks 
would leave a carry-over of corn on 


program hinges on reserve 
stocks of feed grains 


October 1, 1942, of around 570 mil- 
lion bushels, an oats carry-over of 
175 million bushels, and a barley 
carry-over assumed to be about the 
same as in 1941, 71 million bushels. 
This would give us a total carry- 
over of about 20 million tons of old 
grain in the fall of 1942. But, in 
1943, we are thinking of producing 
125 billion pounds of milk, 22 billion 


NATIONAL FEED BALANCE 


Per- 
Item 1941-42) 1942-43] cent- 
age 
change 
Carry-over ofold grain") 1,000 | 1,000 
tons tons |Percent 
Needed for feed -........ 22,953] 20,692) — 
Needed for other uses*/ 121,448] 121,713 0 
Carry-over end of year} 110,764! 117,668 6 
12,945} 13,645 5 
20,692) 11,092 —46 
Grain consuming units} 1,000 | 1,000 
of livestock and units | units 
164,827] 175,102 +6 


1Corn, oats, and barley beginning of crop 
year. 

2Production of corn, oats, barley, and grain 
sorghums. Prospective acreage and 5-year av- 
erage yields are used in the 1942 estimate. 
Also included in 1942 are 50 million bushels 
and in 1943, 100 million bushels of Govern- 
ment wheat above the normal amount fed. 
Also included are the probable production of 
high-protein and millfeeds. 

%Other uses include seed, exports, food, and 
commercial uses. 

4Units equal to 1 milk cow for a year. 


pounds of hogs, and other livestock 
that will raise our feed needs from 
111 million tons to 118 million tons, 
an increase of seven million. Other 
uses also are expected to increase, 
so that the total needs in 1943 prob- 
ably will be six per cent greater 
than in 1942. To meet these needs 
there will be a 1942 crop of almost 
122 million tons and the carry-over 
of 20 million tons. The drag against 
these supplies will be 131 million 
tons, leaving a carry-over in 1943 of 
11 million — or about half that of 
1941. This assumes the feeding of 
100 million bushels of government 
wheat in 1943. 

In some respects these calcula- 
tions may be too optimistic, since 
average yields of the past five years 
are used in estimating the 1942 pro- 
duction of feed crops. Corn, for ex- 


ample, is figured at its 1937-41 aver- 
age of 29 bushels, even though its 
pre-drought (1919-32) average was 
only 26. However, some increase 
in United States average yields 
should be allowed as a result of the 
great increase in the use of hybrid 
seed in the Corn Belt. This advance, 
plus some gain from the soil-con- 
serving programs of recent years 
may make 29 bushels a reasonable 
yield figure. 

It should be recognized, however, 
that the livestock program for 1942- 
43 — in fact our whole production 
program — is on the thin ice of 
“average yields.” If corn yields in 
1942 should fall to the pre-drought 
average there would be a feed defi- 
cit. Each bushel variation (on the 
basis of 90 million acres planted) 
will change the carry-over or the 
quantity fed to livestock by 90 mil- 
lion bushels or 2.5 million tons. 
Also, the carry-over would vary 
considerably by any variation from 
estimates in the number of pigs 
saved this spring or fall. For every 
million below the 62 million pigs 
expected this spring, we can add 
10 million bushels to the carry-over 
of feed in the fall of 1942 and eight 
million to the carry-over in the fall 
of 1943. For every million variation 
in the 40 million fall pigs that may 
be produced in 1942 we can add or 
substract 18 million bushels to the 
1943 carry-over. 

Another big unknown in the feed 
situation is the extent to which uses 
other than feed will be increased in 
the next two years. The 1943 esti- 
mates include 25 million bushels of 
additional corn for commercial use, 
but this figure would be increased 
greatly if more corn were needed 
for alcohol production. At present, 
we are fairly well in balance as be- 
tween feed and livestock, because 
of reserves which include a large 
supply of wheat; but perhaps we 
should not place too much depend- 
ence upon the everlasting nature of 
these stock piles. 
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SEVEN REASONS You 
WILL WANT TO SELL THIS FAMOUS 


BRAND 


Powerful Advertising — means fast turnover. Every 

q 1 ‘Occident Feed is backed by hard-hitting, dominant farm 
paper and radio advertising. We create demand. You 
supply the feed. 


Prompt Service — There is an Occident Warehouse near 
you for quick service. You order Occident Feeds only as 
you need them. 


Special Formula Service— Bring your local feed mix- 
ing problems to Occident feed experts for Free advice. 


Huge Resources Assure Supply — Right now, when de- 


4 mands for feeds are hitting new peaks, it is important to 


know that Occident resources assure you of an adequate 
supply at all times. 


Help from Experienced Men— When you need help on 
selling problems, when you need some special sales effort, 
you can rely on your Russell-Miller Salesman. You know 
him. You know his products. 


Christmas Bonus— You can build for yourself and your 
family a nice Christmas Savings Fund. Every bag of 
Occident Feed you sell helps to build up the bonus. 


Promotion Right in Your Territory — Posters, circulars, 
newspaper ads, direct mailings to rural routes, special 
dinner meetings—all help you sell Occident Feeds. 


Ask your Russell-Miller Salesman about exclusive distribu- 
tion of Occident Feeds in your town. There are protected 
areas open right now to alert dealers who want to take on 
these fast-selling, profitable feeds. 


SUPPLEMENT 


ANALY S15 


sist. 


ENT HOG SUPPLEMENT 


Prompt and complete feed delivery service from these 
Wholesale Warehouses of Russell-Miller Milling Co. 


SHIMAIGSNG 


DES MOINES, IA. HURON, S. D. CHIPPEWA FALLS, WIS. 

MASON CITY, 1A. WASECA, MINN. GREEN BAY, WIS. 

CEDAR RAPIDS, IA. MINNEAPOLIS, MINN. OSHKOSH, WIS. i 
SIOUX CITY, IA. WILLMAR, MINN. MIDDLETON, WIS. | 
SIOUX FALLS, S. D. WADENA, MINN. ROCKFORD, ILL. 


SENERAL oFFicEs 
MINNEAPOLIS, 


RUSSELL-MILLER MILLING CO. 


MINNEAPOLIS, MINNESOTA 
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Years Cash 


selling finds swan still 
enthused about this plan 


HERE shouldn't be any diffi- 
culty in operating a feed busi- 


ness on a cash basis, in spite 
of the fact that many dealers say 
it can't be done,” is the emphatic 
statement of John M. Swan, dealer 
in Wayne feeds at Athol, Mass. 

Mr. Swan can speak from many 
years of experience in both cash 
and credit dealing and he has yet 
to find anything in the independent 
feed dealer's problems that make 
a cash basis impractical. He has 
been in the feed business for 23 
years, and for the past 10 years his 
store has been operated on a cash 
basis. 

“The so-called difficulties are 
mainly self-created by the dealers 
themselves,’ Mr. Swan explains, “I 
know, because I gave the matter 


plenty of careful thought before 
making the change. Every kind of 
reasoning, however, came to the 
same inescapable conclusion that a 
cash basis is best. 


“For example, no one ever ac- 
cuses the chain stores and super- 
markets of having difficulty in sell- 
ing on a cash basis, and they sell 
some very large weekly orders as 
well as smaller ones. Considering 
everything from the viewpoint of 
plain business sense, I couldn't see 
any fundamental difference be- 
tween their problems and my own. 


“Rather, I thought and still think, 
that as an independent dealer, en- 


% 


& 


“Would you please pass the salt?” 


tirely on my own, I had some defi- 
nite advantages. 

“For example, I was not constant- 
ly being urged by a district man- 
ager to keep pushing for a higher 
quota figure, nor to push this or 
that item. I think quite a few of us 
fail to realize this advantage until 
we think it over. 

“Being my own boss, I could 
work out my cash basis plans in my 
own way. If total sales dropped for 
a few weeks or months while the 
change was being effected, I was 
reasonably sure that they would be 
high enough to keep all obligations 
paid, and of course I did not have 
to worry about losing my job.” 

Mr. Swan went ahead with the 
change. Since the main secret of his 
success is and always has been a 
wide open one — maintenance of 
cordial relations with the trade— 
he used this principle to show his 
customers that the cash basis would 
work just as much to their advan- 
tage as to his own. Naturally this 
meant a great deal of patience and 
clear, logical explanation, but the 
history of 10 years cash basis has 
repeatedly proven the worth of this 
effort. Some of the points which 
were emphasized to the customers 
were: 

1. Credit business costs more, 
either as a plainly stated carrying 
charge, or one concealed in the 
price of the merchandise. If allow- 
ances are not made for credit costs 
in figuring operating expenses it 
can result in tie-up of working capi- 
tal with the result that the dealer 
often has difficulties in meeting his 
obligations to the manufacturer. 

2. As a rule merchandise can be 
sold at lower prices under this 
basis. 

3. Customers could buy regularly 
in amounts they could easily pay 
for out of income. 

4. Freedom from worry over an 


(Continued on Page Sixty-six) 
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SOME SUBSTITUTES MAY BE NEEDED 


..- but there is no need to substitute 
for essential Milk Nutrients in your Poultry Feeds 


Remember two things when you are asked 
to consider substitutes for important milk 
values in your poultry feeds. 

One—there is no known substitute for milk 
that will provide the same essential blend 
and combination of water soluble vitamins 


present in milk. 

Two —there is no need to consider substi- 
tution. Borden’s Flaydry Poultry Feed Sup- 
plement, regular or with Vitamin D, provides 
all the necessary nutrients of milk for poul- 
try feeding. 


Flaydry— regular or with Vitamin D 
Flaydry-D is Flaydry combined with fortified, natural 


fish liver oils—available in various levels of Vitamin 


D, A.O.A.C. tested and guaranteed. 


THE 


Write, wire or phone for all the facts. 
BORDEN COMPANY 


SPECIAL PRODUCTS DIVISION * 350 MADISON AVENUE * NEW YORK 


GROWTH = EGG PRODUCTION = HATCHABILITY 


THE FEED BAG — October, 1942 


Y O ¥ 4 
------ 
REGULAR AND WITH VITAMIN 
Se = 


Nutrition 


Vy) N cooperation with the Northwest Retail 
Feed association, the University of Min- 
nesota will hold its third annual animal 
nutrition short course Oct. 26-27, at the 
University Farm, St. Paul, Minn., according 
to an announcement by J. O. Christianson, 
director of agricultural short courses. 
What to do about wartime shortages of 
essential animal feeds will be the theme of 
the conference. Although designed espe- 
cially for feed dealers and manufacturers 
anyone interested, including out-of-state 


school to open at 
minnesota, oct. 26 


residents, is welcome to enroll. The regis- 
tration fee for the two days is $3.00. J. B. 
Fitch, chief of the dairy husbandry division, 
is chairman of the committee on arrange- 
ments for the course. 

“Many of the vitamin and protein sup- 
plements necessary in animal feeding are 
decreased due to greater number of live- 


Bring Your Trade 
the Benefits of 


ADEQUATE 
MINERAL FEEDING 


MORE MINERALS | 
Needed With | 
TODAY’S “STEPPED UP” 
VEGETABLE PROTEIN 
FEEDING! | 
@ Today’s conditions are | 
bringing about a big switch | 
to vegetable protein sources _ 
... such as soybean oil meal. 
Such sources are not as 
heavy in Calcium, Phos- 
phorus, Trace Minerals, etc., 
as formerly used animal 

protein sources. 
‘Thus, with “stepped up” 
vegetable protein feeding... 
MINERALS MUST. BE 
ADDED TO MAKE UP 


THE DIFFERENCE! 
Do this with proved 


“FORMULA B”! Make 
your own mineral feeds, 
rich in soluble phosphates 
and other essential miner- 
als, valuable to maximum 
production by livestock 


and poultry! 


The HERMAN NAGEL Co. 


53 West Jackson Blvd. 


BUILD YOUR OWN HIGH QUALITY 
MINERAL FEEDS WITH 


FOR POULTRY and | 
ALL LIVESTOCK 
MINERAL CONCENTRATE 


Make high-quality, low-cost mineral 
feeds right in your own mill... save 
mineral freight charges .. . help re- 
lieve the transportation problem. 
Bring your trade the benefits of ade- 
quate mineral feeding with the fam- 
ous “FORMULA B.” 


1-1-8 PLAN! 


100 Ibs. “FORMULA B” ... 100 Ibs. 
salt .. . 800 Ibs. calcium carbonate 
from your own stock ... gives you 
1 ton complete mineral feed! It’s 
simple as — 1-1-8! Get full facts on 
this modern method of mineral feed 
making today. Write — 


Chicago, Ill. 


12:15 


stock and poultry and reduced supply from 
some sources,” stated Mr. Fitch. “How to 
maintain good animal nutrition in spite of 
this lack will be the chief subject of the 
conference.” 

R. M. Bethke, Ohio Agricultural Experi- 
ment Station, Wooster, Ohio, and Paul H. 
Phillips, University of Wisconsin, Madison, 
Wis., will be the out-of-state speakers on 
the first day's program. Dr. Bethke’s ad- 
dress will be on “Vitamin Problems in 
Poultry Feeding,” while Prof. Phillips will 
discuss “Certain Necessary Dietary Factors 
for Reproduction in the Bovine.” 

Registration will open Monday, Oct. 26, 
at 9 a.m. in the auditorium at Green hall. 
The complete program scheduled for the 
two-day course is as follows: 


MONDAY, OCTOBER 26 
J. B. Fitch, presiding* 

10:00 Vitamin Problems in Poultry Feed- 
ing—R. M. Bethke, Ohio Agricultural 
Experiment Station, Wooster, Ohio. 
Certain Necessary Dietary Factors 
for Reproduction in Bovine—Paul H. 
Phillips, University of Wisconsin, 
Madison, Wis. 

Lunch—Cafeteria. 


W. H. Peters, presiding 
Live Stock Numbers and the Feed 
Supply—A. A. Dowell, division of 
agricultural economics* 
The Nutrition of Calves—Paul H. 
Phillips. 
Poultry Problems Created by the 
Emergency—H. J. Sloan, poultry di- 
vision* 
Exhibit of Animals on an Experiment 
to determine the Vitamin E Require- 
ments of the Bovine—T. W. Gullick- 
son, dairy division*; L. S. Palmer, 
agricultural biochemistry* 
Banquet—Coffman Memorial Union 
—Northwest Retail Feed association 
and members of the short course. 
Speakers from OPA and ODT follow- 
ed by general round-table discus- 
sion. Toastmaster—W. D. Flemming, 
secretary, Northwest Retail Feed as- 
sociation. 


TUESDAY, OCTOBER 27 


W. E. Peterson, presiding* 

The Relation Between Animal Health 
and Nutrition—W. L. Boyd, veterin- 
ary division* 

The Role of Animal Fat in Wartime 
Livestock—W. H. Peters, animal hus- 
bandry division* 

The Protein Supplement Problem in 
Livestock and Poultry Production— 
R. M. Bethke 

Additional Research on Free Choice 
Feeding of Poultry—H. J. Sloan 
Lunch—Cafeteria 


H. J. Sloan, presiding 

The Supply of Commercial Fertiliz- 
ers Available in 1943—C. O. Rost, 
soils division* 

The Future of the Soybean in Live- 
stock Production—J. W. Hayward, 
Archer-Daniels-Midland Co., Minne- 
apolis, Minn. 

Panel Discussion—Program Speakers 


11:00 


1:15 


2:00 
3:00 


4:00 


§:30 


9:00 


9:45 


10:30 


11:30 
12:30 


1:30 


2:15 


3:00 


*University of Minnesota 
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Drive 


F EVERY community in the 

United States was fortunate 

enough to have a general sal- 
vage chairman with the initiative 
and drive of William J. Borst, Brook- 
lyn, Wis., there would be little dan- 
ger of the nation’s war machine 
running short of scrap metal. 

Mr. Borst, who is owner of the 
Wm. Borst & Son feed mill, has on 
countless occasions in the past 
demonstrated his ability and will- 
ingness to organize and direct local 
activities and promotions in a suc- 
cessful manner, but when it comes 
to a question of the nation’s security 
he really knows how to bear down 
and produce results. 

For the past six weeks scrap met- 
al and old junk has been pouring 
into the Borst feed plant where the 
official salvage depot has been es- 
tablished, until a huge, rambling, 
conglomeration of old metal, wire, 
implements, pots, pans, castings— 
practically everything imaginable 


—now stretches for nearly half a ~ 


block along the main street of the 
little village. Over 100 tons of scrap 
had already been collected and 
more was arriving daily at the time 
of the writer's visit. 


The history of Mr. Borst’s salvage 


efforts goes back to last May when , 


the first attempt at collecting scrap 
in Wisconsin was launched under 
the direction of the state’s farm im- 
plement dealers. The drive was 
conducted over a one-week period 
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staged 


by william borst 


yields bountiful harvest 


by C. L. ONSGARD 


which was proclaimed by Governor 
Julius P. Heil as MacArthur Week. 
On a whole, the campaign was not 
a huge success. It was poorly or- 
ganized in some sections and many 
dealers failed to cooperate. In most 
communities the results were dis- 
cppointing but one of the bright 
spots was the village of Brooklyn, 
where one of the best records in the 
state was made. 

Besides a bustling feed business, 
Wm. Borst & Son deal in coal and 
farm implements. Consequently 
when the implement dealers in Wis- 
consin were asked to organize a 
scrap metal drive Mr. Borst as usual 
responded with a will and in spite 


SPRAWLING along the right 
of way, this huge scrap pile at 
Brooklyn, Wis., is growing day 
by day, thanks to the efforts of 
William J. Borst. Below is an 
exterior view of the Borst feed 
plant and a portion of the 
scrap pile. Photo at top of 
page shows Mr. Borst, left, and 
his bookkeeper, M. Jones. 


of the shortness of the campaign, 
his efforts yielded a collection of 
over 60,000 pounds. In due time the 
metal was shipped to a collection 
center at Janesville and the incident 
forgotten. 


As the weeks went by, however, 
and the huge maws of industry be- 
gan devouring more and more 
steel, the need for an all-out con- 
centrated scrap metal drive became 
apparent. To alleviate the crying 
shortage, the War Production Board 
set up a general salvage section 
and made plans to organize the en- 
tire nation for a gigantic scrap 
drive. Again farm implement deal- 
ers volunteered their services and 
the daily newspapers of the country 
pledged full support to the cause. 
Salvage committees were set up for 
every state, county and community 
in the country. 

Brooklyn, Wis., (population 450) 
occupies a unique position inas- 
much as part of the village is in 
Dane county and part in Green 
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county. When the Dane county salvage | 
chairman, who was familiar with the results © 


achieved in the first drive, called a meet- 
ing of his committee he made it a point 
to invite Mr. Borst. Plans were made and 
ideas exchanged with the result that Mr. 
Borst was made scrap salvage chairman 
of his village and was charged with the 
responsibility of scouring the surrounding 
countryside for scrap metal both in Green 
and Dane counties. 

Within 24 hours the Brooklyn feed man 
had one of his men in the field calling on 
every individual farmer in the territory. 
Each farmer was asked to sign a pledge 
promising to turn all his old junk into sal- 
vage channels within a certain time. The 
approximate amount and kind of scrap 
metal on hand was noted and the farmers 
were asked to indicate whether they would 
deliver the scrap or if they wanted some- 
one to call for it. 

Incidentally, as the Borst representative 
visited with the farmers concerning the 
scrap drive he also received many inquir- 
ies regarding the products handled by his 
employer. As a result he booked enough 
feed and seed orders to pay for his serv- 
ices many times over. 

Within a few days a new pile of scrap 
metal started growing adjacent to the Borst 
feed mill. Before each load was dumped 
it was carefully weighed on the feed plant 
scales and each farmer was given a re- 
ceipt for the number of pounds of metal 
brought in. After the collection has been 
shipped and sold each contributor will be 
paid according to the amount of his 
donation. 

“It's surprising the way these farmers 
responded when they really knew it was 
for a worthy cause,” stated Mr. Borst in 
discussing the drive. “Many of them didn't 
even want a receipt and said we should 
give their share to the Red Cross, USO or 
some other charity. At the same time lots 
of these fellows wouldn't let a regular junk 
dealer on their place and the few who did 
would often haggle over 10 cents for half 
an hour. It seems to put a different light 
on matters when people know that no in- 
dividual is profiting at their expense.” 

“Our junk pile contains nearly every 
kind of an article one can think of,” con- 
tinued Mr. Borst. “Some of them are still 
usable and every once in a while someone 
picks something out which he thinks he 
can use and wants to buy it. Just the other 
day one of our local grocers turned in an 
old coffee mill. Another grocer seeing it 
on our scrap heap was reminded that his 
basement also contained one of these old 
grinders that was no longer in use. Now 
we have three of them and the last one we 
took in weighed nearly 500 pounds.” 

Other miscellaneous articles reposing in 
the collection include old metal beds and 
springs, wash boilers, cultivator shovels, 
broken tools, castings, tanks, furnace 
grates, a gang plow and even an old 
muzzle loader that saw service in the Civil 
War. 

After the individual pledges had all been 
turned in, Mr. Borst made a list of the farm- 
ers who wanted someone to call for scrap. 
Each time one of his trucks made a de- 
livery in the country the driver was in- 
structed to stop at one of the places on 


FARM implements are sold and 

. repaired in this building in the 
upper photo, located across 
the tracks from the feed plant, 
visible at the left. Below is 
shown an interior view of the 
implement shop with Mr. Borst 
and Maurice Smith, mechanic, 
behind the counter of the parts 
department. At the right is a 
view of the Prater Blue Streak 
mixer, 


the list to bring back a load of junk. In 
this way no special trips were required to 
get the metal into the salvage depot. 

Salvage officials are pointing with pride 
to the ever-growing scrap pile at Brooklyn 
and while there has been valued coopera- 
tion all along down the line, no doubt a 
large share of the credit must go to the 
energetic feed mill owner. In addition to 
his salvage efforts Mr. Borst is a member 
of the county defense council, local com- 
mander of civilian defense, president of 
the Wisconsin Seed Dealers association, 
and a director of the Central Retail Feed 
association. He is also active in American 
Legion circles and other community organ- 
izations. 

The firm of Wm. Borst & Son was estab- 
lished 18 years ago when William J. Borst 
and his father, also named William, bought 
out the Farmers Mutual Benefit & Trading 
Co., a cooperative feed, fuel and imple- 
ment concern which had been organized 
some 23 years previously. Through the 
combined efforts of father and son the 
business grew and prospered. New addi- 
tions and improvements were added until 
the plant now occupies nearly an entire 
block, flanked by the main street of the 
village on the west and the Chicago & 
Northwestern tracks on the east. 

A few years ago a building, formerly 
occupied by a garage, directly across the 
tracks from the feed mill, was purchased 
to accommodate the growing implement 
business. The first floor of the building is 
used for a repair shop, parts department 
and display room. Two men are employed 
in this department the year round and at 
some seasons additional help is necessary. 
The second floor is used for feed storage 


and since the building is below the level 
of the railroad track, feed may be unloaded 
directly from freight cars into the upper 
floor by means of a wooden ramp. 

In 1936 Mr. Borst purchased his father’s 
share of the business and is now the sole 
owner. Although Mr. Borst, Sr. no longer 
has a financial interest in the firm he is 
still very much interested in its progress 
and development. He is often the first one 
on the job in the morning and works just 
about as hard as ever. He also retains cer- 
tain duties and responsibilities and person- 
ally supervises all construction and repair 
work. The business is still operated under 
the name of Wm. Borst & Son and since 
the present owner has a son of 12 there is 
every indication that the name might be 
suitable for many years to come. 

One of the best good-will builders em- 
ployed by Mr. Borst is a Farmer’s Day 
which is usually held each year in Febru- 
ary. This is an all-day affair arranged for 
the entertainment and education of the 
firm's friends and customers. As might be 
expected Mr. Borst is not content to put on 
the usual stereotyped promotions which a 
number of farm machinery and feed manu- 
facturers arrange for their dealers. On the 
other hand this feed merchant selects and 
supervises the entire program himself and 
is thus able to offer his customers valuable 
information on a variety of subjects. 

Mr. Borst’s Farmer's Day at Brooklyn is 
more in the nature of a miniature conven- 
tion. The event is held in the community 
hall and opens in the morning with enter- 
tainment, an address of welcome and 
drawings for a door prize to encourage 
prompt attendance. Manufacturers of pro- 
ducts sold by Mr. Borst participate by fur- 
nishing some of the speakers and by erect- 
ing displays and exhibits in the hall. Other 
speakers at the meeting last year included 
the county agricultural agents of Dane and 
Green counties, and agricultural instructors 
from two nearby high schools. Talks were 
given on fertilizers, feed, seed and a varie- 
ty of other subjects. At noon a lunch was 
served in the dining room under the direc- 
tion of Mrs. Borst, not the usual offering of 


(Continued on Page Fifty-nine) 
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THERE’S ACTION IN OUR WATERS 


-- - But we’re fishing again and still 
delivering A and D fish oils in potencies 


to meef your 


Yep, we're fishing again! Despite hell-’n-high- 
water and the Axis, the boys are bringing in 
catch after catch. 

This is just another reason why there is no 
need to substitute for natural vitamins in your 
feeds. Another is that there is no complete sub- 
stitute for natural fish oils. For D is a “complex” 


requirements 


vitamin, made up of several factors. Only 
natural sources supply all these factors and 
that’s why natural fortified A and D fish oils 
help you make better feeds. 

Farallone oils are immediatedly available in 
guaranteed potencies to meet your specifica- 
tions. Write or wire for more information. 


FARALLONE PACKING COMPANY 


Pier 92 - San Francisco - California 


DISTRIBUBED BY: WAYNE FISH & CO., Minneapolis, Minn. 


> EELSINGH & LUGTIGHIED, Grand Rapids, Mich. 


SOUTH TEXAS FEED CO., Houston, Texas 
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FEED WEEK 


OCTOBER 19-24 


HE week of October 19-24, the 

message “Victory Demands 

Better Feeds, Better Feeding,” 
will be carried throughout the 
United States by means of news- 
papers, radios, magazines and 
other methods of communication. 
These dates mark the sixth annual 
celebration of National Feed Week 
which was started by The Feed Bag 
and is now sponsored by the Amer- 
ican Feed Manufacturers associa- 
tion. 

At National Feed Week head- 
quarters in Milwaukee the ground- 
work has been laid for a tremen- 
dous barrage of publicity. Posters 
and stickers carrying the official 
slogan “Victory Demands Better 
Feeds, Better Feeding,’ have been 
distributed by the thousands; news- 
papers and radio stations have 
publicity material on hand in ade- 
quate quantities and all lines of 
communication with the public 
have been tapped. 

It all sums up to an excellent 
opportunity for every feed firm in 
the United States to use a little ex- 
tra initiative in order to take ad- 
vantage of the benefits which ac- 
crue to the celebration of National 
Feed Week. 

The following is a rapid resume 
of what has been done to set the 
stage for National Feed Week: 


celebration gets under way 
throughout nation oct. 19 


1 —A newspaper story has been 
* prepared and will be sent on 
request to feed dealers. This story 
is written in such a manner that it 
can be taken down to the local 
paper and run just as it is. All that 
is necessary is insertion of the name 
of the local feed dealer cooperating 
in National Feed Week. This story 
explains the purpose of National 
Feed Week and calls attention to 
the part played by the feed industry 
in helping the farmer produce the 
food so necessary to lick the Axis. 


“ —More than 400 radio stations 
* have been sent publicity ma- 
terial on National Feed Week. This 
material consists of two sets of spot 
announcements for use prior to and 
during National Feed Week and 
also a five-minute radio talk. Scores 
of radio stations have written Na- 
tional Feed Week Headquarters in- 
dicating that they intend to cooper- 
ate. These stations have arranged 
to broadcast the spot announce- 
ments every day during the week of 
October 12 to 17 calling attention 
to the coming celebration and also 
every day during National Feed 
Week, October 19 to 24. In addition, 
many stations are asking some lo- 
cal feed man to present the five 
minute address over the radio. Both 
the announcements and the talk 
stress the patriotic part being play- 
ed by the farmer and the feed 
industry. 


3 —Thousands of National Feed 
s Week posters will blanket the 
country. These two colored posters 
have been streaming out from Na- 
tional Feed Week Headquarters for 
the past month. Every feed store in 
the country should display this at- 
tractive poster which emphasizes 
that “Victory Demands Batter Feeds, 
Better Feeding.” 


—Stickers, bearing the Nation- 
= al Feed Week insignia, have 
been distributed by National Feed 
Week headquarters for more than 
a month. Thousands of these stick- 


ers have been placed on letter- 
heads, packages and envelopes 
helping to publicize the event 
where ever mail circulates. 


—Special radio cooperation 

® will be offered by the National 
Broadcasting system and the Col- 
umbia Broadcasting system. It is 
expected that attention will be call- 
ed to National Feed Week on NBC's 
National Farm and Home Hour and 
the Country Journal program of 
CBS. In addition, WLS, Chicago, 
will feature a National Feed Week 
speaker on October 19 during its 
Dinner Bell program. 


6 —Farm papers throughout the 
# United States have been fur- 
nished stories slanted toward the 
farmer. These, along with a repro- 
duction of the poster, will be pub- 
lished in farm papers with total cir- 
culation of many millions. 

With all these avenues of pub- 
licity open, the farmer is sure to 
know about National Feed Week. 
With the farmer aware of the cele- 
bration, feed dealers shoud certain- 
ly make an effort to do their part— 
otherwise farm customers may think 
his local feed dealer is not very 
progressive. 

The feed dealer in addition to dis- 
playing the official poster can co- 
operate by advertising National 
Feed Week specials. Local news- 
papers have mats of the Feed Week 
poster available for use in adver- 
tising as well as special ad layouts. 
In some sections local feed dealers 
have banded together to advertise 
National Feed Week. 

Other feed dealers have held 
open house for their customers with 
a great deal of success. It is also 
possible to hold a farm fair a feed 
meeting or work with local schools, 
service clubs and other organiza- 
tions in publicizing National Feed 
Week. 

Don't pass up this chance to co- 
operate in this sixth National Feed 
Week, October 19-24. 
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OU will be awarded free 
War Savings Stamps for every new 
customer you get started on the 
Wayne Laying Mash program. You 
will not only be helping yourself 
and your employer (who will appre- 
ciate the new business) but will be 
helping your Government in its 
Food for Victory program. 


Your Government is asking for 


MARCH TO VIC 


- 


STAMPS! 


TORY W 3 


MILLS, INC. 
SERVICE DEPT — FT. WAYNE 


more “Food for Victory.” More 
food that can be produced by better 
and more intensive feeding. Do 
your part by getting new customers, 
on the Wayne program... a pro- 
gram that promotes maximum pro- 
duction and fast growth. 


Start today . . . ask your Wayne 
salesman for rules and regulations 
or write direct to Allied Mills, Inc. 
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~ for Greater Egg 
| Production 


Not only quantity 
but also quality 


Simply to put more layers to work is only part of the answer to 
the problem of increased egg production. There must be not 
only flock quantity but also flock quality. Help to maintain 
quality by an ample supply of well balanced rations adequately 
fortified in vitamins A and D. 


Few feed manufacturers actually know how much vitamin A 
is supplied by the alfalfa leaf meal and yellow corn used in 
their feeds. And since the amount of this vitamin from fish 
liver oil sources is definitely limited under Order L-40, it is 
extremely important that every unit of vitamin A be utilized to 
the fullest extent. 


By using proper amounts of CLO-TRATE “400” Vitamin A & 
D Feeding Oil, which now contains 2000 U.S. P. units of 
vitamin A as well as 400 A.O. A.C. units of vitamin D per 
gram, you will be incorporating in your feeds the maximum 


unitage of vitamin A permitted under the latest revision of 
Order L-40. 


Write for particulars 


CLO-TRATE 
400” 
Vitamin A & D Feeding Oil 


May be used under the new revision in 
all rations at customary levels. Contains 
400 A.O.A.C. units of vitamin D and 
2000 units of vitamin A per gram. 

Other CLO-TRATE Products include: 
CLO-TRATE “L-40” Vitamin A & D 
Feeding Oil; CLO-TRATE “800” Vita- 
min D Feeding Oil; and CLO-TRATE 
“Dry D”, vitamin D in edible powder 
form. 

Each CLO-TRATE Product is guaranteed 
to contain not less than the unitage claim- 
ed. Every batch is checked before ship- 
ment in our chemical and physical lab- 
oratories, and tested on chicks by the 
A.O.A.C. method. 


* WHITE LABORATORIES, INC. * 


Manufacturers of Dependable Vitamin Products 


NEWARK 
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NEW JERSEY 
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fungus growth causes 


a useful crude drug 


RGOT is a fungus infection on 

the heads of rye, the ergot 

bodies replacing the rye ker- 
nels. It is dark purple in color and 
may be as large as an inch and a 
half in length. This fungus growth 
starts to show up about the time the 
fields are starting to turn color and 
the kernels of rye are forming. 
Sometimes as many as 10 or 12 
form on the same head, but usually 
one to three large ones or several 
small ones are found. Ergot is also 
found on wheat, barley and many* 
kinds of wild grasses. 


Although the disease attacks only 
the heads of grains and grasses, 
and usually only single flowers in 
the head, crops are so heavily in- 
fected in certain seasons and in cer- 
tain fields that nearly every head 
may have several ergot bodies. The 
loss caused by ergot is, however, 
represented not only by the number 
of grains which are visibly trans- 
formed into ergot bodies but also by 
a large number of blasted kernels 
and empty glumes. While blasted 
kernels may occur in ergotized as 
well as in unergotized heads, they 
are always much greater in number 
in the ergotized spikes. Ergotized 
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by L. R. PEEL 


Universal Laboratories, Dassel, Minn. 


heads are frequently shorter than 
healthy heads. 

Besides decreasing the yield and 
quality, of grains and hay, ergot is 
in itself poisonous. From a feed 
standpoint its presence in grain is 
objectionable since it causes abor- 
tion in livestock. If in excess 
amounts it must be removed before 
the grain is salable for consumption 
as food or feed. 

Chronic ergotism is most common 
since small amounts are usually 
consumed over a relatively long 
period. The general health of the 
animals is impaired, blood circula- 
tion is poor, they become rough- 
haired, develop sores upon the 
mouth, and suffer from loss of parts 
of hoofs, horns, or tail. 

In spite of these faults, however, 
ergot of rye is one of the most wide- 
ly used and useful of drugs. It oc- 
curs as a morbid growth in place 
of the grains of rye and derives its 
name from its resemblance to the 
spur of a cock, the word ergot being 
adapted from the French. All of the 
grasses are susceptible to such mor- 
bid growths but the ergot from rye 
is at present the only ergot which 
is officially recognized as of medi- 
cinal value. 

Ergot is not found in all rye sec- 
tions of the Northwest and it does 
not occur every year. A certain 
area may be badly infected one 
year and then be perfectly clean 
the next season. This probably can 
be best explained by the fact that 
ergot starts from spores blowing 
through the air, the same as rust. 
Weather conditions have to be just 


EASILY distinguished, this 
photo shows how the dark pur- 
ple ergot bodies, now so much 
in demand, compare in size 
and shape with corn, rye, and 
oats. 


ERGOTIZED rye heads showing 
how the ergot bodies replace 
rye kernels. They vary in size 
and number, some heads hav- 
ing one to three large bodies, 
others a dozen small ones. 


right at the blooming stage of the 
rye head to start these spores grow- 
ing. If the weather is right, an in- 
fection will start, but if the weather 
is wrong, it is almost impossible, 
even artificially, to infect the heads 
of rye. 

Ergot which is not collected in 
the fields falls to the ground and in 
the spring absorbs moisture and 
sprouts, eventually throwing off 
spores which are carried by wind 
currents to new fields of grain there 
to infect the growing rye and so 
begin a new life cycle. Fields once 
infested will re-infest themselves al- 
though if the ergot grains are re- 
moved from the grain heads before 
threshing it does in some measure 
eliminate the possibilities of the er- 
got becoming a serious menace. 
Deep plowing also checks the 
spread of ergot. 

The ergot bodies sit rather loosely 
in the heads and quite a percent- 
age of them shatter out during har- 
vest. If a field is badly infected ‘it 
will pay to cut the rye on the green 
side even though the quality of the 
grain won't be as good. Often the 
edges of a field show heavy infec- 


(Continued on Page Fifty-four) 
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To offset deficiencies, increase nutrition values, improve 
feed balance, there is no known substitute for the vital 
ingredients contained in milk. 


Long recognized as nature's most complete single food, 
milk supplies proteins, minerals, vitamins, and lactose in an 
easily assimilated form that greatly aids health and growth. 
Lacto-G, dried whey, is composed solely of these essential 
solids of milk in their finest, 
most readily available and easy- 
to-mix form. 


Lactalbumin, the principal pro- 
tein of Lacto-G, is the most 
complete of all proteins for 
poultry. It contains all but one 
of the amino acids vital to chick 
health in ratios that most closely 


BALANCED 


Early Maturing, High Producing chickens 
need concentrated, readily assimilable diet 


BLES 


Riboflavin or G .. . Pantothenic Acid and other vitamins 
naturally present in milk that are known to improve the 
utilization of G and to aid health, growth and production. 


Calcium and phosphorus are the chief minerals of mitkahd 
therefore of Lacto-G. Seven other minerals are present 
in beneficial amounts. 


Lacto-G is also a prolific source of Lactose which helps to 
speed metabolism and make it 
more complete. Lactose thus 
helps to conserve energy in the 
conversion of feeds to proper 
form for use by the body. 


In the process of digestion Lac- 
tose stimulates the development 
of favorable intestinal flora 
which keeps the intestinal tract 


" MILK SOLIDS 


match chick needs. LANCED FORTIFIER in a healthy condition and helps 


af to counteract the toxic condi- 


. . especially WESTERN CONDENSING COMPANY  fions caused by harmful, putre- 


factive organisms. 


Lacto-G supplies all vitamins 
of B Complex . 


For over 11 years feeds fortified with Lacto-G have helped poultrymen 
reduce mortalify from disease and mal-nutrition . . . helped 
them raise better hens that lay more and better eggs. 


FOR FURTHER DATA ON IMPROVING YOUR FEEDS WRITE 


PRICED SHIPPED 
ECONOMICALLY PROMPTLY 


Be Sure 
it’s in 
Your Feed 
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the feed bag visits 


Dr. 
OW many times has the av- 
erage feed dealer said to 


himself, as he watched the 
neighborhood kids skip off to 
school: “Gosh, what I wouldn't give 
to be back in school again.” 

If you have been guilty of such 
an expression, you can easily have 
your wish fulfilled, at least for a 
week. Yes, you can go back to 
school—to a school that will really 
do something for your business. 

We refer to the Dr. Salsbury’s 
School of Poultry Diseases conduct- 
ed regularly by the staff of Dr. Sals- 
bury’s Laboratories, Charles City, 
Iowa. For many years this pioneer 
poultry medicine manufacturer has 
played host to feed and hatchery- 
men from all over the United States 
ond many parts of the world. All 
go back to school to learn how to 
recognize poultry diseases and 
make post-mortem examinations. 

Having heard a great deal about 
these schools we decided to learn 
about them first-hand. 

Perhaps you have often listened 
to your farm customers complain 


School 


of poultry diseases 


by ELDON ROESLER 


that their flocks weren't doing well. 
Maybe they blamed their trouble 
on the feed you sold them and more 
often than not they drifted away 
from your store. Actually, you knew 
the feed you sold did not cause the 
trouble but because you were not 
familiar with poultry diseases you 
could not identify the trouble. So 
you lost a good customer. But may- 
be you remember saying to your- 
self, “That's the last straw. I'm go- 
ing to learn about poultry diseas- 
es.” But time marches on and you 
probably did no more than make 
that emphatic statement. 

You could have, however, learn- 
ed about poultry diseases very eas- 
ily. In fact, more than 3700 feed 
dealers and hatcherymen have tak- 
en the time to attend the course in 
poultry diseases offered by Dr. 
Salsbury. 

In order that you may see how 
convenient and reasonable such a 
course is, we shall tell you more 
about this school. 


DR. SALSBURY’S SCHOOL OF POULTRY DISEASES CLASS SCHEDULE 
8-9 9-10 10-11 11-12 1-2 2-3 3-4 4-5 7-8 8-9 
A.M. | A.M. | A.M. | A.M. P.M. P.M. P.M. P.M. P.M. P.M. 
Anato- | Diges- 
The my tive Repro- | Poultry Anatomy 
Regis- | Poultry] and and ductive | Man- and 
MON. | tration | Disease | Physi- |Respira-|/ and age- Physiology 
Problem} ology tory Other | ment Laboratory 
Intro- |Systems||Systems 
duction 
Colds 
Bacteri- Post-Mortem Roup Clinic 
ology | Path- Methods Coryza|Cholera} - - - - - Round-| Tape- 
TUES. and ology | ----- ----| and Bacterin worm | worms 
Immu- Pullorum Poultry | Typhoid Syringe 
nity Testing Medica- Nasal Syringe 
tion 
Leu- Pox Clinic Feeding} Baby Hatch- | Tuber- 
kemia | Laryn-| - - - - - Pullor- | and Chick | Clinic ery | culosis 
WED. | Mycosis} gotra- Virus um | Nutri- | Dis- | - - - -||Sanita-| and 
Paraly-| cheitis Vaccination tion | eases | Chicks |} tion | Tumors 
sis 
Black- 
... | head 
Coccidi-| and Tour Through Laboratory and Special 
THURS] osis | Tricho- Clinic Research Farm Lectures 
monia- 
sis 
Animal |External 
Pro- Para- 
ducts sites . Turkeys Spot Quiz 
FRI. and and Clinic Culling | Ducks and 
Prac- | Miscel- Geese Review 
tices | laneous 
Diseases 
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It was started in 1934 by Dr. J. E. 
Salsbury, president of the firm bear- 
ing his name. Dr. Salsbury saw the 
need for such training and when he 
called the first school to order Janu- 
ary 15, 1934, the large attendance 
proved that he was correct in his 
assumption. The first four schools 
lasted a month each and there have 
been numerous two-week schools. 
We learned also that one 12-week 
school was held, lasting from July 5 
to September 24, 1937. Since then, 
however, the course has been de- 
signed to meet the needs of the 
busy man and woman, and there- 
fore has been reduced to a period 
of five days. 

Students have come to the school 
in Charles City from 46 states, the 
District of Columbia, Canada and 
Burma. In addition, the school has 
been held in 35 states. Many stu- 
dents return for a review. One stu- 
dent from Minnesota has attended 
eight schools. Faculty members are 
Dr. Hugh Lightbody, director, Dr. 
John G. Salsbury, Dr. W. J. Keehn, 
Dr. A. W. Walde, Dr. Sivert Erick- 
sen, Dr. P. C. Molgard, Professor 
Neal F. Morehouse, Emil G. Glaser, 
Herman Bos and Arthur Beachler. 

Although Dr. J. E. Salsbury is still 
quite active in the conduct and sup- 
ervision of these schools, he does 
not endeavor to spend much time 
instructing classes. However, the 
Salsbury influence is carried on by 
his son, John, who not only plays 
an active part in the firm’s general 
business, but also devotes a great 
deal of time to instructing classes in 
the school. 

If you decide to attend, the cost 
will be small. There is a $10 tuition 
fee and you will need an apron and 
a dissecting set which you may ei- 
ther furnish or purchase at a rea- 
sonable cost. The Dr. Salsbury firm 
will be happy to help you obtain 
room and board accommodations 
in a good Charles City private 
home at a very small cost, or in a 


H 
iS 
; 
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hotel if you prefer. 

One thing which impresses the student 
is the deadly seriousness of the instructors 
and pupils. This is easily understood when 
we consider that those in charge fully 
realize the millions of dollars lost every 
year through poultry diseases. They look 
on their job as especially important right 
now—because if each student succeeds in 
saving the lives of only a few hundred 
birds he is helping save meat and eggs 
for the United States. 

Perhaps that is why all classes are run 
on schedule and in a very efficient manner. 
The average feed dealer reading this story 
has probably already said to himself—"I 
wonder what the classes consist of?” To 
answer that question you will find publish- 
ed herewith a class schedule for a typical 
Dr. Salsbury school. 

Examine this carefully and you will find 
that classes are held from 8 a.m. to noon 
and from 1 p.m. to 5 p.m. daily, with other 
sessions from 7 p.m. to 9 p.m. on three 
evenings of the five-day period. This is a 
full week, so if you decide to take in the 
poultry school come prepared to work. 

Special attention is given to the study of 
poultry diseases plus lectures on poultry 
management, feeding and nutrition, hatch- 
ery sanitation and culling. It is a full pro- 
gram but one which will provide actual 
working knowledge to every feed man. 

As soon as you sit down to the opening 
session, promptly at 8 a.m. on Monday you 


SCENES at the Dr. Salsbury School of Poultry Diseases, Charles City, lowa, 
taken by The Feed Bag photographer. TOP ROW, left to right: Earl Jacobs- 
gaard, Dwight, Ill., is welcomed as the 3,740th student by Dr. J. E, Salsbury; : 
Mr. and Mrs. Stuart Harvey, Johnston, lowa, examine specimens; Ray Gebel, 
Prairie du Chien, Wis., Dr. John Salsbury and Kenneth Alderman, Stanton, 
Neb., at work. SECOND ROW: Jesse C. Palmer and Frank Perschnick, Dwight, 
Ill., doing post mortem; Dr. Hugh Lightbody explains posted chicken to Clar- 
ence Jewsbury, Chapin, Ill.; Emil Glaser of Dr. Salsbury's working out a prob- 
lem on the blackboard for an interested audience. BOTTOM ROW: Richard 
Hayman, Clay City, Ind., and W. W. Wieser, West Bend, Wis., at work; 
G. S. Ecklund, Dayton, lowa, demonstrates how to kill a chicken properly; 
Dr. W. G. Keehn looks at some cultures he has prepared at the research farm; 
and Prof. N. F. Morehouse examines coccidiosis slide at the farm. 


realize the intent and purposes of the According to Dr. Lightbody, records show 
course as Dr. J. E. Salsbury speaks: that 78 per cent of all diseases of poultry 

“We request that you attend classes are preventable. He explains that over 50 
promptly since they will all be run on _ per cent of the bird losses are due to para- 
schedule. You came here to learn so give sites such as worms, lice, mites and pro- 
your best and you will get the most out of tozoan parasites (one-celled animals) caus- 
it. When you finish this course and obtain ing coccidiosis, blackhead, etc., all of 
your certificate you should be able to which, he pointed out, are controllable. 
recognize poultry diseases. You should Other losses are due to virus infections 
have a knowledge which will help you which can be controlled through vaccina- 
greatly in your work.” tion. 

As Dr. Lightbody opens his discussions _—_ Most of those attending classes get their 
he brings home potent facts on poultry dis- greatest pleasure out of the clinical work. 
ease losses. You learn that a real prob- Here they are taught how to make a de- 
lem faces the poultry industry. tailed examination and how to prepare a 

It is pointed out that, in a complete sur- bird for a post-mortem. In the post-mortem 
vey, Dr. Ferguson of Ohio estimafed that work they are shown how to identify many 
the average mortality in the 10 biggest common diseases by examining various 
poultry states was 18.8 per cent among organs of the body. The general proce- 
adult birds. In 1939, this represented an dure is as follows: 
annual loss of $150,000,000 which by now (1)—Before killing the bird it is exam- 
may be closer to $250,000,000, because of 
the great increase in poultry production. (Continued on Page Fitty) 
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“SALES TIP FOR FEED DEALERS: 
Your £4g Feed Customers Need 
Cartons, (oo! Sell Them 


CUSHIONED 


CARTON 
e ONE PIECE 


NO SET-UP REQUIRED 
@ NO FILLERS 
© NESTED, READY TO FILL 
@ ELIMINATES BREAKAGE. 
@ WONDERFUL DISPLAY 


THIS POPULAR CARTON BRINGS YOU EXTRA PROFITS PER CUSTOMER... 


Every Egg Feed buyer is a prospect for these __ tised . . . are well-known and liked by your trade. 
attractive, sturdily-constructed cartons ...be- They are easy to sell to poultry raisers, roadside 
cause CARRY SAFE Cartons help them market _ stands, grocery stores, etc. Exclusive features 


eggs at better prices. 


Thus you make a bigger sale and more profit 
per customer . . . and pave the way to steady, 
profitable repeat business. 


CARRY SAFE Egg Cartons are heavily adver- 


Send for Free Sample and Prices Today! 


Telephone: SUPerior 3886 


SELF-LOCKING CARTON CO. 
SII E.Mlinois St., Chicago, Illinois 
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provide a wonderful display of eggs . . . with 
maximum protection against breakage. 


Low in cost, the CARRY SAFE Egg Carton is 
a tried and proven money-maker for feed dealers. 
Write us today for prices and FREE SAMPLES. 


SELF-LOCKING CARTON CO., FB-10-42 
511 E. Illinois St., Chicago, Ill. 

Gentlemen: 


Send at once prices and FREE SAMPLE of CARRY 
SAFE Egg Cartons. 


Individual 


Address 
City State 
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A SUCCESSFUL merchandiser 
once said, “Anything that can 
be sold, can be sold by mail.” 

Walter Penrod, manager of the 
Farmers Elevator Co., South Whit- 
ley, Ind., has proved the truth of 
this point. Here is what he said: 

“Prior to 1935, our mill equipment 
consisted of one 75 h.p. Jay Bee 
grinder and a ¥/2-ton mixer. About 
that time the management decided 
to launch a program of direct mail 
advertising to go direct to a list of 
potential customers of our livestock 
feed. 

“The method was simple and the 
cost was low — from one-cent to 
three-cents per name per mailing. 
the most important part was to keep 
at it. Not over-do it but be persist- 
ent in sending out letters asking 
for business, telling farmers about 
our custom-grinding service, the 
quality of our feed products, and 
the kind of modern equipment we 
used in preparing our feeds. 

“Month after month we mailed 
out letters on some specific, season- 
able phase of our service, to a se- 
lected list of feeders. To illustrate, 
in the early spring we emphasized 
a starter mash, with subsequent let- 
ters on growing mash, laying mash 
and other feeds for poultry. Later 
we featured our feed for calves, 
dairy cattle and hogs. In the fall, 
something on our coal service. In 
addition we enclosed prepared en- 
velope stuffers on fertilizer, fence, 
seeds and many other items that 
we handled.” 

Mr. Penrod explained that they 


CREDIT BUREAU 
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proves 


effective method 


of boosting feed sales 


always prepared their own copy 
for these sales letters so that the 
follow-ups could be more personal 
and applicable to local needs. “The 
more personal you can be in your 
heart to heart talks with your farm- 
er customers and prospects the 
more effectual the letters will be,” 
he explained. 

The significance of his forthright 
statements is emphasized in results 
achieved. Custom grinding and 
mixing increased steadily and 
quickly to the point where it was 
necessary to take out the ¥/2-ton 
mixer and put in l-ton size. Soon 
thereafter, growing volume made it 
necessary to put in another ham- 
mer mill—Big Chief, with 50 hp. 
motor. To balance this new equip- 


ment another l-ton mixer was 
added. 


A year later the custom grinding 
and mixing being done, required 
still another mixer. This time, a 
1¥2-ton unit was installed in con- 
nection with the big hammer mill, 
and last month the company added 
another Big Chief 1/2-ton mixer for 
the 75 h.p. hammer mill. Other 
equipment recently installed in- 
cludes a Clipper cleaner and a new 
corn cracker. A large electric hoist 
for dumping grain has been in use 
in this mill for many years but re- 
cently the track was extended 20 
feet to take care of the larger trucks 
coming in with grain to be ground 
and mixed. 

The company uses three 1?/2-ton 
trucks to deliver feed, coal and 
other products sold. In 1941 they 
installed a new combination coal 
unloader and conveyor to facilitate 
handling the 100 cars or more of 


ANYTHING that can be sold, 
can be sold by mail according 
to Walter Penrod, manager of 
the Farmers Elevator Co., at 
South Whitley, Ind. He is 
shown at left, with two em- 
ployes in the firm's modern, 
streamlined office, 


coal they sell each season. 


But getting back to increased 
sales, the volume on custom grind- 
ing and mixing alone is now about 
$900 per month, or in tonnage 450 
tons. This does not include feed 
and concentrates. “The largest day 
we ever had,” Mr. Penrod said, 
“was early in July when we turned 
out 41 tons of feed.” 

The company makes several pri- 
vate brands of feed for all kinds of 
livestock but they use a well known 
brand of concentrates mixed under 
their own formula. Mr. Penrod 
states that his company firmly be- 
lieves that the best customer satis- 
faction, with the least sales resist- 
ance comes from handling reliable, 
well known brands of feed. He af- 
firms that this policy has helped 
them in developing this business by 
direct mail supported by small 
newspaper advertisements. Mr. 
Penrod also pointed out that floor 
selling was another big factor in 
their sales promotion plan. 


“This form of selling,” he explain- 
ed, now practically takes the place 
of all other advertising. Our capa- 
city is taxed to the utmost to handle 
the increased demands under pres- 
ent endless governmental publicity 
by radio and newspaper to encour- 
age and urge farmers to raise more 
pork, dairy and poultry products. 

“Another thing we do is have our 
men take training courses at Pur- 
due university. We also send them 
to the Dr. Salsbury schools at 
Charles City, Iowa. This training 
enables them to make accurate 
diagnoses of poultry diseases and 
recommend methods of treatment. 
Most important of all is that be- 
cause of their training they are able 
to point out how the customers can 
avoid or prevent reoccurrences of 
these diseases. This has helped us 
no end to establish and hold public 
confidence. It also carries much 


(Continued on Page Seventy-two) 
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ONE OFFENSIVE.. 


BIG ENOUGH-- 
STRONG ENOUGH-- 
PLANNED ENOUGH.-- 


CAN WIN THIS WAR 


ONE SOURCE OF SUPPLY FOR 
VITAMIN A and D PRODUCTS 
BIG AS SILMO 

STRONG AS SILMO QUALITY 
PLANNED LIKE the SILMO LINE 


CAN WIN Your Own PRIVATE WAR 
FOR SURVIVAL 


There is a definite advantage in choosing SILMO as your source 
of supply for ALL Vitamin A and D products. Processors since 
1921, SILMO maintains its own well-equipped laboratories. Rigid 
tests by our technicians assure SILMO accuracy and potency. 
The experiences and skill of SILMO specialists is always available 
to solve your vitamin feed problems. 

SILMO'S line is as near complete as science can make it. There 
is a product for every feed purpose. Here are the principal items 


in the line: 
Silmo XX Poultry D Silmo A-D oil 
D-400 AOAC D-85 AOAC D-100 AOAC ~=— A-600 USP 
A-3000 USP A-850 USP VIT-D-100 
Silmo Fortified A-D oil D-100 AOAC 
(in dry granular form) 
BUY WAR BONDS = USP Also specially manufactured products 
VIT-D-400 to meet any specific requirements. 
TO THE LIMIT D-400 AOAC Consult SILMO on special Vitamin A 
(in dry granular form) and D questions. 


corp 


VINELAND, N. J., U. S.A. 


THE FEED BAG — October, 1942 © 33 @ 


3 ; 
a5 
/ 
> 
“AYN 


Or of the oldest grist mills in the coun- 
try, a structure once visited by Gen- 
eral George Washington, gave way to the 
march of time recently when demolition 
crews began tearing down the old Canon 
grist mill at Cannonsburg, Pa. 


The business was originally founded as 
a saw and grist mill by Col. John Canon in 
1781, two years before the town was laid 
out. The saw mill was later torn down and 
it was known only as a grist mill until 1891 
when it was sold to Robbins, Bamford, and 
McBurney. In 1901 it was incorporated as 
the Canonsburg Milling Co. which at pres- 
ent is operated by James H. McBurney and 
his son John. The elder Mr. McBurney, now 
82, is completing his 52nd year in this loca- 
tion and although still active, most of the 
management is now in the hands of his 
son. 


The company recently erected new mod- 
ern quarters adjacent to the old structure 
and with flour milling on the wane, the 
owners reluctantly decided to raze the 
rambling old mill which for almost two 
centuries had kept its original lines, sup- 
ported by hand-hewn pillars of oak held 
together by hickory pins in lieu of nails. 


Built for the purpose of a grist mill, the 
solid, sturdy structure served other pur- 
poses too. It was used as a storage place 
for whiskey, made of the corn of the land, 
as a vault for the storage of the grain, and 
also as a prison—for it was here that fed- 
eral troops incarcerated their prisoners dur- 
ing the Whiskey Insurrection, until such 
time as they could be taken over the 
mountains for arraignment. 


Old Mill 


Its age was of such importance, that it 
was noted by the federal department of 
commerce in connection with the celebra- 
tion of the bi-centennial of George Wash- 
ington some years ago, as one of the 35 
businesses in existence in the country 
during the life of George Washington. 

Gen. George Washington visited the dis- 
trict in 1784, when he came to inspect the 
land which had been given him for his war 
service to the colonies and which land 
was, at that time within the boundaries of 
the territory of old Virginia. He found his 
property occupied and came to oust the 
squatters, who were among the early set- 
tlers here and whose descendants continue 
to represent the backbone of the community. 
General Washington arrived on a Satur- 
day in September and remained until Mon- 
day. On Sunday he went to Miller’s Run 
where the “squatter’s’” were ensconced and 
history says they declined to meet with 
him on the “Lord's Day.” Some history 
says that General Washington became 
angry and swore at the squatters and was 
fined by a justice of the peace for blas- 
phemy. This is a moot statement, however. 

In his diary General Washington wrote: 

“I lodged with a Colonel Canon on 
Shurtees Creek, a hospitable man and 
sensible.” 

For a number of years the old mill was 


NO-MILK 


Since 1885 


Made in the heart of Wisconsin’s 
Dairyland. 100 Ibs. replaces 1,000 
Ibs. whole milk. 


More than 1,100 dealers sell No- 
Milk Calf Food and help their 


customers raise better calves. 


NATIONAL CALF PELLETS 


ARE ALSO AVAILABLE 


NATIONAL 


FOOD CO. 


D. R. MIHILLS, Prop. 


FOND DU LAC 
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WISCONSIN 


where washington 
once visited 


ONCE used as a prison and a 
storage place for whiskey, the 
old Canon grist mill at Canons- 
burg, Pa., bears a long and 
fascinating history. The picture 
above was taken just before 
workmen started tearing down 
the famous old landmark. 


driven by means of water which was 
brought from Chartiers creek dam to the 
mill by means of a sluice or mill race. 

During recent years the: business of the 
mill has changed from that of almost whol- 
ly the grinding of wheat into flour to the 
sale and storage of feed for livestock, and 
sales center for farm machinery and im- 
plements. 

Although the original structure is now 
gone, the industry which it once housed 
will be carried on from its new location by 
the Canonsburg Milling Co. which expects 
to continue serving the needs of the com- 
munity for many years to come. 

@ CARTHAGE ELEVATOR CO., Carthage, 
Ill., has constructed an 18 by 40 foot addi- 
tion to its milling room. 
@ P. L. O. SMITH, New York, N. Y., has 
been named general manager of the flour 
and cereal division of Hecker Products 
Corp. according to an announcement by 
Leonard G. Blumenschine, president of the 
firm. 


—-— © - 


@ VERNON K. REECE, Sargent & Co., Des 
Moines, Iowa, and Mrs. Reese are spend- 
ing a four-week vacation in the West. 
Upon their return Mr. Reece will enter the 
air corps. 
RECEIVE ARMY-NAVY “E” 

E. R. Squibb & Sons, New York, N. Y., 
was recently awarded the coveted Army- 
Navy “E” pennant for efficiency in com- 
pleting government contracts. The cere- 
mony took place in the grand ballroom at 
the Waldorf-Astoria hotel where Rear Ad- 
miral Ross T. McIntire, surgeon general of 
the navy, presented the award to Carleton 
H. Palmer, chairman of the board of direc- 
tors of the Squibb company. 
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Acquires Control 
In Old Fort Mills 


D. W. McMillen, Fort Wayne, Ind., foun- 
der and president of the Central Soya Co., 
and its subsidiary, McMillen Feed Mills, 
has acquired controlling interest in Old 
Fort Mills, Inc., soybean processing and 
feed manufacturing plant at Marion, Ohio. 

Mr. McMillen, who is also founder and 
chairman of the board of the Central Sugar 
Co., said that the other firms with which 
he is connected were not involved in the 
new enterprise. 


Walter E. Flumerfelt, until recently man- 
ager of the Soybean Processing Co., Water- 
loo, Iowa, has been named vice president 
and general manager of Old Fort Mills. 
The Marion plant is equipped with six 
expellers of the French type, has a storage 
capacity of approximately 700,000 bushels 
of soybeans, and a crushing capacity of 
about 100,000 bushels per month. 


The controlling stock in Old Fort Mills, 
Inc., acquired by Mr. McMillen, was pur- 
chased from Peter Turner, his brother Rol- 
lie Turner, and Charles Stitt, all of whom 
have severed their connections with the 
firm. 


ICC Names Houlton 
As Milwaukee Agent 


Carl Houlton, manager of the grain de- 
partment for the La Budde Feed & Grain 
Co., Milwaukee, has been appointed agent 
for the Interstate Commerce Commission in 
the Milwaukee market. The appointment 
was announced recently by J. M. Johnson, 
commissioner of the ICC. 

As agent for the Commission Mr. Houlton 
will grant permits for movement of grains 
by rail to the Mil- 
waukee market. He 
will regulate move- 
ment of grain. both 
for storage and cash 
sale and will be re- 
sponsible to the ICC 
for any congestion 
which might occur in 
the Milwaukee mar- 
ket. 

According to Mr. 
Johnson, appoint- 

ments as agents for 

Carl Houlton the ICC are made on 

the basis of sound judgment, strict honesty 
and impartiality of the appointee. 

Serving as an advisory committee are 
William Madden, Pabst Brewing Co.; A. L. 
Flanagan, Jos. Schlitz Brewing Co., E. S. 
Terry, Stratton Grain Co.; J. P. Hessburg, 
Froedtert Grain & Malting Co.; Howard 
Mallon, Chas. A. Krause Milling Co.; Gene 
Bartman, soybean division of Archer-Dan- 
iels-Midland Co., and W. F. Katterhenry of 
the Wisconsin Agricultural Conservation 
commission. 


—— 
@ FARMERS UNION OIL CO., Barron, Wis., 
has purchased the Jerome's feed store. 

@ PILLSBURY FEED MILLS, Clinton, Iowa, 
has installed Superior DP elevator cups 
furnished by the B. F. Gump Co., Chicago. 
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STARVING 


n a Land of Plenty! 


£ 


JUST A LITTLE © 


CALCITE EVERY DAY 


WOULD MAKE 


Mineral Starvation 
Can Be Real 


Time was when we figured rations 
on the basis of protein, carbohy- 
drates and fats. Then we got 
steamed up on vitamins and began 
figuring to make sure every ration 
had enough. 

But what about minerals? What 
about those essential elements that 
are so important in making bones, 
hair, teeth and milk in livestock, 
and bones, feathers and egg shells 
in poultry? Do you have any idea 
of the amount of minerals your live- 
stock and poultry are getting in 
your rations? 

Livestock can starve for minerals 
and break down for lack of them. 
On poultry work the Kentucky Ex- 
periment Station has shown that 
egg production.and hatchability are 
both effected by lack of sufficient 
calcium, Likewise Wisconsin, Ohio 
and other stations. 

At least a dozen minerals are found 
in the body in such quantity as to 
indicate a need for them in the ra- 
tion every day. Don’t let your poul- 
try and livestock starve for minerals 
in a land of plenty. 


MINERALS 
FOR THE RATION 


Many wise feed mixers are adding Lime 
Crest Calcite Flour, with added Man- 
ganese and lodine, to their mixed feeds. 
Be sure your ration has mineral fortifica- 
tion. 


There's many a hen dies for lack of min- 
erals in a land constituted mainly of min- 
erals. Such mineral starvation is useless, 
foolish and costly. 


[ime Crest 


CALCITE 


Coming from a source rich in trace min- 
erals, Lime Crest Calcite is nature's store 
house of essential elements. Rich in cal- 
cium, it also carries over twenty other 
minerals. Many trace minerals of the body 
are provided by Lime Crest Calcite — 
even gold. Sold either in the form of grit 
for poultry or in the form of flour for live- 
stock and poultry rations, Lime Crest 
Calcite helps to solve the mineral problem. 


LIMESTONE PRODUCTS CORP. OF AMERCIA 


BOX 6, NEWTON, NEW JERSEY 


A, 
See 
[ime 
Crest : 
= 
= 
— 
N\ 99 Crest 
= Rerte = 4 
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ARE YOUR CUSTOMERS 
PRODUCING ECONOMICALLY? 


They are hitting new highs in egg and chicken production and 
admirably answering Uncle Sam’s call, but are they feeding with an 
eye on the future? In times of great demand, it’s easy to buy 
carelessly. But the successful poultryman, the one who will weather 
future periods of lessened demand, the one whose poultry income 
bears the best ratio to feed costs, buys carefully, all the time. 


The same can be said for you, the feed mixer and dealer. These 
are days when a nice choice of ingredients means much. An 
ingredient that does a good job, contains plus values in the form 
of extra biological factors and has demonstrated its ability to replace 
other more expensive ingredients, should be your logical choice. 
An outstanding example of such an ingredient is Produlac Dried, 
for according to reliably conducted, independent tests, it is an 
excellent source of riboflavin and thiamin and may replace dried 


skimmilk in amounts up to 100%. 


When YOU buy wisely, you start a cycle that ends with economical 
production by your customers. It’s a cycle that pays dividends all 
along the line — especially today. Produlac Dried was never a more 
valuable buy. Try mixing it in your mashes — and watch for results. 


DOES NOT CAKE NOR HARDEN 


FEED DEALERS: Write today for a 
supply of Produlac Dried folders which 
tell the complete story of this remark- 
able ingredient, explain methods of mix- 
ing, etc. 


(ete JR ul E 


a product of 


Notional Distillers Products Corporation 
Grain Products Division « 120 Broadway, New York 


War Selling 


by EMIL J. BLACKY 


Feed Dealer Brown was a stickler 

For service to all of his trade. 

He knew all the favors his custom- 
ers liked, 

And the many plus sales that they 
made. 


Free delivery of feeds was his 
motto. 

To call on all feeders, his creed, 

And “go easy on tires and gaso- 
line,” 

Never struck him as a future need. 


So what did Brown do when re- 
strictions 

Came through to curtail for the 
war? 

Well, he didn’t just rest on his 
laurels, 

Taking business that came to his 
door. 


He changed his delivery system, 

And would not go out on the road, 

Unless orders were pooled to cut 
mileage 

And to make up a maximum load. 


He still kept in touch with his 
feeders. 

And they bought when he made it 
known 

That to save on tires and gasoline, 

He was “seeing them” over the 
‘phone. 


He helped, too, to lighten the 
burden 

Faced by railroads to meet the war 
needs, 

By ordering only in carloads, 

When replacing his own stock of 
feeds. 


Yes, Brown adjusted his business 

To meet the conditions of war. 

And instead of doing less business 

He keeps right on doing more. 
—-— 

@ CHARLES T. DOORTY, Buffalo, N. Y., 

former president of the Doorty-Ellsworth 

Co. and recently associated with the Rex 

Grain & Milling Co., died last month. 


@ H. D. ROBINSON and I. C. Robinson, 
Emington, Ill., have purchased the interest 
of George C. and Lawson Tjardes in the 
Robinson Grain Co. The corporation will 
be dissolved and the business will be con- 
tinued as a co-partnership under the same 
name as in the past. 
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DISTRIBUTORS FOR 


E. R. Squibb & Sons 
EXADOL 


3,000 or more Vitamin A and. 
400 or more Vitamin D units 
D-SEC 
Vitermin D in dry, powder form. 
900,000 or 450,000 A.O.A.C. 
Vitamin D units per ib. 


VioBin Corporation 
REX WHEAT GERM OIL 
A cold processed, extracted 
oil, rich in Vitamin E 
e 


Pabst Brewing Co. 


PABST'S BREWERS DRIED YEAST 
Contains 20,430 units 
18,160 gammas Riboflavin and 
158,900 gammas Nicotinic Acid 


California Packing 
REGULAR BIOTOL 


Not less than 85 Vitamin D 
and 600 Vitamin A units 


SUPER BIOTOL 
Not less than 3,000 Vitamin 
A and 400 Vitamin D units 
VITAMIN A OIL 
25,000 U.S. P. Xi “A” units 
per gram 


The NUTRITIONIST, too, 
helps speed production/ 


Uncle Sam asks for more eggs, more meat, more milk. 


No one, perhaps, knows better how to answer this demand than today’s 
nutritionist. 


He would say, "The first requirement for quantity production is quality.” 
Quality—not in one, but in every feed ingredient. This is important if feeds 
are to produce more—without waste. And that’s why so many feed manu- 
facturers rely on Atkins & Durbrow for their vitamin oil requirements. 


Here at “the House of Vitamins” they find represented only firms that are 
well-known, reputable manufacturers of quality vitamin products—Cali- 
fornia Packing Corporation, Pabst Brewing Company, E. R. Squibb & Sons 
and VioBin Corporation. 


Associate your feeds with these quality names. Buy their products, through 
Atkins & Durbrow. You get the finest in vitamin products for poultry feed- 
ing — products of every type— for every requirement — and at no price 
premium. 


We have sales representatives operating from 12 centrally located cities. 
Our local warehouse stocks are in many distributing centers. We can 
render you prompt, efficient service at all times. 


We urge you to see the Atkins & Durbrow representative the next time he 
calls. Hear his story. You'll find him the type of man you like to do business 
with — a true representative of a quality house. 


HEADQUARTERS FOR 
QUALITY VITAMIN PRODUCTS 


ATKINS & DURBROW, inc. 


(Proprietors of The OK Company) 
165 JOHN STREET, NEW YORK, N.Y. 
CHICAGO BOSTON DETROIT 
MINNEAPOLIS OMAHA KANSAS CITY 
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MISS LIBERTY 


must feed the 
world 


Every day sees Amer- 
ica’s obligation to care 
for the world, becoming 
more and more appar- 
ent. Doughboy Mills is 
proud of its assign- 
ments in this great hu- 
manitarian effort... its 
products are circling 
the world. 


Write us for 
quotations in 
these oat products 
GROUND OATS 
STEEL CUT OATS 
GROUND OAT MEAL 
FEEDING ROLLED OATS 
WHOLE OAT GROATS 
PULVERIZED OATS 
GROUND BARLEY 


DOUGHBOY 
MILLS, Inc. 


NEW RICHMOND, WIS. 


ODT To Control 
All Commercial Vehicles 


Effective November 15, virtually all 
trucks, buses, taxicabs and similar com- 
mercial vehicles will have to possess a 
certificate of war necessity in order to op- 
erate, the ODT has announced. The certi- 
ficates of war necessity will govern maxi- 
mum mileage that may be operated, mini- 
mum loads that may be carried, or both. 
No operator subject to the order will be 
able to obtain gasoline, tires or parts with- 
out a certificate. 

Applications for certificates will be sent 
out by the government in advance of the 
November 15 deadline. In these applica- 
tions it will be necessary to report the 
number and condition of all tires you pos- 
sess by sizes or size groups, including both 
new and used tires. 

It will also be necessary to list the mile- 
age of tires by sizes, which were removed 
from service in 1941, exclusive of retreaded 
or recapped iires. The application must 
also state the types of business for which 
vehicles are operated, principal purposes 
for which they are used, area of operatioa, 
nature of operation, cities in which they 
cre operated, average load and miles 
operated. 

In addition, the tires of every vehicle 
affected by the order must be checked at 
an inspection station designated by the 
OPA every 5,000 miles or at the end of 
each 60-day period, which ever comes first. 

Operators will also be required to keep 
weekly records of all operations on a form 
furnished by the ODT. Such records must 
be available to representatives of the ODT. 

Certificates of war necessity will be is- 
sued by ODT to any qualified applicant 
whose truck operations— 

(1) are confined to those which are 
necessary to the war effort or to the main- 
tenance of essential civilian economy. 

(2) are so conducted as to assure the 
maximum utilization in such service of the 
commercial motor vehicle or vehicles of 
the applicant and 

(3) will conserve and prudently utilize 
rubber or rubber substitutes and other 
critical materials used in the manufacture, 
maintenance and operations of such 
vehicles. 


Salesmen May Be Eligible 
For Extra Gasoline 


With gasoline rationing just around the 
corner for the entire nation, feed men will 
be interested in an interpretation of eli- 
gibility offered by Thomas E. Harris, as- 
sistant counsel general of the OPA. In a 
letter to President Ralph Field of the Amer- 
ican Feed Manufacturers association, Mr. 
Harris said in part: 

“We cannot determine from the facts 
stated by you whether the services per- 
formed by the employees are indispens- 
able services of a specialized nature for 
the purpose of this section, but, if they 
are, then those employees who travel for 


the sole purpose of rendering such services 
to agricultural establishments may be eli- 
gible for preferred mileage. Thus, if a 
person travels with the primary object of 
rendering technical and specialized services 
at the request of, or for the benefit of the 
farmer, preferred mileage is allowable, and 
such person is not disqualified even though 
he may make some sales or take some 
orders incidental to the trip or even though 
his primary object at other times on other 
trips is selling. No preferred mileage may 
be allowed for making such sales trips or 
for taking orders.” 


In addition Mr. Harris says: 

“Section 1394.506 of the regulations also 
provides that preferred mileage may be 
given for the following purposes: 

(m) By traveling salesmen engaged in 
ihe sale of necessary productive equip- 
ment for farms, factories, mines, oil wells, 
lumber camps and similar productive or 
extractive establishments, or of medical 
supplies, if the marketing of such equip- 
meni or supplies by salesmen is essen- 
lial to the war effort. 


In crder to be eligible for preferred 
mileage under this section the applicant 
must prove that he is engaged in the sale 
of productive equipment for. farms, factor- 
ies, mines, oil-wells, lumber camps, or 
similar productive and extractive establish- 
ments. Since feeds for poultry and live- 
stock are commodities necessary to main- 
‘ain production they are considered pro- 
ductive equipment for the purpose of the 
regulation.” 


USDA To Ration 
Farm Machinery 


Secretary of Agriculture Claude R. Wick- 
ard has announced a temporary order pro- 
hibiting the sale of new farm machinery 
and equipment, except as specified in a 
rationing system governing its release. The 
OPA has delegated authority to ration 
farm machinery to the department of 
agriculture. 

Fred S. Wallace, special war board as- 
sistant, will be in charge of the farm ma- 
chinery rationing program nationally and 
state United States department of agricul- 
ture war boards will handle rationing in 
their respective states. 

The temporary rationing plan classifies 
farm machinery and equipment in three 
groups. They are: 

Group A—Farm machines vitally essen- 
tial to current agricultural needs and which 
may not be sold by a dealer unless the 
farmer has obtained a purchase certificate 
from his county rationing committee. This 
type of machinery includes: beet lifters, 
beet loaders, combines, corn pickers, disc 
harrows, feed grinders, fertilizer spreaders, 
milk coolers, milking machines, pickup 
balers, potato diggers, shredders and trac- 
tors, including garden tractors. Farmers 
will be required to show that present 
equipment is not adequate, that it cannot 
be repaired or that he cannot purchase or 
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rent used equipment. The farmer must 
also prove that failure to approve his ap- 
plication will result in a substantial re- 
duction in production of commodities es- 
sential in the war effort. 

Group B — Most farm machinery and 
equipment not in the first group and which 
may be sold upon certification by the farm- 
er to his dealer that the equipment is es- 
sential for current agricultural production 
needs. 

Group B—Items such as hand tools and 
the smaller horsedrawn equipment, which 
may be sold without restriction. 

Repair parts are not included in the ra- 
tioning system. Provisions are made for 
appeals on the rulings of local boards. 


OPA Freezes 
Produce Prices 


One of the first acts in the President's 
fight against inflation was an order re- 
questing the OPA to immediately establish 
ceiling prices for a large number of food 
commodities which previously were not 
controlled. These products include eggs, 
chickens, butter, cheese, potatoes, flour 
and such other foods as can be controlled 
under existing laws. 

Price Administrator Leon Henderson im- 
mediately issued order No. 22 which will 
remain in effect until December 3, 1942 un- 
less revoked or replaced by permanent 
ceilings. 

This order provides that the seller’s max- 
imum price shall be the highest price 
charged by the seller during the period 
September 28, 1942, to October 2, 1942 in- 


CORN GLUTEN MEAL 


41% Protein 
Guaranteed 
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clusive, for the product; or if no charge 
was made for the food, for the similar most 
nearly like it. 

Other features of the order are the same 
as previously set up by the OPA and in- 
clude definitions of purchaser of the same 
class, customary allowance, etc. 


OPA Raises 
Ceiling on Flour 


Maximum prices for flour will be the 
highest levels at which each individual 
seller contracted to sell during the Sept. 
28-Oct. 2 base period, rather than the top 
price at which flour deliveries actually 
were made during that same time, the 
Office of Price Administration has ruled. 

This upward adjustment, ranging from 
10 to 15 per cent in the temporary ceilings 
for flour from wheat, corn, rye and also for 
cornmeal, hominy, and hominy grits, will 
permit continued functioning of the milling 
industry, which otherwise would have 
found it impossible to mill flour from wheat 
at present prices. The change is made in 
Amendment No. 1 to Temporary Maximum 
Price Regulation No. 22, effective October 
8, 1942. 

Flour inventories generally are kept to 
about 15 days’ supply. Therefore, any re- 
duction in deliveries would have caused a 
shortage to develop quickly at all levels 
of consumption. 

Flours made from wheat, rye and corn 
closely follow costs of their raw material. 
However, the price at which they are be- 
ing delivered at any particular time has 
no relationship to the raw material market 


Thanks to Research, 


the poultry feed mixer has a scientific O.K. on two steps he 
is now obliged to take: the replacement of a good part of 
his animal protein by vegetable protein, and the use of 
carotene to furnish some of the vitamin A potency formerly 
supplied by fish oils. 


Many mixers are applying this knowledge to the formula- 
tion of their poultry feeds. One ingredient they're turning 
to is Corn Gluten Meal, the only feed of vegetable origin 
with both a high content of protein (41%) and a good meas- 
ure of carotene or pro-vitamin A (3 to 4 times that of the 
whole yellow corn from which it is made). 


Help maintain the protein and vitamin A standards of your 
poultry and turkey feeds by including a good percentage 
of DIAMOND. 


CORN PRODUCTS SALES COMPANY 


NEW YORK e CHICAGO 


DIAMOND ‘ctiin.sronct CORN GLUTEN MEAL 


at that same time. Contracts for sale often 
are made one to six months prior to deliv- 
ery. In times of rising raw material mar- 
kets, deliveries often may be made at 
prices lower than those which a seller now 
would enter into a contract for sale. 


During the past 90 days, wheat grades 
used in largest volume for flour have in- 
creased substantially with corresponding 
increases in the price of flour. 


A similar situation prevails in the case 
of corn and rye. Thus, sellers’ contract 
prices, based on raw material costs during 
the base period, were substantially above 
prices at which these products simultane- 
ously were being delivered. 


WPB Restricts Sales 
Of Chemical Fertilizers 


The War Production Board has ordered 
nationwide conservation of chemical fertil- 
izers to save nitrogen for vital war manu- 
facture. Order M-231 issued by the WPB 
provides: 

1. Fertilizer containing chemical nitrogen 
cannot be used on grains sown in the fall 
of 1942 to be harvested as grain. If the 
grain is used as pasture or cover crop, the 
restriction does not apply. 

2. Chemical nitrogen fertilizer cannot be 
used on golf courses, cemeteries, lawns, 
roadsides, and non-commercial planting of 
trees, shrubs and flowers. Commercial 
nurserymen and florists may use chemical 
fertilizers for propagation of trees, shrubs 
and flowers, and for flowers for commercial 
cut flower sale, on their own establish- 
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ments, but not on the premises of their cus- 
tomers, private or public. 

3. Delivery and use on crops of any mix- 
ed chemical fertilizer within a state not on 
the list of approved grades for that state 
as listed in schedule A of the order is 
prohibited. 

4. Delivery of any fertilizer containing 
chemical nitrogen prior to November 15, 
1942, except for use during 1942 is pro- 
hibited. 

5. Delivery of any chemical fertilizer in 
bags of less than 100 pounds is stopped, 
but provision is made to allow delivery of 
bags of not less than 80 pounds in a manu- 
facturer’s stocks. 

6. Delivery of any superphosphate which 
carries less than 18 per cent available 
phosphoric acid is prohibited. 

Purpose of the order is to conserve 
chemical nitrogen which is necessary for 
basic food production and also is a neces- 
sary ingredient of explosives, particularly 
smokeless powder. With increased domes- 
tic production and expected imports from 
Chile, not more than 80 per cent of expect- 
ed agricultural demands will be available. 
This is contingent, however, on regular 
receipts of nitrate from Chile. 


OPA Exempts Hominy 
From Price Ceiling 


Hominy feeds have been exempted from 
price regulation by the OPA. Officials of 
the agency said that the exemption was 
granted to avoid serious dislocation in sup- 
plies. The exemption also applies to other 
dry corn milling products, including corn 


germ, corn germ meal and corn germ 
cake except when packaged. The amend- 
ment became effective September 21, 1942. 


WLB Clarifies 
Wage Rule 


The War Labor Board has ruled that em- 
ployers of not more than eight are exempt 
from President Roosevelt's wage stabiliza- 
tion order. Under the ruling, issued Oct. 9, 
such employers may make wage adjust- 
ments without recourse to the WLB. 


OPA Requires 
Protein Guarantee 


Guaranteed minimum percentages of 
protein for meat scraps and digester tank- 
age have been established by the Office of 
Price Administration in order to prevent a 
diversion of such supplies from their nor- 
mal channels of distribution through the 
recent tendency of some producers to make 
sales on a basis of “mill-run” protein 
content 

These guaranteed minimum levels of 
protein, now formalized in amendment No. 
2 to maximum price regulation No. 74 as 
amended effective October 16, 1942, are 
45, 50, 55, 60 and 65 per cent for meat 
scraps and for digester tankage 50, 55 ond 
60 per cent. These were the customary 
trade standards until the recent practice, 
which caused considerable confusion 
among buyers of these products and which, 
if continued, would have resulted in a 
lowering of the quality of the product. 

No premium is allowed for protein con- 


INDUSTRIAL XMAS GIFTS 


from the ORCHARDS c/ CALIFORNIA 


Your customers will appreciate Christmas gifts of the finest California fruits. My Canoga 
Farm fruits build customer “goodwill’’—have been used by business men for more than 
14 years. Good California fruits are scarce in local stores but we can supply you direct. 


SERVING TRAY Air Mail or Telegraph 


Net Wt. 3 Ibs. for complete gift 
Delicious Canoga Farm fruits packed catalog, printed 


in a Redwood tray. Includes can- # 
died pineapple, cherries, figs, in NATURAL 
dates, etc. Priced express pre- COLORS 


d: 
EXPRESS PREPAID 


1 tray $2.95, 12 boxes $32.50 
50 or more boxes, each $2.60 


Redwood 
Chest 


Net Wt. 3 Ibs. 


A Redwood chest filled with wide assortment 
of fruit tidbits. Box is packed with identical 
layers of choicest fruits. Priced express pre- 


paid: 
EXPRESS PREPAID 


1 BOX $2.95 — 12 BOXES $32.50 
50 BOXES OR MORE, EACH $2.60 


| TAKE ALL THE RISK —! do all the packing, wrapping and mailing direct to your customer. 
Delivery charges prepaid — safe delivery guaranteed. Order a sample box today. Reference, 
Dunn & Bradstreet or California Bank, Reseda, Calif. Fruit Gifts from | Ib. to 10 Ibs. 


CANOGA FARM, R. F. D. 5, Encino, Calif. 


tent in excess of the guaranteed minimum 
content. A penalty of $1.50 is provided if 
the product is less than one per cent lower 
in protein content than the guaranteed 
minimum and $3 per ton for each one per 
cent or fraction of per cent below the guar- 
anteed minimum if the product shows a 
deficiency of more than one per cent pro- 
tein. 

If guaranteeing minimum protein content 
on one of the percentages named works 
substantial hardship on any manufacturer, 
he may submit the facts in writing to the 
Feed Grain Section of OPA, Washington, 
D. C., requesting permission to guarantee a 
different minimum protein content. If, upon 
investigation, his request is found justified, 
OPA will grant that permission. 

Other features of the amendment: 


(1) Specific dollars and cents maximum 
prices on dried blood, blood meal and 
blood flour are now included in the animal 
product feedingstuffs, regulation. Previous- 
ly they were covered by the general maxi- 
mum price regulation. Maximums for blood 
meal and blood flour are $7.50 per ton 
more than the maximum zone price per ton 
of dried blood of the same grade, or the 
normal historical difference. 

(2) Sellers now must maintain their 
March 1942 differentials for different kinds 
of purchasers or for different quantities or 
under different conditions of sale. 

(3) All retail sales of these feedingstuffs 
now are placed under control of the gen- 
eral maximum price regulation and fat 
content of wet and dry rendered tankage 
is limited to a maximum of 15 per cent. 


Anything over 15 per cent fat content is 
price controlled by amendment No. 2 io 
supplementary regulation No. 14 to the 
general maximum price regulation. 

oo 


@ MANNING FEED STORE, Bradford, IIl., 
operated by Paul and Julia Manning, has 
been moved into the Phenix bakery build- 
ing. 

@ GENERAL MILLS, INC., Minneapolis, 
Minn., has purchased the facilities of the 
Purity Oats Co., Keokuk, lowa. C. M. Hid- 
ding, will continue to direct operations at 
the Purity plant which was taken over 
Oct. 5. 
@ STANWOOD N. OSGOOD, Fruen Mill- 
ing Co., Minneapolis, Minn., and Mrs. Os- 
good are temporarily residing in a Minne- 
apolis hotel following a fire which badly 
damaged their home Oct. 3. The Osgoods 
were out of town at the time the fire broke- 
cut, but Mr. Osgood’s brother, who was in 
the house, was overcome by smoke and 
taken to a hospital. 


IOWA CONVENTION DEC. 1-2 

The Western Grain & Feed association 
will hold its annual convention Dec. 1-2, 
at the Hotel Fort Des Moines, Des Moines, 
Iowa, according to an announcement by 
Gradon (Duke) Swanson, executive secre- 
tary. Although no details regarding the 
convention have as yet been announced a 
good share of the program will no doubt 
be devoted to a discussion of wartime 
regulations affecting the feed industry and 
other current topics of interest. 
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JOHN DAVIS 


John Davis, formerly with the W. M. 
Bell Co., Milwaukee, has announced his 
association, effective October 1, with J. 
Walter Rice, Milwaukee grain broker. Mr. 
Davis is opening a consignment depart- 
ment in the Rice firm and will handle con- 
signments of all types of grain. Having 
previously been associated with the W. M. 
Bell Co. for 15 years, Mr. Davis is well- 
known to the grain trade. 

The Rice firm operates elevators on both 
the Milwaukee and the North Western rail- 
roads in Milwaukee, according to Mr. 
Davis. They also operate an elevator in 
Racine and maintain offices in the Milwau- 
kee Grain & Stock Exchange, Milwaukee. 


Present NF W Award 
At Feed Conference 


With nearly 100 feed men enrolled from 
six different states, the annual two-day nu- 
trition conference for feed dealers, manu- 
facturers and salesmen, sponsored by 
Michigan State college, opened Oct. 8, at 
East Lansing, Mich. 

A feature of the conference was the pre- 
sentation of a $100 War Bond to D. E. 
A: dorfer, Grand Rapids, Mich., winner of 
the National Feed Week poster contest 
sponsored by the American Feed Manu- 
facturers association. The presentation was 
made at the Thursday morning session by 
Fred N. Rowe, Portland, Mich., president of 
the Michigan Feed Manufacturers & Deal- 
ers association. 

The program for the two-day school, ar- 
ranged by R. W. Tenny, short course di- 
rector, included morning and afternoon ses- 
sions, and a mixer and panel discussion 
Thursday evening. 

Featured speaker at the conference was 
Dr. F. B. Morrison, Cornell university, Itha- 
ca, N. Y., who spoke on protein supple- 
ments and new developments in the vita- 
min field. An interesting demonstration on 
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the results of nutrition studies was held at 
the livestock judging pavillion Thursday 
afternoon under the direction of Dr. C. F. 
Huffman, dairy husbandry department; C. 
W. Duncan, chemistry experiment station; 
and Dr. C. L. Cole, animal husbandry de- 
partment. Actual animals involved in the 
experiments were on display. 


Other speakers at the two day confer- 
ence included Dr. George K. Davis, chem- 
istry experiment station; J. A. Davidson, 
poultry husbandry department; Dr. E. S. 
Weisner, poultry pathologist; Dr. P. J. 
Schaible, chemistry experiment station; H. 
R. Kraybill, American Meat Institute, Chi- 
cago; Leo V. Card, commissioner of agri- 
culture, Lansing; and William C. Geagley, 
chief chemist, state department of agricul- 
ture, Lansing. 


@ ALMA FARMERS ELEVATOR CoO., Alma, 
Mo., has changed its name to the Alma 
Farmers Cooperative association. 
oe 
@ WAGNER BROS., Mt. Gilead, Ohio, have 
installed a Kelly Duplex one-ton vertical 
feed mixer with motor drive. 
@ EWING MILL CO., Ewing, Ind., suffered 
damaged estimated at $50,000, Oct. 2, 
when fire destroyed the firm's flour mill. 
INDIANA NUTRITION SCHOOL 

The third annual feed nutrition school for 
Indiana feed dealers and feed manufactur- 
ers will be held at Purdue university, Nov. 
5-6 according to an announcement by Fred 
K. Sale, secretary of the Indian Grain 
Dealers association. 


Bumper 


Blessed by nature, the American 
farmers’ all-out effort has pro- 
duced bumper crops. A greater 
supply of cattle, hogs, poultry is 
eagerly waiting to eat them. 


The farmer has done his share. 
Now it is your turn to lead—to 
lead your community to the best 
possible use of every bushel of 


corn and grain. You can add to 
the world’s food supply right in 
your own community, by seeing 
that the feed is properly proc- 
essed, properly mixed, to get every 
available ounce of feed value. 


Prater Service is ready to help 
you—in any way at all times. 
SEND THE COUPON TODAY 


OO Blue Streak 
Standard 


Blue Streak 
Advance 


O Blue Streak 
Streamliner 


Please send information on equipment I have checked. 


PRATER PULVERIZER COMPANY 


1825 South 55th Avenue 


a 


Chicago, Illinois 
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Your feeds for four-footed animals need a VITAMIN D SUPPLEMENT because ... In the 
winter, solar ultraviolet is much less efficient than in summer and animals are housed 
indoors. Also, roughage may supply very little vitamin D, if cured under unfavorable 
conditions. Under these conditions the vitamin D reserve of dairy animals may be depleted, 


GIVE THEM SUNSHINE VITAMIN D ALL WINTER WITH 


FLEISCHMANN’S IRRADIATED DRY YEAST-Type 9F 


Now, more than ever," Look to Amburgo” forjtheRIGHT answers 


Now, more than ever, “LOOK TO AMBURGO” for the Right answers. In young animals 
vitamin D is essential to prevent rickets and to encourage rapid, economical growth. In 
pregnancy and lactation, it helps the mother to absorb and utilize the large amounts of 
calcium and phosphorous needed for building the bones of the young and for milk pro- 
duction. Four-footed animals, particularly those to whom forced feeding is the daily diet 
for high production, often do not receive enough sunshine. AMBURGO’S answer is . . 


FLEISCHMANN’S IRRADIATED DRY YEAST-Type 9F 


It is guaranteed to contain 4,000,000 U.S. P. units of vitamin D per pound (9,000 units per 
gram). It is the most economical source of vitamin D for four-footed animals. A hundred 
pounds of FLEISCHMANN’S IRRADIATED DRY YEAST fortifies 200 tons of full millicind 
ration or 400 tons of pig ration at a cost of only a few cents per ton. It is highly stable 
in both feeds and mineral mixtures. It is a dry powder which mixes readily and has a 


mild flavor. 


Wy, 


\ 


A, 
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WRITE, WIRE OR PHONE WAVerly 8300 


: FEED TMPROVEMENT. SERVICE 
BROAD STREET AT NEDRO AVENUE 
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THE SUN SUPPLIES ALL-IMPORTANT VITAMIN D 


CORPORATION 


PHILADELPHIA, PA. 


Central Association 
Plans War Clinics 


The Central Retail Feed association has 
scheduled a series of nine district war 
clinics to be held during the two weeks 
starting October 19. 

Speakers at the meetings have been se- 
lected with a view of presenting the latest 
information of importance to feed dealers 
trying to operate effectively during this 
period of war. 

Arrangements have been made for a 
representative of the ODT to be present at 
each meeting. Another government speak- 
er will be Don Gray of the Milwaukee 
office of the OPA. 

With proteins in feed formulas becoming 
more of a problem every day, dealers will 
be interested in the talk to be given by 
Prof. J. G. Halpin of the poultry husbandry 
department of the University of Wisconsin. 
He will discuss ways and means of meet- 
ing the protein shortage and will answer 
questions. 

Another subject to be covered is govern- 
ment feed wheat. Fred E. Borner of the 
Wisconsin Agricultural Conservation com- 
mittee will talk on this topic at the meet- 
ings held the first week, while Walter F. 
Katterhenry, chairman of the same com- 
mittee, will appear at the meetings held 
the final week. 

The complete schedule of meetings is as 
follows: October 19, Fond du Lac, Retlaw 
hotel; October 20, Green Bay, Northland 
hotel; October 21, Wausau, Wausau hotel; 
October 22, Chippewa Falls, Hotel North- 
ern; October 23, New Richmond, Hotel 
Beebe; October 27, Richland Center, Park 
hotel; October 28, Madison Park hotel; 
October 29, Elgin, Ill., ¥.M.C.A.; October 
30, Colonial club, Burlington. All feed deal- 
ers are invited, whether members of the 
Central association or not. 

@ ALBERT STRAUCH, Royal Center, Ind., 
has purchased the Royal Center elevator 
from Robert Bollei. 

@ ALBERT O. DELUSE, secretary-treasurer 
of the Lew Hill Grain Co., Indianapolis, 
Ind., who is now serving in the army air 
corps, has recently been promoted from 
first lieutenant to captain. 
@ BENDER & MARNER, Kalona, Iowa, 
have installed Superior DP elevator cups. 

@ A. D. HAYES CO., Packwood, Iowa, has 
installed all new transmission belting in 
its elevator. 


@ THOMAS W. CAMPBELL, Baltimore, Md., 


senior member of Legg & Co., died last 
month. 


@ FRANK W. BEATTY, 54, West Unity, 
Ohio, field representative for the Murphy 
Products Co., Burlington, Wis., died !ast 
month. 

INDIANA CONVENTION 

The Indiana Grain Dealers association 

will hold its annual convention Jan. 25-26 
at the Columbia Club, Indianapolis, Ind., 
according to tentative plans announced by 
Fred K. Sale, executive secretary. 
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CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


WISE GUY 

A colonel and a lieutenant were walk- 
ing down the street. They met many 
privates and each time the lieutenant 
would salute he would mutter. “The same 
to you.” 

“Why do you always say that?” asked 
the colonel whose curiosity had gotten 
the better of him. 

The lieutenant answered: “I was once 
a private and I know what they are 
thinking.” 

* * * 

Doing a common thing uncommonly 

well often brings success. 


* * * 


FOND OF ANIMALS 

A Sunday School teacher asked a pupil 
what he knew about Solomon. 

“He was very fond of animals,” declar- 
ed the child. 

“Why do you think that?’ the teacher 
asked. 

“Because he had 300 porcupines,” was 
the reply. 

* * * 
FAIR QUESTION 

A flapper at the zoo was amazed at 
finding no monkeys in their cages. She 
asked a keeper about it. He explained 
that this was their mating season and 
that during that season they remained in 
their houses. 

“Do you think they’d come out if I 
offered them a peanut?” she asked. 

“I don't know, lady,” he replied, “would 
you?” 

* * * 

An easy beginning doesn’t always jus- 
tify the finish. 

* * * 
SMART GIRL 

An office manager was telling how a 
girl came in to apply for a job, and when 
asked if she had any particular qualifica- 
tions or unusual talents, stated that she 
had won several prizes in crossword puz- 
zle and slogan writing contests. 

“Sounds good,” this fellow told her, 
“but we want somebody who will be 
smart during office hours.” 

“Oh,” she explained. “This was during 
office hours.” 

* * * 

What some people don’t know, they are 
always talking about. 

* * 


SOME BREW 

The keeper of a village inn, which had 
a reputation for its very strong brew, was 
awakened at midnight by a loud knock- 
ing on the front door. Putting his head 
out the window, he shouted: 

“Go away! You can’t have anything to 
drink at this hour.” 

“Who wants anything to drink?” was 
the response. “T left here at closing time 
without my crutches.” 
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NO OVERFLOW 
“How's the collections at your church; 
Brudder Jackson?” 
“Well, we ain't nebber had to stop in 
de middle of a collection to go and empty 
de box.” 


* * * 


An obstinate man does not hold opin- 
ions but they hold him. 


OR STEALING A KISS 
“I wonder why there are so many more 
auto wrecks than railway accidents?” 
“That's easy. Did you ever hear of the 
fireman hugging the engineer?” 


* * * 


NO WONDER 

Doris, a six-year-old child from Lon- 
don’s East End, was evacuated to the 
country. The farmer's wife took Doris for 
a tour around the place. She showed her 
the garden, the chickens, the stables, and 
finally they arrived at the pigpen where 
an enormous sow reclined in the sun. 

“Big, isn't she, Doris?” said the farmer's 
wife. 

“And no wonder,” Doris replied. “I saw 
her yesterday and she had 10 little ones 
blowin’ her up.” 


It’s Time for the BIG PUSH 


IN EGG PRODUCTION! 


Help Meet Uncle Sam’s Egg Quota with 
STERLING POULTRY SUPPLEMENT 26% 


® American poultrymen have a real job on their hands meeting 
Uncle Sam’s call for 500 million dozen more eggs. Help your 
customers do their part profitably and efficiently with Sterling 
Poultry Supplement 26%. Here is a simplified feeding program 
that brings results in a big way. No grinding, no mixing — 
saves time, saves work. Poultrymen simply feed Sterling Poultry 
Supplement 26% free choice self-service style with grain. Fill 
hoppers only once a day. Guaranteed economy: only a pound 
per hen per month. Get ready now for the biggest egg season 
in years! Feature Sterling Poultry Supplement, 26%. 


NORTHRUP, KING Co. 


Minneapolis 


DEPENDABLE SINCE 1884 


Minnesota 
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HELP CELEBRATE 


National 
Feed Week 


OCTOBER 19-24 


Today the feed industry stands 
hand in hand with the American 
farmer in his battle of food 
production. The feed industry 
is doing its part by furnishing 
high quality feeds which will 
bring about greater food pro- 
duction at a minimum of cost. 
We urge you to do your part 
in this sixth annual celebration 
of National Feed Week. Re- 
member, "Victory Demands Bet- 
ter Feeds, Better Feeding." 


Grain—Mill Feeds—Brewers' 
Dried Grains —Linseed Oil 
Meal—Clinton Feeds. 


Distributors and 
Representatives For 


CLO-TRATE A and D Feeding 
Oils — 2000A, 400D. 


CLO-TRATE DRY "D." 


FLEISCHMANN Irradiated 
Dry Yeast (Vitamin D}—9000 
USP units per gram). 


FORMULA "B." 

KRACO Dried Cheese Whey. 
PRODULAC. 
HARSHAW — Cobalt and 


Manganese. 
RIBO Brewers Yeast. 
KODDY-MIX — |00D, 400D. 


tratton Grain Company 


Milwaukee Wisconsin 


The Feed Bag's birthday “bouquet” this 
month goes to H. H. Humphrey, sales man- 
ager for the Northern Milling Co., Wausau, 
Wis., who celebrates his birthday on 
Nov. 10. 

Born on a farm near Wild Rose, Wis., Mr. 
Humphrey gained an early knowledge of 
livestock and agriculture, and after gradu- 
ating from high school entered Ripon col- 
lege, Ripon, Wis., where he received his 
B. A. degree in 1911. From 1911 to 1914 he 
served as superintendent of schools at 
Barron, Wis. During this interval he con- 
tinued his studies in the field of education 
and received his M. S. degree from the 
University of Wisconsin in 1915. That same 
year he was named as Marathon county’s 
first agricultural agent, a position he held 
until August 1916, when he began his ca- 


reer with the Northern Milling Co. Mr. Other members of the feed trade who 
Humphrey is fond of outdoor life and his celebrate their birthday during November 
chief hobbies are hunting, dogs, and golf. are: 


November 2—COLBY A. PORTER, C. S. Porter, Fox Lake, Wis. 
November 3—GEORGE A. STUART, Taggart Corp., Harrisburg, Pa. 
November 4—E. J. LINDHARDT, National By-Products Co., Des Moines, Ia. 
November 7—H. E. KUEHN, King Midas Flour Mills, Minneapolis, Minn. 
L. C. NEWSOME, Newsome Commission Co., Minneapolis, Minn. 
November 8—WALTER JOHN, Marine National Exchange Bank, Milwaukee, Wis. 
M. A. McCLELLAND, Thompson-Hayward Chemical Co.,Kansas City, Mo. 
GEORGE H. SCHAAF, Schaat's Feed Store, Des Moines, Ia. 
K. M. WALTERS, Atkins & Durbrow, Inc., New York, N. Y. 
November 9—A. F. SEAY, Ralston Purina Co., St. Louis, Mo. 
November 10—H. H. HUMPHREY, Northern Milling Co., Wausau, Wis. 
November 11—E. T. FRITH, E. E. Frith Co., Dubuque, Ia. 
H. H. HAVNER, The Borden Co., New York, N. Y. 
November 12—GLENN H. CAMPBELL, Campbell-Sanford Advertising Co., Cleveland, O. 
DONALD DANFORTH, Ralston Purina Co., St. Louis, Mo. 
JAMES M. FLINN, Blatchford Calf Meal Co., Waukegan, III. 
November 13—QUIN JOHNSTONE, Johnstone-Templeton Co., Milwaukee, Wis. 
WALTER HOLSTEIN, Mohr-Holstein Commission Co., Milwaukee, Wis. 
November 14—GEORGE W. SMITH, Archer-Daniels-Midland Co., Minneapolis, Minn. 
November 15—FRANK C. BOWES, New England By-Products Corp., Boston, Mass. 
WALTER B. KRUECK, Allied Mills, Inc., Fort Wayne, Ind. 
November 16—O. B. KENT, Quaker Oats Co., Chicago, IIl. 
November 17—S. E. EVANS, Myles Salt Co., Litd., New Orleans, La. 
November 19—R. F. BENKERT, Oshkosh, Wis. (Merck & Co.) 
November 20—A. W. GERBER, J. J]. Gerber Sheet Metal Works, Minneapolis, Minn. 
November 21—WARREN ANDERSON, Flour & Feed, Milwaukee, Wis. 
LLOYD HEDRICK, Ralston Purina Co., Buffalo, N. Y. 
November 22—A. CASLER, Darling & Co., Chicago, IIl. 
DEAN M. CLARK, Society of Grain Elevator Superintendents, Chicago, Ill. 
NORBERT F. SCHAEFER, Anderson Box Co., Indianapolis, Ind. 
November 23—C. J. LAFLEUR, Kasco Mills, Inc., Waverly, N. Y. 
J. G. MONFORT, The O & M Seed Co., Green Springs, O. 
November 24—TOM E. IBBERSON, T. E. Ibberson Co., Minneapolis, Minn. 
W. G. KELLOGG, Bunge Elevator Corp., Minneapolis, Minn. 
November 25—S. M. LIEN, Northern Supply Co., Amery, Wis. 
A. E. SARGENT, Sargent & Co., Des Moines, Ia. 
November 26—DONALD E. FRASER, Cereal Grading Co., Minneapolis, Minn. 
DONALD F. SCHROEDER, North East Feed Mill Co., Minneapolis, Minn. 
H. M. SOARS, Sprout Waldron & Co., Muncy, Pa. 
BERNARD WERTHAN, Werthan Bag Corp., Nashville, Tenn. 
November 27—B. O. ANDERSON, Superior Packing Co., St. Paul, Minn. 
HARRY W. KELLY, Hubbard Milling Co., Mankato, Minn. 
JOHN G. WILSON, Pacific Northwest Feed Ass‘n., Seattle, Wash. 
November 28—K. F. MUELLER, New Glarus Feed & Fuel Co., Inc., New Glarus, Wis. 
ALBERT PACINI, Sunland Manufacturing Co., Minneapolis, Minn. 
November 30—ALBERT C. HOFFMAN, Sheets Elevator, Cleveland, Ohio 


H. H. HUMPHREY 
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E. C. DREYER 


E. C. Dreyer, St. Louis, Mo., veteran of the 
feed trade, has announced his removal to 
Kansas City, Mo., where he will join his 
son Stanley in operating the general offices 
of the Dreyer Commission Co. The latter 
moved to Kansas City several months ago 
when his brother Charles, who was for- 
merly in charge of the office there, was 
called into the army. Now with Stanley’s 
status in the army much in doubt, the vet- 
eran feedman himself, has likewise decided 
to move to Kansas City, where he will be 
ready to take over “just in case.” 

The St. Louis office will be continued but 
will cater mainly to the local trade and 
any options business which is to be execut- 
ed in the St. Louis Merchants’ Exchange— 
Chicago options. All sales and purchases 
beyond those made locally will hereafter 
be handled from the Kansas City office. 

@ J. E. ZELLER, formerly with the Standard 
Milling Co. in Minneapolis and Chicago, 
has been named chief of the paper and 
textile bag units of the container branch 
of the WPB. He succeeds Allan E. Mackey 
who has returned to General Mills, Inc. 

— 
@ BAUGHMAN MILLING CO., Stanford, 
Ky., has installed a Kelly Duplex corn cut- 
ter and grader. 

-@@ - 
@ DR. VICTOR HEIMAN, who has been 
in charge of research work at the Kasco 
Mills laboratories, Waverly, N. Y., has been 
commissioned a first lieutenant in the army 
and expects to serve in government nutri- 
tional laboratories. 

& @— — 

RALPH AMMON RESIGNS 

Ralph E. Ammon, director of the Wiscon- 
sin department of agriculture since 1938, 
has resigned effective Nov. 1 to become 
affiliated with the Prairie Farmer Publish- 
ing Co. and radio station WLS in Chicago, 
according to an announcement issued by 
the state department of agriculture. 
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Special to Geed Dealers 


SURE DEATH 
Zo RATS! 


“Greatest rat killer ever used... 
took just 3 nights to rid every 
rat and mouse in our ware- 
house,” says Mr. Louis Mess, 

Kilbourne Co-op. “Put it out 
for 5 nights .. . haven't seen 
a live rat or mouse since,” 
writes Mr. John Schroeder, 
Wilton Co-op. “Had very 

satisfactory results,” writes 

Archer-Daniels-Midland. 


Two Sizes 


50° $4 .00 


KIL-BALM 


A New Proven Way to Rid Buildings 
and Farms of Rats and Mice! 


USE IT! 
SELL IT! 


N AMAZING new raticide guaranteed to rid farms, stores, mills, ware- 

houses and factories of rats and mice... without fuss or muss. 

Sweet smell attracts rodents ... they sip it in preference to anything else 

.. and the slow acting poison does the rest. It kills ... then embalms the 

body. Nothing to mix .. . just set out in shallow containers. Use it your- 
self... sell it to your customers. 


MONEY-MAKING 
DEALER OFFER: 
CASE LOTS 


3 doz. 6 oz. 
Bottles, per case. $9.00 


1 DOZ. LOTS 
12-6 oz. Bottles, $3.50 


per dom. ....... 
12-16 oz. Bottles, $99.99 
CASH WITH ORDER 
FEED SUPPLIES, Inc. 
741 N. Milwaukee St., Milwaukee 


A FEW DISTRIBUTING 
FRANCHISES AVAILABLE 
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To KansaA 
a 
| 
FEED DEALERS J 
Are you troubled with rats? 2 hs 
Just use KIL-BALM for 2 few A 
mights and the only rats you'll 
find are dead ones- we've used j 2 
it ourselves so have 
dreds of Feed Dealers and every- 
one enthusiastic Now, at 
their demand, we are gistribut 
ing it for resale tO farmers» fac- : 
tories» stores» homes- It’s 2 
money making, quick- qurn- overt 
item. But send check with ordet é 
(we haven't che facilities for 


@ THE ACTON CO., Philadelphia, Pa., has 
moved to new headquarters at 35 S. 37th 
street according to an announcement by 
R. L. Oeschlager, manager. 


ENGINEERS NEEDED 

The United States army air corps at 
Wright field, Dayton, Ohio, has just issued 
their second appeal for junior engineers in 
the mechanical, electrical and aeronautical 
fields. Their need is very urgent. Open- 
ings are available for immediate appoint- 
ment at $2400 per annum. Graduate engi- 
neers with no experience as well as those 
physically handicapped may qualify. For 
further information, get in touch with the 
Recruiting Section, Seventh United States 
Civil Service Region, Room 1107, New Post 
Office Building, Chicago, IIl. 


@ ARTHUR WEDEMEYER, Adair, Iowa, 
has been appointed manager of the Adair 
feed mill to succeed C. L. Bates, who re- 
signed in order to manage the Adair Live- 
stock Co. 

@ F. PEAVEY HEFFELFINGER, vice presi- 
dent, F. H. Peavey & Co., Minneapolis, has 
been named deputy regional director of 
the WPB in charge of priorities and allo- 
cation for Minnesota, North Dakota and 
South Dakota. 

— 
@ HAROLD E. BRADT, vice president, 
Sunset Feed & Grain Co., Buffalo, N. Y., 
will temporarily take over the duties of 
Max F. Cohn, president of the firm, who is 
now employed with the Office of Price 
Administration at Washington, D. C. 


Out Convert ’Em 
Poultry, Dairy 
and Livestock Feeds _ Now!” 


THE QUAKER OATS COMPANY 


As never before, today’s great Profit 
Opportunity is the Ful-0-Pep Dealership! 


Our Biggest Feed Advertising Campaign in History! 46 Big 
1 Powerful Radio Stations Broadcast Ful-O-Pep’s great fea- 
ture, ““The Man on the Farm” every Saturday! 15,000,000 
Big Printed Ads to Poultrymen, Dairy, Hog, and Beef Cattle 


Raisers, Month after Month! 


tising for Ful-O-Pep Dealers! 


&.. 


Aggressive New Plan of 50-50 Cooperative Radio Adver- 


Concentrated Spring Range*, Nature’s Richest Vitamin 
Combination, Proves Tremendous Selling Point for Ful-O-Pep 
Poultry, Dairy, and Livestock Feeds. 


With a Ful-O-Pep Feed now for every need on the farm, it’s 
¥ easy and convenient to buy in assorted cars for fresh feeds, 


low inventory, quick turnover! 


*Reg. U.S. Pat. Off. 


For Further Details, Write to 


THE QUAKER OATS COMPANY, CHICAGO, ILL. 
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Hermanns Harem 


Although he celebrated his 75th birthday 
on October 17, Hermann Deutsch, Deutsch 
& Sickert Co., Milwaukee, still keeps his 
eyes on the ladies and is a “good picker” 
too, judging from the girls he is with in the 
photo above. This picture was taken when 
Mr. Deutsch entertained some of the girls 
from the offices of members of the Milwau- 
kee Grain & Stock Exchange at his summer 
home on Lake Denoon. He says all it 
takes is ‘old school technique” which he is 
going to explain to the boys at a future 
meeting of the new Milwaukee Feed Club. 

The girls with Mr. Deutsch are, from 
left to right, standing: Gerry Bentz, Iva 
Schuette, Loraine Schuenke, Tess Schaech, 
Rose Majerowski, Mary Barron and seated: 
Agnes O'Gara, Grace Conway, Clara 
Belter. 


Urge Wheat Growers 
To Plant War Crops 


The United States department of agri- 
culture is urging wheat growers who are 
planning their production for 1943 to divert 
as much wheat acreage as they can to 
crops more needed in the war program, 
and designated the following crops as 
being especially important: 

Flaxseed, dry beans, dry peas, cover 
crop seed, sugar beets, SxP and Sea Island 
cotton, hemp, peanuts for oil, soybeans for 
beans, castor beans, and certain feed grain 
crops (except corn in the commercial corn 
counties) to be designated in areas where 
such feed crops will produce as much or 
more feed than wheat. 

The department said that farmers may 
select any of these crops which can be 
grown satisfactorily and substitute such 
crops acre for acre for wheat in earning 
1943 AAA payments. The 1943 AAA pro- 
gram as now shaping up, it was pointed 
out, will require farmers to seed at least 
99 per cent of their wheat acreage allot- 
ment either to wheat or the designated 
“war crops” or feed grain crops in order 
to be in full compliance. Purpose of this 
requirement is to secure full wartime pro- 
duction from all available cropland. 

State AAA offices are being asked to 
designate immediately the feed crops 
which should be encouraged in place of 
wheat in their states. Price support pro- 
grams will be developed wherever neces- 
sary. 
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A LTHOUGH the farmer is our principal 
customer, we have found that it is good 
business to make a substantial portion of 
our merchandising program appeal to wo- 
men and children,” says Leroy Fisher, co- 
manager and one of the owners of the 
System Mills feed store, Warrensburg, Mo. 


Since going into the feed business in 
Warrensburg a little over a year ago Mr. 
Fisher and his partner Dewey Blaine have 
raised their volume to where they now 
grind 1500 bushels of corn a week, sell 
around 300 sacks of feed a day and dis- 
pose of a carload of salt every month. 
In fact their business has prospered to 
such an extent that they also opened a 
feed store at Sedalia, Mo. 


“As our first move to interest the farm 
women in our store we set up an egg- 
buying department and offered special ad- 
vice on the care and feeding of poultry,” 
Mr. Fisher explained. “The women soon 
found that our store was not only a con- 
venient place to market their eggs but 
that they could obtain much helpful infor- 
mation here for the asking. 


“As a secondary attraction we secured a 
great variety of literature and other print- 
ed material on poultry feeds, feed formu- 
las, sanitation, prevention of disease, gar- 
dening hints, home remedies, recipes, and 
other subjects of interest to the women. 
Most of this material was obtained from 
feed manufacturers, poultry remedy con- 
cerns and various state and federal agri- 
cultural agencies. We keep this neatly ar- 
ranged on a shelf near the counter where 
customers may help them selves to what- 
ever they desire. 


“This free literature shelf has become 
very popular with the women and many 
of them drop in at regular intervals just 
to look over our new offerings. As one 
might expect,” he smiled, “the items most 
in demand are the two recipe booklets 
supplied by Town Crier flour and the Car- 
ey Salt Co.” 

The System Mills feed store also pack- 
ages its flour and feed in print sacks, not 
just any old print, but gay colorful patterns 
suitable for making dresses, pajamas, cur- 
tains, luncheon cloths, aprons and other 
household necessities. The larger sacks 
contain a bit less that two yards of mate- 
rial and Mrs. Housewife often returns to 
get more of a particular pattern. 

To interest children and younger mem- 
bers of the family in this enterprising feed 
store, Mr. Fisher presents a free outdoor 
show in front of the store on certain Satur- 
day nights during the summer months. 
This show features the “Happy Miller 
Boys”, all of whom are employes of the 
Sedalia store. Using a mandolin, two 
guitars and a violin they play hill-billy 
music and invite members of the audience 
to play and sing with them. 

Besides putting on good entertainment 
and music of their own, local amateur tal- 
ent is also permitted to perform on the 
program. These shows are always an- 
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are valuable allies 
says leroy fisher 


nounced ahead of time in the county news- 
papers and by means of handbills. It is 
not uncommon to find 500 or 600 people 
blocking off the street on a Saturday night. 

In between numbers announcements and 
plugs are put in for various products han- 
dled by the feed store and Mr. Fisher gives 
this form of advertising much of the credit 
for the phenomenal flour sales which the 


firm is making, since they started to mer- 
chandise this product last summer. During 
the winter months the “Happy Miller Boys” 
continue to advertise the store by appear- 
ing at church suppers, school activities 
and other meetings where an entertain- 
ment program is desired. 


This spring the firm cooperated with the 
vocational agriculture unit of the local 
high schools in an experiment where the 
boys each took four baby chicks of five 
different breeds and fed them over a pe- 
riod of seven weeks to determine the gain 
and cost of production. The store cooper- 
ated by donating the first 20 pounds of 
feed. The 36 boys in the class all have 
other individual projects, each of which 
deals either with feed or seed. Mr. Fisher 
maintains that the boys will probably con- 


CHICK-BED 


Absorbs Moisture 
and odor 


WRITE 


for our 
profitable 
dealer 
proposition 


Write... 
Chick-Bed in use at 


world-famous Hatcher- 
ies. Names on request. 


| Here Is Your Opportunity 
to Cash In on a New, 
Fast-Selling Product— 


CHICK-BED 


The New and Better 


Poultry Litter 


Used and Endorsed by Lead- 
ing Poultry Authorities from 
Coast to Coast 


RIGHT NOW is the time to find out about this abso- 
lutely different poultry litter that absorbs moisture and 
odor... that is fire-proof and insulating. Never be- 
fore has the demand for greater poultry production 
been so intense —and never before has there been 
such a shortage of other available litters. Chick-Bed 
is a natural sales builder — one you can handle profit- 
ably — and it's available in unlimited quantities at low 
cost. Keeps poultry house floors warm and dry, and 
helps prevent the spread of disease. TODAY, find out 
how you can increase your litter profits with Chick-Bed. 


CHICK-BED CO., Cedar Rapids, lowa 


Vegetable Fossil 
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tinue to trade with the merchant they learn 
to know. 

The company attempts to meet the tire 
rationing problem by always having a 
truck-load when starting out to deliver. 
This means that when a farmer calls in 
an order which is not a full load, Mr. Fish- 
er calls other farmers along the route and 
seldom fails to fill the truck for each out- 
going trip. He says this is possible only 
because he keeps up with the needs of his 
customers including the women and 
youngsters. All feed is sold on a cash basis 
policy. 

“The more members of the family that 
you can get to know and keep interested 
in your store, the better your chances for 
building up a successful feed business,” 
concluded Mr. Fisher. “Indirectly I have 
learned of several cases where a farmer 
was considering patronizing one of my 
competitors but was influenced to continue 
trading with us at the suggestion of his 
wife or children.” 


@ HARRY FARRELL and Clifford Sharp, 
Mendon, Ill., have opened a new feed 
store in the Thompson building. It will be 
known as the Master Feed store. 

@ J. A. NOLF, Appleton, Minn., has re- 
signed as superintendent of the W. J. Jenni- 
son mill, after 15 years service. 
@ FRANK W. SCHAFER CO., Kewanee, Ill., 
suffered damage estimated in excess of 
$25,000, Sept. 28, when fire destroyed the 
firm's feed plant at Sixth and Tremont 
streets. 


@ O. A. WIKEEN, has been named man- 
ager of the Peavey elevators at Pipestone, 
Minn., to succeed L. H. Moore. 

@ EWING MILL, Brownstown, Ind., was 
destroyed by fire of unreported origin, 
Oct. 1. 

@ ALBERT GRIMM, Chile, Wis., has install- 
ed a one-ton Kelly Duplex vertical feed 
mixer. 

FRUIT FOR CHRISTMAS 
California fruits are suggested as ideal 

gifts for feed firms who intend to send 
Christmas presents to special customers 
this season. Although choice California 
fruits are somewhat scarce this year, the 
Canoga Farm, R. F. D. 5, Encino, Califor- 
nia, is offering special holiday packs of 
all types of fruits including candied pine- 
apple, cherries, figs, dates, etc. The Cano- 
ga firm also handles mailing for its cus- 
tomers. Complete details will be sent upon 


request. 


CANCEL IODINE SEAL 

Herbert C. Brewer, director of the Iodine 
Educational Bureau, Inc., has announced 
that the board of directors of the Bureau 
has voted to discontinue permanently the 
iodine seal of approval which has been 
used by many feed manufacturers. The 
cancellation is effective January 1, 1943, 
according to Mr. Brewer, who also indi- 
cates that the educational campaign to 
promote the proper use of iodine will be 
maintained where ever it is needed, and 
increased if necessary. 


Feed Men To Study 
Poultry Problems 


Practical phases of the breeding, feeding, 
management and marketing of poultry will 
be covered in the new quarterly series of 
the special training course for feed mill 
salesmen and retail feed dealers which is 
being conducted by Phil W. Tobias, presi- 
dent of Simmonds & Simmonds, Inc., Chi- 
cago and his associates. 

More than 1,000 dealers and 500 mill 
salesmen are already enrolled in the course 
which began July 1. All are eligible to 
share in the $4,000 worth of merchandise 
awards which will be determined by grades 
obtained in answer to the questions of a 
quarterly quizzes based on information 
covered in each series of the course. Prize 
winners for the first quarter which covered 
breeding, feeding, management and mar- 
keting of hogs will be announced soon. 

Feed mills are sponsoring the course for 
their respective salesmen and dealers and 
more than 20 mills have enrolled to date. 

The course, known as the “Know the 
Answer Quiz” is divided into monthly re- 
leases, printed in question and answer 
form. The first three months covered hogs 
and the second will deal with poultry, start- 
ing in October. Other subjects to be cov- 
ered on a quarterly basis are chick; dairy- 
ing; and turkey, cattle and miscellaneous. 
Full details on enrolling now may be ob- 
tained by writing Mr. Tobias, Simmonds & 
Simmonds, Inc., 201 N. Wells Street, Chicago. 


Auncuncement 


JOHN DAVIS Is NOW ASSOCIATED 
WITH US AS HEAD OF OUR NEW 
CONSIGNMENT DEPARTMENT 


We Welcome Your Consignments... RELIABLE SERVICE 


J. WALTER RICE 


GRAIN & STOCK EXCHANGE 


BUILDING e MILWAUKEE, WISCONSIN 


Grain 
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Commercial Geed 


M ORE than five per cent of Wisconsin's 

gross farm income was spent on com- 
mercial feeds in 1941, the state department 
of agriculture estimates from figures now 
available on tonnages sold in the state last 
year. 

The tonnage figures are based on confi- 
dential reports from feed registrants and 
indicate that farmers have been feeding 
large quantities of purchased feed as a 
means of increasing food production to 
help win the war. 

Net retail sales of commercial feeds in 
Wisconsin, exclusive of grains and hay, 
totaled 643,524 tons in 1941. This is an 
increase of 85,716 tons or 15 per cent over 
the preceding year, according to W. B. 
Griem, chemist in charge of the depart- 
ment’s feed and fertilizer section. It repre- 
sents an expenditure of about $25,000,000 
on the part of Wisconsin farmers, Mr. 
Griem said. 

Mixed feeds accounted for 313,247 tons 
or nearly 49 per cent of the total volume 
of commercial feeds sold in the state last 
year. Sales of mixed feeds increased 49,231 
tons or 19 per cent over 1940. Mixed dairy 
feed sales increased from 80,110 tons in 
1940 to 96,322 tons last year. Sales of poul- 
try feeds stepped up from 132,831 to 151,- 
650 tons. 

Medium and high protein feed sales 
jumped from 132,458 to 177,771 tons, ac- 
counting for nearly 28 per cent of the 
total commercial feed sales in 1941 and 
representing an increase of 34 per cent 
over the volume sold in 1940. The figures 
in this classification are for unmixed in- 
gredients sold in Wisconsin. 

Linseed meal sales showed one of the 
most significant changes in the use of any 
ingredient, totaling 47,226 tons last year 
compared with 25,319 tons the year before, 
11,006 in 1939, and only 5,294 tons in 1938. 
Soybean meal sales decreased from 40,046 
tons in 1940 to 36,796 tons in 1941 and 
malt and distillers’ by-products from 29,150 
to 27,166 tons. 

The volume of cottonseed meal sold in 
this state was 828 tons compared with 456 
tons in 1940. 

Less wheat mill feed was sold last year, 
the volume being 132,206 tons compared 

@— 


@ H. F. WILLIAMSON, formerly of Elmira, 
N. Y., has been named full-time executive 
secretary of the Neppco Hatchery division 
according to an announcement by Warren 
C. Newton, Bridgeville, Del., chairman of 
the group. 
—— 
LEAVE FOR MILITARY DUTY 
Four members of the staff of the Ambur- 
go Corp., Philadelphia, Pa., have recently 
joined the United States armed forces. The 
new additions to the Amburgo honor roll 
are: Walter G. Herman, James A. Martin, 
and Edward N. Frankel, Amburgo’s eastern 
sales manager, who have entered the 
army, and Frank F. Flanagain, who has 
joined the United States coast guard. 
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with 142,487 tons the preceding year. The 
total volume of low protein feed sales de- 
creased from 157,668 tons in 1940 to 145,221 
tons in 1941. 

The tonnage of unclassified feed such 
as bone meal, iodized salt, limestone, mo- 


from 3,666 tons in 1940 to 7,285 tons last 
year, an increase of 13 per cent. 

Wisconsin manufacturers of mixed feeds 
stepped up their production by using 108,- 
209 tons of ingredients in 1941 compared 
with 83,256 tons the year before. These 
figures do not include the grains used in 
making the mixed feeds. 

Among the principal items used by the 
Wisconsin feed manufacturers were 7,475 
tons of mixed supplements, 11,170 tons of 
soybean meal, 9,916 tons of meat scraps 
and tankage, 4,877 tons of brewers’ and 
distillers’ by-products, 7,411 tons of gluten 
feed and meal, 5,681 tons of linseed meal, 
28,818 tons of wheat mill feeds, 10,872 tons 
of screenings, 3,474 tons of alfalfa products, 
4,055 tons of molasses and 1,978 tons of 


lasses and vitamin supplements increased ground limestone. 


SEND FOR THIS 
BOOKLET ON | 
VITAMIN 


four-footed animals 


Gives full in- 
formation on 
how to provide 
“Vitamin 
Insurance” in 
feeds. 


WANTED—Pig Feeds for Rapid, Economical 
Growth—Containing Ample Vitamin D! 


Today’s great and growing demand for pork offers a splendid 
market for growth-promoting feeds. The feeds which help pigs 
reach market weight more rapidly are the feeds which will get 
business . . . hold business . . . and insure satisfied customers. 


For rapid, economical growth, pigs need a constant, ample 
supply of Vitamin D. Yet they often do not get enough Vita- 
min D because: 

1. Not enough direct sunshine (ultraviolet). 
2. Winter and early spring sunshine low in ultraviolet. 
3. Little or no Vitamin D in grains and protein concen- 
trates. 
Hundreds of feed manufacturers are putting “Vitamin D Insur- 
ance” into their feeds for pigs and other four-footed animals by 
including 
FLEISCHMANN'S 
IRRADIATED DRY YEAST TYPE 9-F 


Guaranteed to contain 9,000 U. S. P. units of Vitamin D 
per gram, or 4,000,000 units per pound. Supplies Vita- 
min D for four-footed animals at a cost of only a few 
cents per ton of feed. Easy to mix. STABLE in feeds 
and mineral mixtures, 

Gain satisfiefid customers by fortifying your pig feeds 
with Fleischmann’s Irradiated Dry Yeast. Write today 
for booklet, prices and name of distributor in your 
territory. 


Special Products Department FB-10 


STANDARD BRANDS INCORPORATED 
595 Madison Avenue New York, N. Y. 
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— salsbury school 


(Continued from Page Thirty) 


ined for general appearance—droopiness, 
weakness, discharges from nostrils and 
watery eyes. Eyes are examined carefully 
for blindness, gray eyes or defective iris 
and a thorough search is made for lice. 


(2)—The liver and slpeen are examined 
for abnormal conditions to help identify 
the disease. 

(3)—The lining of the crop is studied for 
ulcerations or evidence of capillaria worms. 

(4)—The intestines are opened and ex- 
amined for coccidiosis, tapeworms, round- 
worms or intestinal inflamation. 


(5)—The ceca is inspected for cecal 


Now for 


cores, cecal worms, coccidiosis and other 
abnormal signs. 

(6)—The gizzard lining is exposed and 
examined for indications of erosion. 

(7)—The lining of the gizzard is removed 
and examined for mycosis and ulcerations. 

(8)—The flat muscles of the leg are cut 
away, exposing the sciatic nerve which is 
examined for indications of range paraly- 
sis. 

(9)—The brachial nerve, leading to the 
wing, is laid bare and if enlarged or dis- 
colored may indicate range paralysis. 

(10)—Finally the lungs, heart and kid- 
neys are examined for possible disorders. 

Anohter feature of the school is the trip 
through the Dr. Salsbury manufacturing 
plants and research farm. The farm is 


Fall Poultry 
Feed 


WITH 


SARGENT 


GRAIN BALANCER 


e@ Farmers have plenty of grain. Sell 
them the easy-feeding balancer to go 
with it and hear that cash register sing 


as the fall profits roll in. 


Sargent Grain Balancer for Poultry contains 
22 vitamin, mineral, protein ingredients to 
balance the grain ration. No mixing to do. 
Just whole grain in one feeder and Sargent 
Balancer in another. The birds do the rest. 

It means steady repeat business for 
you all winter—and the same fine 
profits you make on all Sargent Feeds. 
Write for our dealer proposition, or ask 


your Sargent representative. 


SARGENT & CO., Des Moines, la. 


Over Half a Century of Reliable Quality 


truly a poultryman’s delight with row on 
row of spotless chicken houses and chick- 
ens and turkeys of all breeds. Dr. O. J. 
Mayfield, Professor Neal F. Morehouse and 
Dr. W. J. Keehn are in charge of the ex- 
perimental work at the farm. In the re- 
search laboratory there are 12 individual 
rooms for segregating birds with various 
diseases. Here all Dr. Salsbury's products 
are tested. 

The farm is equipped with 33 separate 


FINAL SESSION 


The final session of Dr. Salsbury’s 
School of Poultry Diseases for 1942 
will be held at Charles City, Iowa, 
Nov. 16 to 20, according to an an- 
nouncement by Emil Glaser, registrar. 
Persons wishing additional informa- 
tion or details are requested to ad- 
dress Mr. Glaser at Dr. Salsbury’s 
Laboratories, Charles City, Iowa. 


poultry houses and each house is con- 
nected with an outside pen so birds may 
have access to alfalfa pasture at all times. 

Here on the farm from 20 to 25 thousand 
eggs a year are laid by the hens. Chicks 
are hatched for experimental purposes and 
also to replace the present flocks. In ad- 
dition, 2,000 to 3,000 turkeys are raised 
each year for experimental purposes. 

Included in the Dr. Salsbury course is a 
tour through this interesting institution. 
Students are taken through the administra- 
tion building, the new pharmaceutical 
building, and the research farm and ex- 
perimental laboratories. During the trip 
you are shown just how all the Dr. Sals- 
bury products are made. Especially inter- 
esting are the processes for making vac- 
cines and tablets. 

But why tell any more about this inter- 
esting course? The best way to find out is 
to attend one of the future schools in 
person. 

— 
@ TANKE ELEVATOR, Avoca, Iowa, has 
installed Superior DP elevator cups. 

© @— — 
@ JOHN C. ADOURIAN, New York and 
Pennsylvania representative for The Bor- 
den Co., is mourning the loss of his father, 
the Rev. Setrak N. Adourian, 68, who died 
recently at his poultry farm near Williams- 
town, N. J. 

& — — 
@ DR. P. R. RECORD, who for a several 
years has been doing research work at the 
Ohio Agricultural Experiment station, has 
been appointed a director of the feed nu- 
trition department of the A. E. Staley Mfg. 
Co., Decatur, III. 

—— 

HEADS POULTRY GROUP 

William Eichelberger, Belldear Hatchery, 
Pekin, Ill., was elected president of the 
Illinois Poultry Improvement association 
during the group’s annual mesting held at 
the University of Illinois last month. H. F. 
Wolter, Danville, was named vice presi- 
dent and Roy M. Lynnes, Chicago, was 
re-elected secretary-treasurer. Sam Honeg- 
ger, Forrest, was chosen director-at-large 
and Herbert C. Helm, Metropolis, was re- 
elected delegate to the I.B.C.A. 
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Perhaps not many of his friends are 
aware of it, but H. W. (Hank) Swanson, 
regional sales manager for White Labora- 
tories, Inc., is a grandfather. Proof of the 
fact is the above photo which shows four 
generations of his family. In the picture 
with Mr. Swanson are his mother, Mrs. 
Louise Swanson, Geneva, Ill., his daughter, 
Mrs. William R. Stelzer, Jr., Maryville, Tenn., 
who is holding the prize of them all, Mr. 
Swanson’s granddaughter, Thyra Annis 
Stelzer. Mr. Swanson's mother, although 
84 years old, is very hale and hearty. It 
must run in the family because even Hank 
looks and acts too young to be a real 
grandfather. 


Feed Group Elects 
Nelson President 


The Northwest Feed Manufacturers & 
Distributors association will be headed for 
the coming year by Stanley Nelson, feed 
department manager, Northrup King & Co., 
Minneapolis, as a result of the annual elec- 
tion held at the first fall meeting of the 
group Sept. 15. Mr. Nelson succeeds D. A. 
Williams, Minnesota Farm Bureau Service 
Co., St. Paul. 


Elected as vice presidents were: L. H. 
Patten, Farmers & Merchants Milling Co., 
Glencoe, Minn.; Warren, Plummer, General 
Mills, Inc., Minneapolis; and J. F. Schroe- 
der, North East Feed Mill Co., Minneapolis. 
S. N. Osgood, Fruen Milling Co., Minnea- 
polis, was re-elected secretary-treasurer. 

The executive board will be composed 
of C. E. McCartney, Purina Mills, Minnea- 
polis; George W. Smith, Archer-Daniels- 
Midland Co., Minneapolis; O. N. Jensen, 
Armour & Co., South St. Paul; A. L. Stanch- 
field, Minneapolis; and Mr. Williams the 
retiring president. 

About 75 feed men attended the dinne 
meeting which was held at the Hotel Nicol- 
let in Minneapolis. 
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FEED WHEAT SALES 

Total sales of government held wheat 
for feeding purposes amounted to 57,002,- 
000 bushels up to and including Sept. 19 
according to reports from regional offices 
of the Commodity Credit Corp. The sales 
by regions were: Chicago—27,231,000 bu- 
shels; Minneapolis—11,647,000; Portland— 
10,679,000; Kansas City—7,445,000. 


oe 


@ HAROLD COPE, Champaign, IIl., has 
purchased the elevator formerly owned by 
K. A. Harper at Potomac, IIl. 

oo 


@ BREESE GRAIN CO., Breese, IIl., re- 
cently installed Superior DP elevator cups 
and made other improvements at its ele- 
vator. 


et i G C A 8 AC i TY grinds grains, screenings, ear or 


snap corn and roughage materials. 


Rasp-like cutting plate—long-wearing patent beaters—one- 
minute screen change—and other outstanding features. 


@ MIESENHELDER MILL & ELEVATOR, 
Palestine, Ind., has installed a new two- 
ton mixer and hammer mill. 

@— 
@ HORTON BROS. & HARDER, Garrett, 
Ill., have purchased the Pesotum Elevator 
Co., Inc., a grain, coal and feed business 
at Pesotum, 

NEW MANAGER 
W. B. Swygard, has been appointed 

manager of the Newsome Feed Co., Chi- 
cago to succeed George S. Chesbro, whose 
death occured Sept. 20, according to an 
announcement by E. J. Dougherty, presi- 
dent of the concern. Mr. Swygard has been 
engaged in the brokerage business in Chi- 
cago for about 10 years handling feeds 
and feed ingredients. 


Model 15—15 to 30 H.P. 
Model 17—30 to 50 H.P. 
Model 24—50 to 75 H.P. 
—all 3,600 RPM—Belt or Motor Drive. 


Write for full data and 30 DAYS’ TRIAL PLAN 


3 SIZES: 


A. E. JACOBSON MACHINE WORKS, Inc. 


1076 Tenth Avenue S. E. 
| 
| 


Minneapolis, Minn. 


Grinders—Corn Cutters—Magnetic Separators—Feed Mixers 
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NEW AT WEBSTER 


This complete Feed Mill, Grain Elevator 
and Sales Room was recently completed for 
the Pacific Grain Company at Webster, S. D.. 
by the T. E. Ibberson Co. 


Note the compact construction which, 
together with the efficient arrangement of 
the machinery, assures economical and de- 
pendable operation. 


It Costs Nothing for Consultation... 


There is no obligation attached to a 
request for information or for consultation. 
Let us help you solve your problem. 


BARLEY FOR FEED MANUFACTURERS 


Any quality from heavy, two-row barley to light weight 
barley screenings or barley chaff. Also all other grains. 
Practically all our shipments are loaded at our own Mil- 
waukee elevator, assuring prompt service and satisfac- 
tory quality. Your inquiries will receive our immediate 


attention. 
P.C.KAMM CoO. 
GRAIN & STOCK EXCHANGE MILWAUKEE, WIS. 


For the second consecutive year James 
A. Watson, northwestern sales manager 
for the Blatchford Calf Meal Co., has been 
named winner of the firm's coveted Bar- 
well award. James M. Flinn, right, presi- 
dent of the company, is shown above mak- 
ing the presentation to Mr. Watson at the 
annual district sales managers’ meeting 
held recently at the Blatchford offices in 
Waukegan, Ill. Sales managers winning 
the trophy, which is a replica in gold plate 
of the famous Blatchford calf with the 
bucket on its head, are also given a $100 
cash award. 


General Mills Head 
Named To WPB Post 


Donald D. Davis, president of General 
Mills, Inc., Minneapolis, has been appoint- 
ed director of the newly-created program 
coordination division of the War Produc- 
tion Board. He is the first of several top 
executives in the production field who will 
be recruited by the WPB to strengthen 
their staff. 

The duties of the new division include 
the development and recommendation to 
the vice chairman on program determina- 
tion, of an over-all national production 
program integrated and coordinated with 
strategic requirements. The purpose is to 
provide the most effective use of national 
resources. 

@ PERRY BLACKWOOD has opened a 
new feed store at Sullivan, III. 

--@ 
@ WISCONSIN MILLING CO., Menominie, 
Wis., has installed Superior V type eleva- 
tor cups furnished by the Strong-Scott Mfg. 
Co., Minneapolis, Minn. 

—— 

DISTRIBUTE RAT KILLER 

Carl Marks, manager of Feed Supplies, 
Inc., Milwaukee, Wis., has announced the 
appointment of his firm as sales agents for 
Kil-Balm rat killer. This liquid rat killer 
has already been used successfully by 
feed firms in many states and is also prov- 
ing a good profit item for feed dealers for 
re-sale. The poison is put up in 6 ounce 
and 16 ounce bottles. Attractive counter 
displays are also available, according to 
Mr. Marks. Complete details are available 
from Feed Supplies, Inc., 741 N. Milwaukee 
street, Milwaukee, Wis. 
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Paetow Co. Appointed 
Dawe’s Distributor 


Dawe’s Products Co., Chicago, has an- 
nounced the appointment of the Paetow 
Co., Milwaukee, as distributors in Wiscon- 
sin for their products. Under the arrange- 
ment, the Paetow firm will, distribute 
Dawe’s Vitamelk, Flavonne and Alaska 
brand feeding oils in the Badger state. 

Lin Williams will continue to serve as 
district sales supervisor for the Dawe’s 
firm and will also handle the sale of other 
feed and grain products offered by the 
Paetow Co. These include mill feeds, malt 
sprouts, linseed and soybean meal, barley 
products, etc. as well as Chick Bed poultry 
litter. 

Clarence Moll, manager of the feed de- 
partment for the Pastow Co., reports that 
stocks of Dawe’s products will be ware- 
housed at the Terminal Storage Co. in Mil- 
waukee, providing easy pickup and de- 
livery service for feed dealers. 


Ahern Again Heads 
Mineral Feed Group 


For the fourth consecutive year J. S. 
Ahern, Moorman Mfg. Co., Quincy, IIl., will 
head the Mineral Feed Manufacturers asso- 
ciation as a result of his re-election as 
president at the annual meeting of the or- 
ganization held Sept. 11 at Olympia Fields, 
Il. 

James L. Elliott, Oelwein Chemical Co., 
Oelwein, Iowa, was re-elected vice presi- 
dent and M. E. Gray, Moorman Mfg. Co., 
Quincy, Ill., was again chosen secretary- 
treasurer. P. A. Casey, Vitamineral Pro- 
ducts Co., Peoria, Ill.; Dr. E. E. Clore, Hoo- 
sier Mineral Feed Co., Greenwood, Ind.; 
and T. Moorman, National Livestock Pro- 
ducts Co., Hammond, Ind., were named to 
the board of directors along with Mr. Ahern 
and Mr. Elliott. 

Speakers at the meeting included Dr. W. 
P. Elmslie, Moorman Mfg. Co., who dis- 
cussed strategic trace minerals; Dr. E. E. 
Clore, who urged members to cooperate 
more closely with the American Veterinary 
Medical association and J. E. Nelson, man- 
ager of the feed department of Armour & 
Co., who spoke on the packing house by- 
products situation. 

Ralph M. Field, president of the Ameri- 
can Feed Manufacturers association also 
addressed the meeting on the importance 
of National Feed Week which will be held 
this year Oct. 19-24, and urged all mem- 
bers to participate in the event. 

Prizes for the golf tournament held in 
the afternoon were furnished through the 
courtesy of the following firms: Standard 
Brands, Inc.; Corn Products Sales Co.; 
Charles Pfizer & Co.; Merck & Co.; Wer- 
than Bag Corp.; Thompson Phosphate Co.; 
Forest Products Chemical Co.; Benner 
Chemical Co.; Riverdale Products Co.; 
Mallinckrodt Chemical Co., McKesson & 
Robbins, Inc.; Carus Chemical Co.; E. I. 
Du Pont de Nemours & Co.; Harshaw 
Chemical Co.; and Stauffer Chemical Co. 


@ VERNON JORDAN, Bernie, Mo., is build- 


ing a 100x100 ft. structure to be used for 
the storage of grain. 
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FEED MAN DIES 

George S. Chesbro, 50, manager of the 
Newsome Feed Co., Chicago, died sudden- 
ly Sept. 20 following a heart attack. A 
well-known jobber of millfeed, Mr. Chesbro 
was formerly purchasing agent for the 
American Milling Co., Peoria, Ill., and was 
later associated in the feed brokerage 
business with J. P. Parks of Kansas City 
before joining the Newsome company. He 
is survived by his widow, his mother, one 
brother and one sister. 


@ A. B. CHRISMAN, Meredosia, Ill., has 
installed Superior elevator cups. 

@ ALBERT A. VOSS, 56, Buffalo, N. Y., 
office manager of the Lewis Grain Corp., 
died recently following an operation. 


@ MILES WALLER, has resigned his posi- 
tion with the Corn Belt Supply Co., Sioux 
City, Iowa, and has enlisted in the army 
air corps. 
@ WISTHUFF HATCHERY, Chatsworth, III., 
has purchased the feed business formerly 
operated as Baldwin's Happy Hour store. 
KILLED IN FREAK ACCIDENT 
George S. Thompson, Minneapolis, Minn., 
superintendent of the Cargill elevator “S”, 
was killed Sept. 11 when he was struck by 
a 3,000 pound dust collector which, without 
warning, tore loose and hurtled to the 
ground. Mr. Thompson, who had been em- 
ployed by Cargill, Inc., for about 21 years, 
was on his way from the office to the scale 
building at the time the accident occured. 


Dealer emblem—poultry rais- 
ers’ guide to dependable 
poultry health service. 


IT PAYS 10 CONCENTRATE 
ON THE DR. SALSBURY LINE 
OF POULTRY MEDICINES 


@ COMPLETE LINE 
@ HIGHEST QuaLity 
3 PRE-SOLD (Consumer Demand) 


@ DEALER SALES HELPS 
@ MORE DEALER PROFITS 


Only Dr. Salsbury dealers enjoy these five 
major sales advantages! No wonder sales 
are easier—quicker, and turnover is steady! 
Dr. Salsbury dealers will tell you it really 
pays to concentrate on the Dr. Salsbury line! 
They never need to substitute an “off brand” 
and risk losing a customer! 


Customers appreciate the extra service Dr. 
Salsbury dealers give as members of Dr. 
Salsbury’s Nation-Wide Poultry Health Serv- 


ice! For information about current dealer 
helps, see your Dr. Salsbury salesman, or 
write. 


GHARLES 


A NATION-WIDE POULTRY HEALTH SERVICE 
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Dr. Salsbury ‘Dealers 
Make More Money 


— ergot 


(Continued from Page Twenty-seven) 


tion while the center is clean. In such cases 
it would pay to cut the outside first, either 
with a combine or binder, and keep this 
separate. Combined grain usually retains 
a larger percentage of the ergot. 

Supplies of ergot, prior to the war, usual- 
ly reached the United States from Europe 
where for centuries it has been separated 
from the grain at the time of harvest and 
sold for medicinal purposes. 

Today with European trade disrupted 
and practically at a standstill, users of 
the drug are turning to our rye producing 
states where ample quantities are avail- 
able if only they can be saved. Previously 


the rye grower, grain dealer, or miller re- 
moved the ergot merely with the idea of 
improving the quality and gave little 
thought to the value of the ergot itself. 
Three years ago an effort was made to 
acquaint the rye handlers with the value of 
this by-product and urge that it be saved 
—first, to enable the medicinal manufac- 
turer to obtain in the United States what 
was formerly obtained from Europe and 
second because it would provide a new 
and profitable source of income. During 
1939 a total of nearly 100,000 pounds of 
ergot was saved in the Northwest; and at 
current prices this meant something over 
$100,000 that was distributed to the savers 
for a previously discarded by-product. 
In foreign countries, the gathering of 
ergot is done to a large extent by picking 


Ask any Poultryman 


why he buys Conkeys Y-O Egg 
Mash or Conkeys Y-O Supplement. 
He'll tell you it is because Conkeys 
Y-O Feeds are VITALIZED—rich 
in the important vitamins A, B, D, 
E and G, and that it pays to follow 


the Y-O Way. 


Lave? 
The 
ev 


Ask any Conkey Dealer 


why he sells Conkeys Y-O Feeds. He'll tell you that Conkeys 
advertising on the radio and in leading Poultry and Farm Papers 
keeps customers coming into his store for the VITALIZED feed 
with the 2 big red letters “Y-O” on every bag. 


Why not Cash in “the Y-O Way”? 


Push feeds that mean more profit for both you and your customers. 


Write Today for Conkeys Liberal Dealer Proposition. 


THE G. E. CONKEY CO. e 6761 Broadway, Cleveland, Ohio 


Mills and warehouse stocks located at convenient centers 
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SELL (onkeys- THE YEAR ROUND PROFIT LINE 


it from the standing grain. The low scale 
of wage that prevails makes this possible 
and the gathering of ergot provides con- 
siderable employment, for children prin- 
cipally, but for adults as well. Buyers 


TOP PRICES FOR ERGOT 


Due to the war, rye ergot is now 
bringing top market prices in this 
country. One of the largest buyers of 
domestic ergot, was paying its co- 
operating dealers $1.30 per pound 
last month for prime hand-picked er- 
got of rye. Feed dealers and country 
elevators were, in turn, quoting farm- 
ers in their territory at $1.10 per 
pound. Screenings also are in de- 
mand and sacked screenings con- 
taining 10 per cent ergot are current- 
ly bringing $80 per ton f.o.b. the ele- 
vator.—EDITOR’S NOTE. 


usually gather up the “pick” daily and 
concentrate it in large lots. 

In this country, however, production of 
domestic ergot is based largely on country 
and terminal elevator operations although 
many farmers fan their own grain and 
pick the ergot from their screenings. 

Most grain cleaners work on a disc, cyl- 
inder, or flat sieve separating principle or 
a combination of two or more of them. The 
success of any type cleaner in removing 
ergot will vary with the size of the ergot 
and with its operation, Regulation of the 
feed is important, especially on a flat sieve 
machine, as a “slugged” screen cannot be 
expected to work efficiently. Clean screens 
are important as the manufacturer bases 
his separation on the screens being kept 
clean. 

If the country elevator manager has stor- 
age space (rather a scarce article right 
now), his best plan would be to run the 
loads of ergoty rye into a separate bin. 
Every elevator point will find that some of 
his rye comes in practically clean while 
other loads show a good percentage of 
ergot. After the ergoty bin has been clean- 
ed it can be blended into the clean bin. 

A common mistake is to mix the top 
scalp stream from a cleaner with the weed 
seed stream. This lowers the percentage of 
ergot to such an extent that it is hard to 
transport such a mixture and process it 
profitably. The top stream or mill oat 
stream contains the largest percentage of 
the ergot and at the same time has the 
heads, coarse sticks and weeds that make 
it a class of screenings hard to sell., 

On the other hand the weed seed stream 
has the wild buckwheat, pigeon grass and 
cracked grain that makes it a good selling 
screening. Ergot causes abortion in live- 
stock and care should be taken that ergoty 
screenings are not sold for feed purposes. 

If the volume of rye handled is not very 
large, the top scalpings can be sacked off 
and in this way a bin is not tied up. Some 
operators have found it profitable to re-run 
their screenings, especially if they are 
tailing over a lot of large rye. The per- 
centage of ergot in the first run and the 
amount lost into the rye in the second run 
will have to determine the wisdom of a 
re-run. 
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Chic 


S§ ECRETARY of Agriculture Claude R. 
Wickard has called upon the nation’s 
poultry industry to produce 200,000,000 
extra chickens during the coming fall and 
winter months to help supplement the sup- 
plies of meat in prospect for civilian use. 

This means of increasing meat for civil- 
ians was proposed to the secretary by the 
National Poultry Defense committee and 
affiliated organizations. Production of the 
extra chickens will be in addition to the 
record production of eggs, laying hens, 
and meat chickens which American poul- 
trymen and farmers are supplying to meet 
all wartime requirements in 1942. Thus far 
this year more than 40,500,000,000 eggs 
have been produced while the number of 
laying hens has been increased by fully 
13 per cent to a total of 315 million. Indi- 
cations are that farmers will sell about 17 
per cent more meat chickens this year than 
in 1941. 

The national poultry organizations sug- 
gested that 200,000,000 additional chickens 
be reared to a weight of at least three 
pounds to supply an additional 600,000,000 
pounds of poultry for consumers this win- 
ter. Secretary Wickard has been assured 
that poultrymen and farmers, utilizing ex- 
isting brooder house and other production 
equipment not normally used to capacity 
during this season, would participate in 
the program. A million producers rearing 
260 chickens each would assure reaching 
the goal. 

The additional chickens will supplement 
the supplies of beef, pork, veal, and lamb 
available for domestic consumers after 
sufficient quantities of the so-called red 
meats are reserved for all military and 
lend-lease requirements. 

A five-point plan for the efficient opera- 
tion of the emergency program has been 
suggested. The five points include in- 
creased hatchery outputs at this season 
in line with demand for chicks; adoption 
of a management program to meet cold 
weather production problems; feeding to 
utilize feed wheat and vegetable oil meals 
of which there are greatly increased sup- 
plies; sanitation; and utilization of existing 
equipment and facilities. 

The 200,000,000 extra chickens sought 
under the emergency program will require 
more than a million tons of feed if they are 
marketed at an average weight of about 
three pounds. Fortunately ample quanti- 
ties of feed wheat together with soybean 
and peanut meal will be available to sup- 
plement normal poultry feed supplies. 
Feed manufacturers can utilize extra quan- 
tities of wheat and vegetable oil meals 
iogether with the necessary alfalfa meal, 
bone meal, and other mineral and vitamin 
supplements used in poultry diets. Some 
of the feed wheat should be used for 
scratch grain as a substitute for corn which 
is .ess plentiful. 

Efiicient operation of the emergency pro- 
gram will be necessary, department offi- 
cials point out, so that the extra chickens 
produced will be marketed during the “off’’ 
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will consume over 
million tons feed 


season and out of the way before poultry- 
men and farmers must give full attention 
to the egg and poultry production needed 
in 1943. 

The extra poultry meat expected to re- 
sult from the emergency program will sup- 
ply a valuable addition to the quantities 
cf all meats ir prospect for the next few 
months. Despite a record production of all 


FORTIFIED 


800 D 
3000 A 


FORTIFIED 


400 D 


livestock which is expected to yield 24 
billion pounds of meat in 1943, total de- 
mand in rfrospect adds up to 27 billion 
pounds, or three billion pounds more than 
the supply. Roughly, six million pounds or 
more, or 25 per cent of the total meat pro- 
duciion will be required for our armed 
forces and for our allies during this fiscal 
year. This leaves roughly 18 billion pounds 
of meat available for civilian use, or about 
three billion pounds short of the demand 
in prospect. 


@ SLATER MILLING CO., Slater, Mo., has 
opened the Hummer Flour & Feed store at 
Hannibal under the management of James 
F. DeNio, who has been the company’s 


sales representative in this territory since 
1935. 


Feeding Oils 


400D--1000A 
400D--2000A 


Feeding Oil 


85D 
400 A 


VITAMIN D in AOAC units. VITAMIN A in USP units 


A complete line of VITAMIN OILS produced, tested, and 
guaranteed by GORTON-PEW FISHERIES, of Gloucester, Mass. 


write to NEW ENGLAND BY-PRODUCTS CORPORATION 


National Distributors 


177 MILK ST., BOSTON, MASS. 


and fish oils. 


ing levels. 


product. 
* 


Increased Vitamin A Potency 


Government Limitation Order L-40 as further 
revised August 25, 1942, permits the use of addi- 
tional amounts of true Vitamin A from cod liver 


All Gorton’s Oils have now been increased in 
Vitamin A potency to permit the use of this 
additional necessary Vitamin A together with ade- 
quate Vitamin D, at the usual recommended mix- 


Maximum DOUBLE PROTECTION on both 
Vitamins A and D is furnished in one complete 


Keep Up-to-Date with GORTON’S OILS 


* 
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Pipe Bending 


by F. W. MADISON 


VERY once in a while feed 

plant mechanics and operators 

find themselves confronted by 
a pipe bending job. In such an 
event, especially if there may be 
any question about the bend and 
about expansion allowance, this 
chart will be found useful for de- 
termining the average radius of 
bend that should be given to com- 
mon forms of pipe bends numbered 
1, 2, 3, and 4, as shown at the right, 
column E. 

Also, knowing the radius of bend, 
the size of pipe, and the form of 
bend, column D gives the expan- 
sion allowance of that bend. For 
example a five inch pipe was bent 
to a radius of 40 inches, the bend 
being a common U-bend as shown 
by No. 2 in column E. What expan- 
sion may be allowed? 

The dotted line drawn across the 
chart shows how the chart is used. 
Run a straight line through the 5 
column A and the 40 column B and 
locate the intersection with column 
C. Then from that point of intersec- 
tion run over to the mark in column 
E opposite the Figure 2 and the in- 
tersection through column D gives 
the answer as 1.5 in. expansion 
allowance. 

If the size of pipe were the same, 
five inches, the average radius 40 
inches and the bend were a “No. 4” 
bend, the expansion allowance 
would be 3.7 inches. If the bend 
were a “No. 1” bend the expansion 
allowance would be 0.75 in. 

Similarly if the expansion allow- 
ance is already known, if the form 
of bend is known, and if the size of 
pipe is known, the average radius 
to which the bend should be made 
may be determined. In other words, 
knowing any three of the four fac- 
tors given in columns A, B, D and 
E the fourth or unknown factor is 
easily determined by following the 
method as explained above. 

The chart is based upon the fol- 
lowing rules:— 


For Bend No. 1—Square the aver- 
age radius of bend in inches and 


is greatly simplified by 


use of this handy chart 
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multiply by 0.0026 and then divide 
by the outside diameter of the pipe 
in inches. 

Bend No. 2—Same as No. 1 but 
use 0.0052. 

Bend No. 3—Same as No. 1 but 
use 0.0104. 

Bend No. 4—Same as No. 1 but 
use 0.013. 


In the chart all of these opera- 
tions are already performed — the 
radii are squared, exact outside 
pipe diameters are employed, and 
the proper factors are used. ° 

More has been written about 
bending large pipes than small 
pipes, probably because the bend- 
ing of a large pipe is regarded as 
more difficult. Fill with dry sand 


and plug the ends. Heat to a red 
heat in the locality to be bent and 
then bend. Be sure that the sand is 
dry. Where bends are slight it is 
often unnecessary to use sand. The 
object of sand is simply to keep the 
sides of the pipe from collapsing or 
to prevent reduction of flow area. 
If wet sand is used and if the ends 
are plugged, the pipe may burst 
when heated due to the steam pres- 
sure generated. 

In bending smaller pipes and 
tubes, resin is a good substitute for 
sand. There is, however, a “right 
way’ and possibly several wrong 
ways in which to use resin. An ex- 
ample of a wrong way was recently 
brought to this writer's attention in 


THE FEED BAG — October, 1942 


= 
t 
560 


which the mechanic filled the pipe with 
resin, plugged the ends and heated the 
pipe at the place where he wanted to 
bend it. He watched for a “red heat” just 
as he would had he filled the pipe with 
sand. The result was—a violent explosion. 

Don't do it that way. When using resin 
pour it into the pipe and allow it to cool 
and harden. When the resin is hard bend 
the pipe cold. Don’t heat it. Then after the 
pipe is bent heat the pipe all over suffi- 
ciently to melt and remove the resin. 

Or, if you have enough lead available, 
lead may be used instead of resin. It is 
said that on cold days in far northern 
countries they sometimes fill the pipe with 
water, let it freeze, and then bend the 
pipe. It sounds plausible but care must be 
exercised with water on account of its ex- 
pansion when it freezes. 

Copper pipes and tubes are bent in the 
same way. Pitch, resin, paraffin wax, lead, 
babbitt, and even tin are sometimes used 
but some of these materials are often ob- 
jectionable because they adhere stubborn- 
ly to the interior of the pipe and are re- 
moved with great difficulty. If these mate- 
rials are left in the pipe they may form re- 
strictions and interfere with the flow of 
fluids. In copper pipes paraffin wax is 
least likely to adhere. To prevent adher- 
ence of soft metals such as lead, tin, or 
babbitt metal, prepare a “plumber’s 
smudge” which consists of a thin mixture 
of glue and water—about a half pint—and 
a tablespoon of lamp black. Boil the mix- 
ture and completely fill the pipe with it. 
Then promptly empty the pipe and thor- 
ughly dry the interior by heating. To such 
a treated interior soft metal, including even 
solder, will not adhere. 

There are many excellent devices on the 
market for bending pipe. To bend a large, 
stiff pipe, slightly and inexpensively, there 
is nothing handier or more efficient, in this 
writer's judgment, than a hydraulic pipe 
bender driven by a hand pump. For large- 
scale bending use power drive. 


- 


@ MARVIN FLUHRER, Wyoming, IIl., man- 
ager and owner of Fluhrer’s Hatchery & 
Feed store, has been named manager of 
the Wyoming Gamble store which he will 
conduct in conjunction with his feed busi- 
ness. 

@ PAUL SCHLEMMER and Earl Carden, 
Lawrenceburg, Ind., have purchased the 
Schlemmer feed and coal business on W. 
High street, from John Schlemmer, Sr. 


RE-OPEN OLD MILL 

The grand opening of the Lutz Mill at 
Galesville, Wis., was held Saturday, Sept. 
26 with free lunch served to all visitors 
from 2:00 to 4:00 p.m. Music and enter- 
tainment were also provided and repre- 
sentatives from several milling companies 
were on hand. The old stone building, a 
landmark for three-quarters of a century 
and Galesville’s first industry, is situated 
on Beaver creek which will furnish water 
power for operation of the mill. Formerly 
known as the Davis Mill, the property was 
purchased last June by Roy Lutz of Mel- 
rose, Wis. It will be managed by E. C. 
Rieke. 
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@ KAY AHLERS, Granville, Iowa, has tak- 
en over the position of manager of the 
Granville elevator, succeeding Earl J. 
Muehl. 

@ MAUSTON FARMERS CO., Mauston, 
Wis., has installed a new feed mill and a 
larger feed mixer. 

@ ARTHUR BLACKABY, Eminence, Ky., has 
purchased the Giltner Seed & Feed Co. 
— 

@ FLOYD FIELDS, Des Moines, Iowa, was 
elected president of the Iowa Seed Dealers 
association at a recent meeting of the 
group. Other officers are: Ray Naylor, 
Scotch Grove, vice president; J. T. Hofler, 
Nora Springs, treasurer; and Phil Bates, 
Des Moines, secretary. 


@ C. C. TURNER, Arthur, Ill., owner of the 
Turner Seed & Supply Co., has installed a 
new Super 29-D Clipper cleaner. 


@ JACK BRANNEN, Maysville, Ky., former- 
ly associated with the Maysville Milling & 
Feed Co., has been named assistant man- 
ager of the W. H. Brock & Co. grain and 
feed store. 
HOLD TRAINING SCHOOL 
Allied Mills, Fort Wayne, Ind., held a 
three-day training course at Ft. Atkinson, 
Wis., last month for feed dealers from 
northern Illinois and southern Wisconsin. 
Allied Mills staff men who conducted the 
school included Walter Krueck, Ferd E. 
Christen, Dr. Cliff Carpenter and Ben H. 
Focht. 


r 


TO THE FEED TRADE: 


1411 Santa Fe Bldg. 


Take it from a ‘’Cottonseed Meal Man’”’.. 


Peanut Meal's Good, too 


No Sir, there’s nothing wrong with Peanut 
Meal, Soybean Meal, Linseed Meal—or any 
of the other protein concentrates. They’re 
all good feeds, just as COTTONSEED 
MEAL is. You can use any of these concen- 
trates with confidence. 


This year, the main job before all of us 
is to make sure that we sell and feed 
PLENTY OF PROTEIN. There’s “room” 
in efficient rations for all of the protein 
we're producing—if the feed trade, edu- 
cational institutions and all of us do the job 
of educating feeders to the need for 
PLENTY OF PROTEIN in rations. 


Naturally, we’d like to recommend 
COTTONSEED MEAL to you. It has feeder 
confidence—efficient protein plus phosphorus 
—and other desirable qualities that make 
it the choice of many experienced, success- 
ful members of the Feed Trade. We hope 
you include lots of COTTONSEED MEAL 
in your feed (we know it pays)—but most 
of all be sure to use PLENTY of PROTEIN, 
regardless of which concentrate you choose. 


A. L. Ward, Educational Director 


NATIONAL COTTONSEED PRODUCTS ASS’N 


INCORPORATED 


Dallas. Texas 
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More Vitamins 


A LARGE proportion of the many thou- 
sands of calves that die every year 
from scours, pneumonia, navel infection 
and other diseases probably could be 
saved by feeding them rations higher in 
vitamins, on the basis of trials by Prof. 
Paul Phillips and his associates at the 
University of Wisconsin. 

The practical problem of saving calves 
is complicated, however, by these con- 
siderations: (1) in many cases it is not 
easy to get more vitamins into the ration; 
(2) milk now is too expensive to feed more 
than a minimum amount of it to calves; 
and (3) in some years many cases of 
scours are of the infectious type which is 
directly caused by germs and cannot be 
cured by vitamins, even though faulty 
nutrition may be a factor in bringing it on. 

Prof. Phillips is certain that until a calf 
is three weeks old, the needs of the calf— 
not the price of milk—should determine 
how much milk it gets, since at this time 
it will not eat much other high-vitamin 
feed. He believes that the time to begin 
economizing on milk is after the animal 
reaches three or four weeks. 

Because one of the most suitable natural 
sources of vitamins A and D as well as the 
B vitamins is good, leafy alfalfa hay, the 
university investigators regard it as sound 
practice to begin offering it as soon as 
there is any chance that the calf will eat it 


A DEPENDABLE “"DRY-D," NEW IN FORM AND 
EASE OF HANDLING, FOR YOUR POULTRY AND 
ANIMAL FEEDS. THE UTMOST IN ECONOMY. 


So easy to mix in all your feed formulae. V!ITANDRY 
solves the problem of mixing the oil particles in your 
feeds. No more congealing in cold weather. Most de- 
pendable source of Vitamin D that you can use to 
blend with A and D oils to conform to Limitation Order 
L-40 conserving Vitamin A. VITANDRY js available in 


two potencies . . . 400/D and 2000/D. 


MADE BY THE WELL KNOWN AND LONG 
ESTABLISHED PRODUCERS OF 


VITAND 


The "A" and “D" Oil of EXCELlence and long estab- 
lished usage. VITAND is available as always, and your 


orders are requested. 


E.F. DREW &CO., Inc. 


OIL and FAT PROCESSORS + + + EDIBLE and INDUSTRIAL 
NEW YORK BOSTON CHICAGO 


BOONTON, N. J. 


in rations would 
save many calves 


—which usually is at two weeks of age. 
At the same time it is well to furnish a 
grain mix. 

At nine weeks a calf can get some grass 
or high-quality silage, preferably grass 
silage. Limited silage feeding will help 
greatly in supplying carotene or vitamin 
A. Meantime the researchers claim it is 
good insurance to continue feeding a small 
amount of milk—about four pounds daily 
—unti! the calf is several months old. 

The investigation of calf nutrition carried 
on at the Wisconsin college of agriculture 
suggests that some day farmers may [ind 
it good practice to fortify calf rations with 
potent sources of A and B vitamins and 
possibly vitamin C—even when they feed 
milk. 

Work by Norman Lundquist and Prof. 
Phillips indicates vitamin A is a “first es- 
sential” in preventing nutritional scours. 
The B vitamins—particularly niacin or nico- 
tinic acid—are helpful provided the ration 
contains enough vitamin A. 

The scientists also showed that young 
calves need vitamin C to prevent navel 
infection. Vitamin C fed in the ration will 
protect the calf during the first 10 to 12 


days, but later this vitamin does not have 
any efiect unless it is injected. 

It is highly important to feed the cow's 
colosirum, or first milk after calving, for 
the first days of a calf's life because for 
one reason it is a very excellent source of 
vitamin A and the B complex. Lundquist 
and Phillips were able to raise good calves 
of some breeds on vitaminized skim milk 
without feeding them colostrum, but were 
unable to do so with Guernsey calves. 

Although calves of all the breeds studied 
at the university require the same amount 
cf vitamin A, there are differences among 
the breeds as to their ability to utilize 
carotene, the form of vitamin A which is 
most abundant in feeds and forages. 

The investigators found a Holstein calf 
needs from 32 to 45 micrograms of caro- 
tene daily for each pound of body weight 
in order to satisfy its entire vitamin A re- 
quirement, while a Guernsey calf needs 
about 60. Other breeds are intermediate. 
This means that to get its vitamin A re- 
quirement from high-quality alfalfa hay 
(poor hay may be almost worthless as to 
vitamin content) a 150 pound Holstein calf 
would have to eat from three-fourths to 
one and one-half pounds of it daily. A 
Guernsey of the same weight would need 
almost twice as much. 
@ M. H. BARKER, Manly, Iowa, manager 
of the Farmers Cooperative Co., was mar- 
ried to Virginia Lyford recently. 

@ D. MANSFIELD & CO. elevator, Remus, 
Mich., was totally destroyed by fire of un- 
known origin last month. 


FEED MIXERS 


THE Sidney 


“Manufacturers for over 75 years” @ SIDNEY, OHIO 


«Here is a really complete line 
of mixers, built to mix feed 
faster and to take a minimum 
of floor space. Quiet and de- 
pendable in operation. More 
economical because Sidney 
Mixers take less time and 
power to do the work. They 
are equipped with silent 
gears that run in oil with the 
gear box oil-tight. Models to 
fit your needs in either motor 
driven, flat or V-belt types. 


Manutacturers of: 


Corn Crackers and Graders 
Grain and Seed Cleaners 
Electric Truck Hoists 

Ear Corn Crushers 

Corn Shellers 

Feed Mixers 

Elevators, etc. 


Write today for catalog! 


GRAIN MACHINERY CO. 
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— scrap metal 


(Continued from Page Twenty-two) 


hot dogs and doughnuts, but a hearty 
meal including a hot dish, rolls, coffee, 
pickles, pie and other trimmings. 


“These Farmer's Days really went over 
in a big way.” explained Mr. Borst. “Every 
once in a while for weeks afterwards some 
farmer would drop in to express his appre- 
ciation for the dinner or to ask additional 
questions about some of the topics discuss- 
ed at the meeting. Many of them are al- 
ready asking me when I am going to have 
the next one.” 

About a year ago Mr. Borst and G. A. 
Rasmussen, a well known farmer in the 
community, purchased a feed business in 
partnership at Belleville, a village about 
12 miles west of Brooklyn. The first step 
the new owners took was to install new 
grinding and mixing equipment and under 
their energetic management, this feed plant, 
which is operated under the name of Borst 
& Rasmussen, is also doing a thriving busi- 
ness. The Belleville plant is managed by 
Mr. Rasmussen but Mr. Borst assists in the 
buying and helps formulate the business 
policies. 

Wm. Borst & Son handle Wayne and 
Master Mix feeds, International farm ma- 
chinery and a complete line of coal and 
coke. Equipment consists of a Sprout Wal- 
dron attrition mill and corn cutter, a two- 
ton Haines mixer and a one-ton Prater 
Blue Streak mixer. At the present time 
plans are also being made for the installa- 
tion of a Brower molasses mixer which was 
purchased some time ago. A complete line 
of poultry feeds is also sold and manu- 
factured under Mr. Borst’s Victory brand. 


Last year the firm did a gross business 
in excess of $150,000, nine men are em- 
ployed besides Mr. Borst and his father 
and at some seasons of the year four or 
five additional employes are necessary. 
A good share of the business is done on 
credit although new accounts are carefully 
investigated before credit is extended. In 
some cases promissory notes or conditional 
sales contracts are used when warranted. 


“Although some dealers say that credit 
business is a headache, on the whole ours 
has been quite satisfactory,” stated Mr. 
Borst. “Credit losses for our first 15 years 
in business amounted to less than $2,000. 
During this period our total sales were 
over $1,500,000 which makes our losses less 
than a quarter of one per cent. Even at 
that there is still some of this that I event- 
ually expect to collect.” 


The Borst feed mill runs an ad each 
week in the local paper, sends out mimeo- 
graphed post cards frequently and at vari- 
ous intervals throughout the year distri- 
butes a little news sheet headed, “At The 
Mill”. This is a one page bulletin about 
6 by 12 inches and consists of interesting 
news notes about new shipments and spe- 
cial values at the Borst mill. To further 
advertise his business Mr. Borst last year 
distributed a number of attractive framed 
mirrors to various business places and 
schools in the community. A useful ther- 
mometer is also attached to the mirror and 
at the top is printed the name, address 
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and telephone number of the Borst feed 
plant. 

All in all William J. Borst must be con- 
sidered an enterprising feed merchant and 
a go-getter who is a big asset to his com- 
munity. During the past few weeks, how- 
ever, Mr. Borst has demonstrated that the 
welfare of his country comes ahead of his 
business and the manner in which he 
tackled the scrap metal drive should serve 
as an incentive and inspiration to all good 
Americans. 

@ VERTIE WORLEY, Full, Ill., is the new 
manager of the Champaign County Grain 
association elevator. 


@ R. F. ANDERSON, Cannon Falls, Minn., 
was named manager of the Farmers’ Ele- 
vator Co. elevator at the recent annual 
meeting. 


@ B. BERNSTEIN, Oskaloosa, Iowa, oper- 
ator of a feed business for the past 50 
years, has retired and turned the business 
over to his son, Ben. 


@ LEE HUEY, operator of a seed and feed 
business at Carthage, Ill., has leased a 
building at Plymouth, IIl., where he is con- 
templating the establishment of a branch 
feed store. 


-@ ALBERT H. BUEHRLE CO. feed store, 


Youngstown, Ohio, was damaged by fire 
recently, causing a loss estimated at 
$10,000. 
—-- - 

@ ORVY HULETT, SR., Armada, Mich., 
has purchased the interest of his partner, 
F. S. Finch, in the Armada Elevator Co., 
and will continue the business under its 
present name. 


This Million Dollar Trade Mark 


YOURS for NOTHING / 


7 OOD WILL” on our com- 
.; pany books is listed at a 
conservative “One Dollar.” But 
try and buy it for that...or a 
thousand, or even a million! 
Built through almost fifty years 
of faithful adherence to quality, 
the Checkerboard is perhaps 
the best known feed trade mark 
in America today. 

The trade mark that can’t be 
bought is yours for the asking. 
In fact, when you qualify for 
the Purina Franchise in your 
town we assist you in identify- 
ing your store with these well- 
known Checkers. 


Behind these Checkers are 
quality products. You’d expect 
as much from the largest labo- 
ratory and farm research in 
America devoted exclusively 
to feed. But more than that! A 
complete merchandising, adver- 
tising, and service program is 
yours to help you tie your store to 
the nation-wide acceptance these 
famous Checkers now enjoy. 

Such a tie-up is bringing more 
business at a greater profit to 
thousands of successful Purina 
Ask the Purina 
Salesman to call. 


Merchants. 


PURINA MILLS @ St. Louis, Mo. 
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M YRON J .ELLIOTT has been selling 


commercial feed and farm supplies 
successfully at Columbus Grove, Ohio, for 
about five years. He calls his very pro- 
gressive concern the Grovedale Feed Co. 
and now disposes of about 600 tons an- 
nually of the single brand of nationally- 
advertised feed he sells. 

He is a very optimistic business man. 
By natural bent of mind, he looks on the 
bright side of life and generally finds it. 
Among his friends and the business men 
of Columbus Grove, population 1500, he is 
considered one chap who refuses to bor- 
row trouble. He practices the best kind of 
feed merchandising he knows, tries stead- 
ily to improve his salesmanship, makes all 
the friends he can, and lets fate take care 
of the rest of it. 

Like all business men, Mr. Elliott under- 
stands that the world is undergoing a 
mighty shaking-up due to the war. Things 
will probably be different in the post-war 
period. There will be more taxes and 
more worry in the field of business man- 
agement. At the same time he realizes the 
very favorable position held by this coun- 
try when the time for readjustment comes. 
After all the feed man is indispensable 
now and he will be just as indispensable 
after tyranny has been routed from the 
world. 

The Grovedale Feed Co. maintains a 
good grinding and mixing department, do- 
ing plenty of cash custom work. Not long 
ago the capacity of this branch of the busi- 
ness was increased by the addition of two 
mixers. While the sales stress is laid most- 
ly on ready-mixed commercial feeds it 


Ontimistic View 


is true that there are many people who 
need grinding and mixing work and it is 
the feed miller’s job to provide the facili- 
ties. This part of the work also offers the 
opportunity to sell considerable amounts 
of commercial supplements to mix with 
ground home-grown grains. 

Mr. Elliott's business is at the edge of 
town on S. Main street, a very good feed 
business location. Surrounding Columbus 
Grove is a comparatively level farming 
and livestock country, just a nice drive 
south of Toledo. Recently this feed man 
said: “We have no special advantages in 
the matter of merchandising. There are 
many moderate sized farm flocks of poul- 
try it is true. We have a good many hog 
farmers raising 70 to 80 pigs a year, but 
no dairy herds of any consequence. We 
get a little business from a lot of people in- 
stead of having a few big consumers to 
depend upon.” 


He likes it this way, too. There are more 
folks to meet. More chance to be of service. 
More opportunity to encourage folks to 
raise more food for Uncle Sam and in that 
effort, he says the people of Putnam, Allen, 
and surrounding counties are doing their 
best. Everywhere, there is visible evidence 
that farmers are increasing production to 
help meet the present crisis. As Mr. Elliott 
sees it, this interest in increased production 


K | 
PILOT 
OYSTER SHELL 


FOR POULTRY 


Pershing Square 
NEW ROCHELLE, N. Y. 


ONE WAY DEALERS 
CAN HELP WIN THE WAR 


You already know that increased egg production is de- 
manded and that a correspondingly increased amount 
of Pilot Brand Oyster Shell is required, also that trans- 
portation facilities are overtaxed. 


So when ordering any item that sells as steadily as Pilot 
Brand Oyster Shell, order twice the usual amount and 
make one trip do for two. 


Thus you will help us plan 
economical distribution of 
thousands of tons each week 
in all parts of the United 
States. 


For where there is a flock of 
chickens anywhere, Pilot 
Brand Oyster Shell is needed. 
To help the offensive, we 
must be offensive in all of our 
planning. 

If you are one of the few dealers who do not 


handle Pilot Brand, don't require your cus- 
tomers to go elsewhere to get it, write us. 


OYSTER SHELL PRODUCTS CORPORATION 


3615 Olive St. 
ST. LOUIS, MO. 
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is a good policy 
in feed business 


is bound to stimuate an interest in better 
feeds and feeding methods. 

“There are many ways the feed industry 
contributes to this quality-consciousness on 
the part of farmers,” he pointed out. “My 
commercial feed manufacturer sponsors a 
national radio broadcast that is good in 
itself and in its effect upon the public 
mind. It keeps driving home the idea that 
cheap feeds are not economical, that qual- 
ity feeds make the highest profit over feed 
cost. I believe programs of that nature 
help my retail feed business and I like 
to see as many people listening in as pos- 
sible. Regarding the farmer-meetings we 
hold with feed manufacturers—the movie 
film is the most popular part of such pro- 
grams and it is always dramatizing the 
wisdom of better feeding and modern farm 
management. We get out good crowds to 
such educational movies here and they 
absolutely show immediate benefit to our 
feed business.” 

During the five years that Mr. Elliott has 
operated this feed business he has been 
reminded constantly of the force of human 
friendship. It is the feed dealer’s job to 
know as many farm people as possible 
and to make as many friends as he pos- 
sibly can. One way to do this, he says, is 
to get out in the country more—and to see 
more folks right on the farms. See what 
they are feeding and how—and take a 
genuine interest in what the farm families 
are endeavoring to accomplish. Another 
point he brought out was to read the feed 
trade press regularly, adapting ideas pick- 
ed up in the papers to one’s own business. 

@ J. C. STEINMAN, 88, Monticello, Wis., 
head of the Karlen & Steinman Lumber 
Co., died recently. Mr. Steinman had been 
engaged in the lumber, feed and supply 
business at Monticello since 1904. 
@ COLLEGE CORNER LUMBER CO., West 
College Corner, Ind., has remodelled its 
feed room. 

@ BLOOMINGTON MILL, Bloomington, 
Wis., has made a number of improvements 
including the installation of a new feed 


mill. 


EXPAND NEW NOPCO PLANT 

The National Oil Products Co., Harrison, 
N. J., is rapidly expanding the 7% acre 
plant of the Rare Chemicals, Inc., at Flem- 
ington, N. J., which it recently acquired in 
the first sale by the alien custodian’s office 
of properties seized from aliens. The plant, 
which will manufacture specialized drugs 
and pharmaceuticals, will be operated as 
a wholly owned subsidiary with its own 
board of directors and officers headed by 
Charles P. Gullick as president and Erwin 
T. Fritzching as vice president and manager. 
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A New York dealer, with an eye on prospective future cus- 
tomers, each October conducts a special Jack O’Lantern contest 
for youngsters. The contest is advertised in the local papers and 
in the monthly store bulletin. Ten prizes are awarded for the 
most artistic designs and although the awards are usually paid 
in cash, no doubt war stamps will be substituted this year. The 
entries are all displayed in the feed store windows and the 
winners are announced at a free party to which all children in 
the community are invited on Halloween night. Other merchants 
in the town cooperate in sharing the expense of the party which 
has to a large extent eliminated much of the usual Halloween 
mischief suffered by the dealer's fellow-townsmen. 


Gree Literature 


Literature and pamphlets supplied by feed manufacturers don't 
do much good stuck under the counter—even those handed out 
are not effective unless the customer reads them. A Minnesota 
dealer who has made a study of merchandising, always takes 
time to open the literature and point out some interesting item 
or fact, befere handing it to the customer. He finds that the extra 
minute spent in his presentation arouses curiosity and instead 
of throwing the advertising away when he gets home, the farmer 
will usually sit down and read it or at least glance it over. Un- 
like some dealers, this merchant makes it a point to study all 
material he receives for distribution so that he is thoroughly 
familiar with the contents. While visiting with customers he then 
tries to turn the topic of conversation to some subject discussed 
in his literature, and he can then tender the pamphlet as an 
answer to the question. 


e e 
Which Which? 

How smart are your customers? Can they identify all the dif- 
ferent kinds of feeds you handle? A Massachusetts dealer found 
that farmers averaged fairly well in this respect when he started 
a contest by putting poultry mashes, chick starters, dairy feeds 
and a number of other samples, composing the complete line of 
a well-known commercial brand of feed, in open dishes on the 
counter next to his cash register. He numbered each of the dish- 
es and invited the customer to write their guesses on cards pro- 
vided for the purpose. Those with perfect scores received a free 
sack of feed. The contest, which was certainly educational, not 
only attracted customers to the store but resulted in splendid 
advertising for the dealer's line of feeds. 


Personal Letter 


By close attention to his customers an Illinois dealer has built 
up an enviable following in his community. He checks his sales 
records carefully each month and whenever he notices that one 
of his regular customers has not made a purchase for a long time 
he sits down and writes him a personal letter in his own hand- 
writing. He mentions that he has not seen the farmer in his store 
for the past five or six weeks, inquires about his health, and 
invites the patron to drop in and “talk it over” if he has any 
complaint or if he is dissatisfied with any of the products or 
treatment he has received from the feed store. These letters 
usually produce results and in most cases the fancied grievance 
is quickly ironed out and satisfactorily adjusted. Those who do 
not respond are followed up with a personal call before they 
are dropped from the list of permanent customers. 
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Attractive Design For 


All WERTHAN Feed Bags 


expensive contain- 
ers for all products are out for the 
duration, but it costs no more to 
have Werthan put new pep and 
new selling power in the label printed 
on your bags. Ask Werthan to sub- 
mit a new design for your use and 
subject to your approval. There will 
be no obligation and we are sure 
you will appreciate the personal 
executive attention, the assured 
quality and the fast service which 
is the guarantee to every Werthan 
customer. 


has been proud 
to serve the feed industry for 
many years. Our long list of 
satisfied customers’ includes 
both large and small feed man- 
ufacturers, jobbers and dealers. 
We would like to serve you, too 
—with your regular require- 
ments or to help you solve a 
special bag problem. Write us 
for full information. We will 
appreciate your inquiry. 


WERTHAN BAG CORP. 


8th Ave. and Howard St. 
NASHVILLE e TENN. 
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Nome, ALONE, of all nations, has the ability to feed itself, aid its 
allies and build reserves for the post-war era. Food—the right kind of 
food—can and will win the war. 


The dairy industry has a place of double prominence in this vital 
strategy. Defatted milk solids is one of the leading items for Army, Red 
Cross and Lend-Lease requirements. Dry skim and dry buttermilk pro- 
vide essential protein, minerals, milk sugar and vitamins for most efficient 
feed rations to produce more and better eggs and poultry—more eco- 
nomically. 


Especially fortunate in view of shortages of other protein sources 
and so-called substitutes, is the fact that more adequate stocks of dry 
skim and buttermilk for domestic feed uses are now available and the use 
of dry milk in feed again has government approval. 


Unshaken by confusing fads and fancies, milk has stood the test of 
time and experience as an indispensable ingredient to meet wartime 
needs. Keep your feeds at maximum efficiency with dry skim or butter- 
milk. It PAYS! 


MERICAN DRY MILK INSTITUTE, INC. 


BA SALLE STREET, CHICAGO 


CHAMBER OF COMMERCE 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS’ 


BUFFALO, N. Y. 


CLO-TRATE PRODUCTS 


Fortified Cod Liver Oil & + 
Vitamin A & D Feeding Oils stominy feed ich in flavin, milk albumen, 


BRANCH OFFICE 
MIDDLETOWN, N. Y. 


Distributors of: 
Hubinger (Keokuk) 


Chenango Dried Whey 
Wheat Germ Oil 
Wheat Germ 


and milk minerals. 


SUNSET BRAND FEED 


(an exclusively milk product) 


WRITE US FOR FURTHER INFORMATION 


Sargent Co. Names 
New Sales Manager 


Two new appointments and two promo- 
tions on the sales staff of Sargent & Co., 
Des Moines, Iowa, have been announced 
by W. I. Sargent, president of the feed 
manufacturing firm. 

Chris F. Miller, for the past two years 
sales supervisor for Sargent feeds, has 
been named sales manager. Mr. Miller, 
who has been in the feed business for the 
past 20 years, has specialized in livestock 
and poultry nutrition problems. 

Reed Merrick, former Sargent represen- 
tative in southern Iowa and northern Mis- 
souri, was named assistant sales manager 
of the company. 

Daryl Gardner, who formerly operated a 
general merchandise business in Humes- 
ton, lowa, was appointed to head Sargent 
sales in southern Iowa. C. F. Iba, for the 
past 35 years engaged in the retail feed 
business in Cameron, Mo., was named as 
Sargent representative for northern 
Missouri. 

Sales of the company this fall are far 
ahead of all previous records. Mr. Sargent 
reported in announcing expansion of the 
sales organization. 


Merck & Co. Sponsor 
War Work Training 


The Merck training school, sponsored by 
Merck & Co., Inc., Rahway, N. J., has start- 
ed classes in subjects essential to the war 
effort, according to an announcement by 
the company. All employees have been 
invited to attend the classes, although en- 
rollment is entirely voluntary. 

The training program is under the super- 
vision of Ernest C. Bartell of Westfield, N. J., 
who prior to his association with Merck & 
Co. was an instructor at the Phillips Exeter 
academy and director of personnel for the 
Allegheny Ludlum Steel Corp. of Pitts- 
burgh. Classes in specific subjects will be 
conducted by department heads and offi- 
cials qualified to give instruction. 

Classes have been arranged so as not 
to encroach in any way on the production 
of drugs and chemicals essential to the 
war program. Each class will meet once a 
week for a two-hour period, with 30 weeks 
making up a complete course. 

Among the subjects included in the pro- 
gram are chemistry, chemical equipment, 
shop mechanics, blueprint reading, power 
plant engineering, electricity, and such 
general business subjects as English, math- 
ematics, and stenography. While all new 
employees are required to attend safety 
classes, first aid instruction will be includ- 
ed on a voluntary basis. 


@ L. L. BOWER feed store, Newton, IIl., 
was damaged by fire last month. 


NEW PIG CAPSULE 
The Dr. L. D. Le Gear Medicine Co., St. 
Louis, Mo., has announced the introduction 
of a new pig worm capsule as a com- 
panion product to the firm’s hog capsules. 
The new product is designed for little pigs 
weighing 35 pounds or less. 
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WISE POULTRYMEN 


will investigate: 


MARDEN'S 


Richard Johnson, 18, Prophetstown, IIl., is shown here receiving the Philip W. Pills- Natural and F ortif ied 
bury award for agricultural achievement from Robert P. O’Brien, head of the Pillsbury 


Feed Mills, after winning first place with his Durocs at the Chicago Junior Market Hog C 1] D L i | e Q 0 i L 
Show, September 17. His champion hog, named “Butterball,’’ weighed 260 pounds and 


was later sold at auction for 56% cents per pound and presented to the U.S.O., by 


whom it will be raffled. 


Price of Cottonseed 
Cake, Meal Reduced 


An amendment to the processor contract 
between Commodity Credit Corporation 
and cottonseed crushing mills—authorizing 
the sale of cottonseed oil meal and cake 
at reduced prices in designated areas has 
recently been announced by the depart- 
ment of agriculture. Under this amend- 
ment, cottonseed crushers were authorized, 
effective Sept. 28, 1942, and until further 
notice, to sell cake and meal in Iowa, 
Minnesota, North Dakota, South Dakota, 
Nebraska, Kansas, Colorado, Wyoming, 
Utah, Montana, Missouri—north of the Mis- 
souri river, and the city of Kansas City, 
Mo., at a delivered price equal to the mini- 
mum f.o.b. mill price otherwise applicable 
under the contract, plus the all-rail freight 
rate from Memphis, Tenn. to the delivery 
point, less $2. 

With respect to each ton of meal sold at 
the minimum delivered price authorized 
under this amendment, Commodity Credit 
Corporation will pay to processors an 
amount equal to $150 per ton plus the 
amount by which the actual freight paid 
on the meal so sold exceeds the freight 
rate from Memphis, Tenn. to the delivery 
point or minus the amount by which the 
actual freight paid is less than the freight 
rate from Memphis to the delivery point. 
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The increased fish-oil Vita- 
In no event will the payment made by 


Commodity exceed $2 per ton. min A content of mixed 
It is hoped that this action will enable . 

feeders in these states to avail themselves feeds (permitted under 

of their requirements of cottonseed cake ee 

or meal on a favorable price basis. At the the Aug ust 26th revision 

same time it should provide an outlet for 


some of the production from the surplus of U. S. Order L-40) re- 


producing sections, which have hitherto 
supplied large quantities of cottonseed duces the necessity of 
products to this area. 


adding other sources of 
@ BAUER BROS., Campbellsport, Wis., 


have recently purchased Superior V-type Vit amin Ae Only one 
elevator cups from the Strong-Scott Mfg. 


Co., Minneapolis. 


product to figure on and 


- 


@ CLAIRE STEINHOFER, Mt. Hope, Wis., 
has opened a new feed store in the Welsh 
garage building at Bloomington. A new : 
feed mill has been installed and acom- POtencies. 
plete line of feeds and supplies will be 

carried. 


mix. Various Vitamin 


DELSTEROL PRICE REDUCED 

E. I. Du Pont de Nemours & Co., Inc., 
has announced a price reduction of 
proximately 10 per cent in the price of Del- 
sterol, its D activated animal sterol in pow- MARDEN Wi LD CORP 
der form. The new price, which became ESTABLISHED 1921 
effective Sept. 15, represents the second 
reduction recently made in the price of 500 COLUMBIA STREET, SOMERVILLE, MASS. 
this product. 437 WEST ONTARIO STREET, CHICAGO, ILL. 


Write for Information 
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Vitamin H Needed 
By Growing Chicks 


Chicks must have biotin or vitamin H. 

Research workers no longer consider it 
strange that in view of the ever-growing 
list of dietary factors which science is 
showing that poultry must have, chickens 
often get even for neglect by taking al- 
most a year to grow up and by laying 
eggs only in early summer. 

Working in the laboratories and feeding 
pens of the University of Wisconsin, George 
Briggs, Jr., Russell Mills, C. A. Elvehjem 
and E. B. Hart have definitely proved that 
growing chicks need biotin or “vitamin H.” 
They clinched this point when they found 
that injecting small amounts of pure cry- 
stalline biotin cured the foot sores which 
chicks developed on a biotin-deficient 
ration. 

So far as anyone knows, it does not 
seem likely that chickens will suffer from 
lack of biotin under farm conditions if they 
get a good, modern ration including a 
carefully-mixed mash. 

The growing chick's requirement for this 
factor, work at the University of Wisconsin 
shows, is at least 7 to 10 micrograms of 
biotin in each 100 grams of ration. 

One of the interesting side-lights on this 
matter is the fact that biotin deficiency can 
be brought about by feeding large 
amounts of raw egg white. Uncooked egg 
white contains a substance called avidin, 
which prevents animals from making good 
use of whatever biotin may be in the 
ration. 


This is’ 


The Way 225, 000. 
of Vitamin 


PER POUND OF 


costs for Vitamin A! 


ed by priorities. 


portant vitamin factors. 
@ GREENMELK 


in barrels. 


GRASSES 


Here's an opportunity to stabilize YOUR formula 
CEROGRAS [unjointed 
grasses) supplies 225,000 units of Vitamin A from 
carotene per pound; source of supply is not affect- 


Cerogras also offers an average of 20 gammas of 
Flavin per gram, equal to that of milk; contains 
newly discovered Folic Acid PLUS 15 other im- 


A blend of Cerogras and condensed Buttermilk packaged 


CEROPHYL LABORATORIES, Inc. 
KANSAS CITY, MO 


WRITE—for information and prices on Consens Products— 
Dried Greens-Buttermilk, Greenmelk. 


Calendar 


of coming events 


National Safety Congress, Hotel 
Sherman, Chicago, IIl., Oct. 27-29 


Western Grain & Feed Associa- 
tion, Hotel Fort Des Moines, Des 
Moines, lowa 


Northwest Retail Feed Associa- 
tion, Hotel Nicollet, Minneap- 


Wisconsin Farm & Home Week, 
University of Wisconsin, Madi- 


Illinois Farmers Grain Dealers 
Association, Pere Marquette 
Hotel, Peoria, Ill. ..... Feb. 2-3 


Minnesota Farmers Elevator Asso- 
ciation, Hotel Radisson, Minnea- 


polis, Minn: Feb. 16-18 
Central Retail Feed Association, 
Hotel Schroeder, Milwaukee, 


@ WILLIAM B. DRESS, Evansville, Ind., 
has been appointed plant operations man- 
ager of Igieheart Bros., Inc., succeeding 
the late Frederick L. Elles. 


F.. Beardsley Opens 
Brokerage Business 


Franklin Beardsley has announced the 
formation of the Merchants Feed Corp. to 
operate as a brokerage business in Albany, 
N. Y. Offices will be maintained in the 
State Bank Bldg., 75 State street in that 
city, effective October 1. 

Mr. Beardsley was formerly associated 
with Barber & Bennett Co., Albany. He 
joined that firm in 1930 upon his gradua- 
tion from Princeton university. For the past 
eight years he has been assistant to Earl 
S. Ackerman, vice president of Barber & 
Bennett. 

In announcing his new position, Mr. 
Beardsley indicated that the Merchants 
Feed Corp. would handle all feedstuffs and 
grain by-products. 


@ CARL BOOKER, formerly manager of 
the Farmers Co-op. elevator at Alleman, 
Iowa, had been named manager of the 
Sloan-Pierce Lumber & Grain Co. at 
Grimes, Iowa. He succeeds Gus Wood- 
ring, who recently resigned. 


KASCO ADDS RADIO OUTLET 

Kasco Mills, Inc., has announced that 
station WHN of New York City has recently 
been added to the list of stations carrying 
radio advertising on Kasco complete dog 
ration. Kasco Mills is currently sponsoring 
“Kitchen Kapers”, a musical show on the 
air three times a week, which is reported 
to be one of the outstanding features in the 
New York area. 


UNITS 
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CAROTENE 


| 


¥. 


422 N. Y¥. PRODUCE EXCHANGE 
2 BROADWAY, NEW YORK, N. Y. 


LINSEED MEAL 


FEED CORPORATION 


* * 


Specialists in 


LINSEED CAKE 


and 


* 
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“My Bumper’s Gone To Tokyo — Will 
Yours?” bulletins G. E. Blewett of Fort 
Worth, secretary of the Texas Grain & 
Feed Dealers association. George urges 
every feed and grain man to join the 
campaign to replace auto bumpers with 
wood and thereby salvage 500,000 tons of 
high grade steel needed to win the war. 

Paul Gebert, Jr. of the Lincoln Mill, Mer- 
rill, Wis., and president of the Central 
Retail Feed association, is recovering 
from a minor operation to remove a small 
tumor near one of his eyes. Paul reports 
that he is feeling fine but regrets the 
fact that he will be unable to hunt on 
opening day of the pheasant season. 

Joe Wickens, Specialty Feed Products 
Co., Plymouth, Mich., was recently in the 
Henry Ford hospital at Detroit for obser- 
vation because of “too much sugar”. Joe 
evidently doesn't know about the sugar 
rationing but, seriously, reports that he is 
feeling so well that when visited by Ben 
Rawnsley of the National Distillers Pro- 
ducts Corp. a new nurse wanted to take 
Ben's temperature and pulse. Joe was 
sitting up in a chair at the time. 

There are many camera fans in the 
feed industry but none more devoted than 
Clarence D. Moll of the Paetow Co., who 
is president of the Camera Club of the 
University of Wisconsin at Milwaukee. 

The most important magazine in Ameri- 


ca, according to the editors of the na- 
tion's leading trade journals, is Time, 
which received 26.8% of the votes in a 
poll conducted by Carsen Associates. 
Reader’s Digest received 20.5% of the 
votes, the Saturday Evening Post 10.9% 
and Life 7.1%. 

Take note of the new handicaps at 
Sleizers club, Minneapolis, as reported in 
the following telegram from Bill Kellogg, 
Bunge Elevator Corp.: “There will have 
to be a change in Sleizers handicaps. 
Joe Schroeder (North East Feed Mill Co.) 
will have to have at least five. Bill 
Thatcher (Bunge Elevator Corp.) should 
go into Class D.” The telegram came on 
the day after Bill and Joe celebrated their 
birthdays. 

Had a dandy letter from Ron Kennedy, 
former secretary of the Western Grain 
and Feed association, who should now 
be addressed Capt. R. F. Kennedy, Hq. 
S. F. Air Defense Wing, Box 3175, San 
Francisco, Calif. He says the picture of 
Stormy (C. M. Stormes) in Herman Nagel’s 
ad is the best ever taken of the Des 
Moines Appolo and that he has recently 
enjoyed letters from Hugh Hale and 
Frances Huddleston. He sends regards to 
all the Screwballs. 

E. A. Knudtson, district sales manager 
of Northrup, King & Co., Minneapolis, pre- 
dicts that the corn will grow even taller 
in Iowa, following a series of 11 success- 
ful meetings which he recently conducted 
in that state to extoll the merits of Kings- 
crost corn. 


Robert L. Pierce of the Wisconsin Mill- 


1. WISCONSIN 


and the feeder. 


feeds 


HOW WISCONSIN 
Brand Feeds 
Git inte the Victory Program 


RATIONS 
“Ready to Feed”—saving precious 
time and labor for both the dealer 


2. They are balanced and efficient — 
eliminating waste of feedstuffs. 


3. WISCONSIN RATIONS produce 
more milk, eggs and meat for less 
money, and more profits. 


Help win the war with WISCONSIN 


Since 1883 
WAUSAU 


NORTHERN MILLING CO. 


WISCONSIN 
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HIS hard, insoluble, grinding grit is used 

and endorsed by more top-notch poultry- 
men and turkey growers than any other 
brand. . . . Recommended by outstanding 
Poultry Nutrition Authorities. . . . The most 
popular and fastest selling grit in America 
today. . . . No other poultry grit can make 
this statement. 


DEALERS! If you want to profit by 


better nutritional job for the feeder sell him 
STONEMO Granite Grit. 


ing Co., Menomonie, Wis., has been nam- 
ed chairman of the Republican State 
Central committee. 

The Marines can now write the axis 

off as well as shove them off the map 
with our old friend Emil J. Blacky, former 
editor of The Feed Bag, in the corps. He 
may be addressed as Pvt. Emil J. Blacky, 
Platoon M-l, Marine Barracks, Parris Is- 
land, S. C. 
The government now trusts the feed 
dealer, according to announcement by 
Walter F. Katterhenry, Madison, chairman 
of the Wisconsin Agricultural Conserva- 
tion committee. A change in feed wheat 
regulations permit feed dealers, ware- 
housemen, etc., to purchase two carloads 
of feed wheat regardless of the size of 
the cars without furnishing a feed wheat 
bond. 

Gus Bohstedt of the College of Agricul- 
ture, University of Wisconsin, has written 
a special circular on the use of “Wheat 
for Feed”. Copies may be obtained by 
writing the extension service of the col- 
lege at Madison, Wis. 

“Duke” Swanson, secretary of the West- 
ern Grain and Feed association, Des 
Moines, has a private pilot's license and 
a date to fly his plane to Minneapolis in 
the near future. ‘Happy Landings,” Duke. 

And so we shuffle off to Kansas City 
and Excelsior Springs for the executives 
conference of the Grain and Feed Dealers 
National association. Will give you the 
“inside dope” next month and in the 
meantime, don’t forget to celebrate Na- 
tional Feed Week October 19-24—D.K.S. 


® helping your feeds do a 
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—ten years of cash 


(Continued from Page Eighteen) 


outstanding or over-due feed bill. 

Mr. Swan has always placed much credit 
for his steady progress on his friend Doug- 
las Reed, who has long been in the whole- 
sale feed business and is now associated 
with the Crosby Milling Co., Brattleboro, 
Vt. Mr. Reed's theory was that you get 
what you pay for. If part of the farmer's 
feed dollar, therefore, doesn’t go to pay 
for credit costs, he maintains that the cus- 
tomer naturally should get a better feed 
for the same money. 

Changing to a cash basis certainly does- 
n't mean making the customers antagon- 
istic Mr. Swan has proven; on the contrary 
it affords a much better chance to keep 
up and improve relations with them. 

“I don’t think there is a better way of 


accomplishing such a change,” he points 
out, “than by carefully explaining all the 
advantages to every customer, as we did. 
The word was gradually passed around, 
too, of course, but sooner or later the exact 
reasons were explained to every regular 
patron.” 


Within six months the business was not 
only on a cash basis, but an actual in- 
crease in volume was noticeable. It has 
been watched closely ever since, and has 
consistently held to about 25 per cent bet- 
ier than before the cash basis was inau- 
gurated. On the basis of a “bird in the 
hand” this is worth the equivalent of a 50 
per cent or better increase in many stores. 


At the present time the turnover is about 
60 per cent delivery and 40 per cent pick 
up. Delivered orders are sent C.O.D. The 
cash basis allows Mr. Swan and his helper 
to spend much more time than formerly on 


ized service which guarantees 


requirements. Our fast service 


from us. 


ry Our Specialized Service 
for Feed Manufacturers 
As millers of grain specialities for feed manu- 


facturers we offer you individual, personal- 


Next time you are in the market for any of 
the products listed here let us furnish your 


products make it worth your while to buy 


FAST SERVICE 


FRUEN MILLING CO. 


MINNEAPOLIS, MINN. 


satisfaction. 


Table Rolled Oats 
Feeding Rolled Oats 
Steel Cut Oat Groats 
Feeding Oat Meal 
Pulverized and Bolted 
Oats 
Whole Oat Groats 
Steel Cut Wheat 
Ground Oat Groats 
Oat Mill Feed 
Oat Mill Feed with 


and quality 


Molasses 
Pulverized and Bolted 

Screenings 
Steam Crimped Oats 
Steam Rolled Barley 


Dealers in all parts of the country are 
making a profit selling this well- 
known product to dairy farmers and 
eg ae If you are not familiar 
with HTH-15, it will pay you to 
investigate. 

For Dairymen—In the dairy, HTH-15 
is used to treat utensils and contain- 
ers to keep bacteria counts down 
and to avoid rejects. It is a 
free-flowing powder that 
will not freeze or 
get lumpy. 


HTH-15 i; 
Widely Advertised 
in Farm, Dairy and 
Poultry Papers 


To Kill Germs, Use 


- 15: 


A CHLORINE BACTERICIDE AND DISINFECTANT 


For Poultrymen—HTH-15 is used as 
a spray or rinse to help disinfect 
equipment and houses. Also dusted 
as a floating powder over birds to 
induce discharge of mucus from upper 
respiratory tract due to colds. Use 
ordinary dust gun. Hatcheries use 
HTH-15 as cleanup agent. 


Only 2 sizes to stock! The 1-lb. can 
retailing at 50c and the 3-lb. 
can at $1.00. Hand 
measuring spoon wi 
each can. 120 


THE MATHIESON 
ALKALI WORKS 


60 E. 42nd STREET 
NEW YORK, N.Y. 


pleasant customer relations. 

“Maybe it sounds like politics,” he ex- 
plains, “but my experience proves day 
after day that farmers do like to be called 
on. Maybe they just like to pass the time 
of day, maybe they feel like talking about 
the war, or maybe they want to ask some- 
ihing about their feeding problems. How- 
ever, if a man's busy, we just chat briefly 
and run along. He may not say much but 
he does appreciate this thoughtfulness. 
Short, frequent calls are the best policy. . .” 

Visiting the trade regularly is also one 
of the best ways of advertising since the 
purpose of any advertising is to put and 
keep the good name of the advertiser be- 
fore his trade. This policy has resulted in 
the patronage being well consolidated so 
that deliveries are made over a radius of 
about eight miles. Some stores cover a 
15 or 20 mile radius or more for the same 
volume. 

Many years ago Mr. Swan “treated’’ 
about 30 of his best customers to an occa- 
sion which is today still paying dividends 
in good will. Chartering a bus, he took 
them to a nearby feed mill, then run by 
his friend Douglas Reed, where they were 
shown all the steps in commercial grinding 
and mixing, and the reasons for them. 
Then they visited a small model farm 
where the feeding program was also care- 
fully explained and questions answered. 
Finally a first-class dinner at one of the 
leading hotels in that section was enjoyed. 

This trip was planned for about May 1, 
before the extremely busy season began 
so that the greatest possible number of 
customers could spare the time. And al- 
though it was 10 years ago, mention is still 
frequently made of it by those who went 
on the trip. j 

Some of the results which have been 
noted during 10 years of operating on a 
cash basis are: 


Advantages: 


1. Saves time which would be other- 
wise taken for making collections. 

2. Saves bookkeeping costs. 

3. Assures working capital to pay 
wages, operating expenses, and in- 
voices, this last often making discounts 
possible which otherwise could not be 
taken. 

4. Time which would otherwise be 
spent on collections can be well used 
to keep up a regular schedule of call- 
ing on the trade and maintaining cor- 
dial relations. 

5. Keeps friendship and good will. 

6. Assures the farmer that he is pay- 
ing entirely for his feed, not partidlly 
for carrying costs. 

7. The longer the cash basis is in 
operation, the more it becomes accept- 
ed by the customers as the regular 
policy. 

8. Mr. Swan and one helper handle 
a volume which might ordinarily re- 
quire three or four employes. 

Disadvantages: 

None. 

oe 


@ R. P. O'BRIEN and D. H. Hunter, Pills- 
bury Feed Mills, Clinton, lowa, were guest 
speakers at a Rotary club meeting in Mor- 
rison, IIl., last month. 
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Simple 


M ANY articles, today, come either in 

rolls or coils—paper, hose, belting, 
cables, chains, rope, wire cloth, wire, can- 
vas, insulating material, roofing, sheet met- 
al, ete—and the question often arises, 
“How much material remains in that roll?” 
Or, “Does the original coil contain full 
length?” 

There are numerous formulas for com- 
puting lengths in rolls and coils but I find 
that all of them are more or less compli- 

cated. We are told 
to find the outside 
diameter, the inside 
diameter, then sub- 
tract, multiply, and 
do various other 
things and finally 


© 


Here is a simple 
tule of my own 
derivation which I 
contend is the sim- 
plest possible: Make the one measurement 
“S" as shown in the sketch herewith in 
inches. Then count the number of turns. 
Multiply the two together and then multi- 
ply that by 0.2618. The result is the length 
of the roll in feet. . 

If it is a coil instead of a roll go at it in 
precisely the same way and use the same 


Aim Your 
Sights At 


VICTORY! 


As a poultryman, you 
ean contribute to victory 
by increasing your flock’s 
egg production. Combine 
high grade feed with a 
good oyster shell. 


Shellbuilder is pure reef 
oyster shell, clean and 
odorless.” It provides your 
birds with the pure lime 
they need for increased 
production and for gen- 
eral body development. 


Remember, eggs are 
weapons of warfare... 
As a dealer Recommend Shellbuilder 
for Results. . . . Sell Shellbuilder for 
Profits. 


Shellbuilder Is 
“Pre-digested” by Nature! 


Shellbuilder Co. 


HOUSTON, TEXAS 
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we get the answer. 


for finding length 
of any coil 


by F. W. MADISON 


figures as above. For example if the dis- 
tance S is 10 inches and the number of 
turns is 10, the roll or coil contains 26.18 
feet. This holds true regardless of whether 
the material is paper, leather, rubber hose, 
or anything else. The thickness of the ma- 
terial or the diameter of the hose does not 
make any difference. 

To check the rule take an instance where 
we have only one single turn of hose, the 
distance S being 10 inches. The coil then 
is a true circle and the distance S is the 
diameter of that circle. The length of the 
nose, of course, is equal to the diameter 
times 3.1416 or 31.416 inches. Now divide 
that by 12 and you will get 2.618 feet as 
per the above rule. 

Even if the roll or coil is so tightly wound 
that there is no visible hole through it the 
tule still holds true and ditto if it is loosely 
wound. 


@ LEWIS LEFFLER, Osman, Ill., for 28 
years manager of an elevator for C. E. 
DeLong died of a heart attack Sept. 10. 


EGG 


LEADERS 


with 
Dealers and Feeders 


CREAM CALF MEAL 


(For Gruel Feeding) 


A superior meal to replace milk. 
Is steam cooked and remilled for 
added quality. Saves up to 50% 
on feeding costs. 


CREAM CALF FLAKES 


(For Dry Feeding) 


Specially prepared from the same 
quality ingredients as in the meal, 
only put up in easily digested, crisp 
flake form. 


Manufacturers of Ryde’s FLAKED Dog Food 
It's New! It's Different! Investigate TODAY! 


Co. 


5425 W. Roosevelt Rd. Chicago, Ill. 


QUOTAS 


Among vital 
weapons of war- 
fare, don’t forget 
to include eggs. 
Eggs are essential 
for America’s 
fighting forces 
That’s why today 
egg production 
quotas are highest 
in history. 


ST QuaLiTY AT 
FoR 


with NITRAGIN, and 


NITRAGIN. Sell it 


lant. 
already a NITRAGIN 


SELL NITRAGIN FOR ALL LEGUMES 


One farmer spent 75c to inoculate one-half of 30 acres of clover 


harvested extra seed worth $390. If you sell 


seed you can build a profitable volume of extra sales with 


for soybeans, alfalfa, clovers and other 


legumes. It boosts yields, makes richer hay and pasture and helps 
build soil fertility. NITRAGIN is the oldest, most widely used inocu- 
Cash in on NITRAGIN’s sales leadership, if you are not 


dealer, write — 


THE NITRAGIN CO., INC., 3855 N. Booth St, Milwaukee, Wis. 
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PAID IN THIS FIELD! 
— 


“You Name It--We've Got It” 


& 
For a Complete 


Milk Feed Service 


\ SUPREME BRAND 
Dri 


ied Skim Milk 


Perfect Quality Priced Right 
SUPREME BRAND 


1 Condensed Buttermilk 


“The Genuine Condensed Buttermilk 
in the Yellow Barrel” 


SUPREME BRAND 
\ Dried Buttermilk 
SUPREME BRAND 
\ Condensed Whey 
\ Eastern Seaboard Distributors for 


i LACTO-G Dried Whey 


Write, Phone or Wire for 
Unusually Attractive Prices 


Herbert. Clofine 


Bulletin Building Philadelphia, Pa. 


Ts is one time when “George” is do- 
ing his dead level best in the collection 
of iron and steel scrap—but he cannot do 
it all. It’s your job and mine—and we've 
got to take the time to do it regardless of 
how little time we think we can afford to 
take from our regular business. 

Suppose it were your boy or that neigh- 
bor boy who was out there in the desert 
of Africa or the jungles of the Solomons or 
New Zealand or any one of the dozens of 


This appeal to feed dealers, elevator 
managers and the public in general ask- 
ing them to participate in the general sal- 
vage drive was prepared by Fred K. 
Chandler, Tanvilac Co., Des Moines, Iowa. 
Mr. Chandler is chairman of the American 
Legion committee on salvage for the state 
of Iowa and because his message is so 
important and so “straight from the shoul- 
der,” we are reprinting it here in its 
entirety. 


other fighting fronts. Would you want a 
pile of scrap iron or steel to stand between 


IN JERSEE BALANCER 


Vitamins— Minerals— Milk. That’s what you 

get in JERSEE. Costs only 20 to 30c a bag to 
Jersee-ize your feeds. The Jersee Plan opens new avenues 
for Extra Profits and greater feeding efficiency. Write today. 


MINNEAPOLIS MINNESOTA 


him and victory over the ruthless axis 
enemy. Hundreds of thousands of Ameri- 
can boys are trusting us to do our share 
while they face the bombs, strafing—the 


With the Vitality Franchise You Get - - - - 


HIGHEST QUALITY FEEDS 


REASONABLE PRICES 


‘MERCHANDISING CO-OPERATION PROMPT SERViCE 
AIR —"- THAT MAKE STEADFAST FRIENDS. 


Write for Complete Information. 


VITALITY MILLS, Inc.| 


2020 of Trade 


Chicago, Minois 


Pitch 


in on scrap drive 
chandler pleads 


tearing wounds and smothering death on 
the battle fronts. Not a pretty picture to 
be sure. But it’s one we can do something 
about. 

Go into action right now, Mr. Farmer, 
Mr. Feed Dealer, and Mr. Elevator Man- 
ager! Clean up your own place of all the 
vital scrap steel and iron right now. Put 
out line calls to all farmers to get their 
scrap collected. Organize a Jubilee Day 
for your town at which time every one 
hands in their scrap metal—award prizes 
for biggest loads—get out the high school 
band—dismiss school—make it a salvage 
day that will set the axis back on its heels. 
Crucial battles will be lost, lives needlessly 
sacrificed, unless our men and the men of 
our allies get enough tanks, guns, shells, 
ships and combat cars to win. 

These weapons are made largely of 
steel. This comes from the worn-out iron 
and steel articles that lie around your 
home, farm or plant. Because it has al- 
ready once been refined, scrap iron cuts 
down production time. The steel mills need 
six million extra tons of scrap this year! 
If they don't get it—many furnaces will 
shut down! These furnaces will not be pro- 
ducing precious war steel. 

What can you do? Plenty! Go over 
every foot of your own premises. Pick up 
all the useless steel articles you can find. 
Then phone the local salvage committee 
or haul it to your community scrap pile or 
junk dealer. 

Back up our fighting men. Give them 
the equipment they must have to win. Get 
the scrap in and get it in fast! 

— 
@ JOHN HEINS, has been named manager 
of the Meadows Grain & Coal Co., Mea- 
dows, Ill. He succeeds R. L. Rathbun, who 
recently resigned after 50 years of service 
in the grain business. 
@ PAYNE GRIST MILL, Wickliffe, IIl., lo- 
cated on the Blandville road, was badly 
damaged by fire recently. 


Make Money with Chestnut 


Wholesale Chicks 


Free Weekly Price Bulletin .. . 
A card puts you on our list: 


Sell more feed and seed by selling more chicks in 
today’s boom market. Increase traffic — volume — 
profits. Buy chicks from a WHOLESALE hatchery 
that understands the particular problems of a store 
selling chicks but not hatching any. Chestnut 
Hatchery dependable year-round wholesale service 
used by hundreds of dealers. Hatching 100,000 
chicks weekly. All popular breeds. Sexed if de- 
sired. Pullorum tested. Prompt delivery. Illinois 
U. 8. Approved No. 1. Get on our free weekly 
price bulletin by sending postal. No obligation. 


CHESTNUT HATCHERY—Main St., Chestnut, Ill. 
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Use Hoofs To Make 
High Protein Feed 


Hoofs that carry one animal to market 
now can be turned around and used as 
high-protein feed to help produce more 
pork and poultry. 

The remarkable fact about this develop- 
ment is that whereas no one in the past 
has been able to make hoof material even 
partly digestible, J. R. Wagner and C. A. 
Elvehjem of the University of Wisconsin 
now point out a process that converts it 
into what promises to be an exceptionally 
valuable feedstuff. 

The Wisconsin biochemists claim that all 
it takes to make hoofs digestible is to grind 
them toa very fine powder in a ball mill. 
They used swine hoofs in their trials, but 
prospects are that both the hoofs and horns 
of other animals—made of essentially the 
same material—can likewise be made into 
excellent high-protein feed. 

When powdered hoof becomes available 
for animal feeding, probably large-scale 
trials will be needed to determine the best 
ways of using it. The work done so far by 
the Wisconsin research workers indicates 
it is a more potent feed than either meat 
scrap or fish meal. In a series of experi- 
ments in producing broilers with practical 
farm rations, four per cent powdered hoof 
satisfactorily replaced twice as much of 
these other good protein feeds the scientists 
claimed. 


FREDMAN BAG co. 
MILWAUKEE, WIS. 
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@ GREAT LAKES ELEVATOR CORP., Chi- 
cago, Ill., has been formed by Barnett Far- 
oll, Arthur F. Jost and Raymond A. Ger- 
stenberg to operate the National elevator 
formerly operated by Rosenbaum Bros. 
o-@——_—_ 

@ ALBERT A. VOSS, 56, Buffalo, N. Y., 
office manager of the Lewis Grain Corp., 
died Sept. 18 following an operation. 


Swift & Company 


CHAMPAIGN, ILL. 
CAIRO, ILL. 
DES MOINES, IOWA 
FOSTORIA, OHIO 


Phone, Write, or Wire 
for prices. 


@ FARMERS ELEVATOR CO., Grundy 
Center, Iowa, has installed new belting 


cups, and spouting and made other repairs. 
-@@-- 


@ BAUER BROS. CO., Springfield, Ohio, 
manufacturers of food and feed machinery, 
was recently awarded the army-navy “E” 
symbol for efficiency in the execution of 
government contracts. 


MIXERS! 


For Bigger Savings 


Include 


MELKCENTRATE 


In Your Feed Formulas 


A superior dried 
milk alternate— 
32% Protein. 


Replaces dried 
milk products at 
substantial savings. 


Contains all Amino Acids and 
essential Riboflavin. 
change your formula. 


Does Not Cake Or Harden 


Co. 


Does not 


5425 W. Roosevelt Rd. Chicago, Ill. 


POTASSIUM 
POTASSIUM 
POTASSIUM 


PFIZER 
QUALITY, 


CHAS. 


81 MAIDEN LANE, NEW YORK, N. Y. 


1849 


PFIZER & COQO., INC. 


444 w. GRAND AVE., CHICAGO, ILL. 


Manufacturing Chemists 


IODIDE MIX 
IODIDE MIX 
IODIDE MIX 


@ An intimately blended and milled combination of 
90% Potassium Iodide U.S. P. with Calcium Car- 
bonate and Calcium Oxide. Protected by U.S. Patent. 


A stable, very finely divided Powder, bulky and free 
running, thus assuring uniform distribution and a 
uniform ration of Iodine in your feeds. 


Write for Sample and Circular 


@ 


OTEIN 
BAG COR 


HEN-CEN-MIX 
A COMPLETE PROTEIN- 
VITAMIN-MINERAL BASE 
FOR POULTRY FEEDS 


HEN-CEN-MIX contains 38% 
protein, secured largely from ani- 
mal and marine sources. Such a 
wide variety of ingredients are 
used as would be almost impossible 
for the average feed mixer to eco- 
nomically carry in stock. The use of 
these diversified sources of produc- 
tion assures the benefit of all essen- 
tial amino acids. HEN-CEN-MIX 
is especially rich in riboflavin. No 
known vitamin requirement is lack- 
ing. These proteins and vitamins 
are fortified by recognized min- 
eral and trace elements. A com- 
plete feed requires the addition 
of only ground corn, ground oats, 
wheat middlings and wheat bran. 
Proven formulae for complete 
mashes are supplied to mixers of 


HEN-CEN-MIX. 


SEA BOARD SUPPLY CO. 


Meadow & McKean Sts., Phila., Pa. 
| Laboratory and Service Work 


A Part of Our Program 
Write for Complete Information 


GET READY TO 


CULTURE 


Those Home Grown Grains 


Organize Chicago Feed Club 


William LeBlanc, Spencer Kellogg & Sons (upper left) will serve as temporary secre- 
tary, and J. E. Nelson, Armour & Co. (standing next to LeBlanc) as temporary chairman 
of the new Chicago Feed Club organization of which was decided at a meeting of the 
Chicago feed trade at the Sherman hotel on September 22. 

Members of the organization committee in the upper right photo, from left to right, 
are F. M. Rosekrans, New Century Co.; C. W. Sievert, American Dry Milk Institute; 
S. O. Werner, Feedstuffs; Stuart Nordvall, Arcady Farms Milling Co.; and J. L. Dick- 
inson, Glidden Co. The nominating committee (photo at lower left) includes W. F. 
Becker, Cereal Byproducts Co.; Mr. Nelson and W. D. Walker, Arcady Farms Milling Co. 
Charles Van Horssen, General Mills, Inc.; Mr. Walker and Mr. Dickinson (photo at 
lower right) are members of the program committee. 

The Chicago Feed Club starts with 64 members and is expected to take its place 
with such other organizations as the Kansas City and St. Louis feed clubs and the 
Northwest Feed Manufacturers & Distributors association at Minneapolis, Minn. 


Why not get your share of this 
profitable culturing business 
that’s ready to break? Every 
threshing time, hundreds of 
your prospective customers buy 
a “Yeast Feed.” Sell them a 
good one made with Yeastex 
and your own supplementing 
products. 


YEASTEX 
For Dry Feeding, Too 


We'll gladly send you suggest- 
ed mixing formula for time 
proven results from exzyme ac- 
tive, vitamin-rich Yeastex cul- 
turing combinations .. . or for 
dry yeast feeding. 


Go out after extra business this 
year. Write for low prices on 
this high quality yeast. 


YEASTEX CO. 


MONTICELLO, IOWA 


e 


@ FALKNOR GRAIN CO., Troy, Ohio, has 
purchased the Henderson & Jones elevator 
and feed business at West Milton, Ohio. 
Don Falknor will manage the plant, which 
is the fourth elevator taken over by the 
firm. 

@ M. DUANE SEYMOUR, De Soto, Wis., 
junior partner in the Seymour & Son feed 
store, was married Sept. 5, to Ruth Mary 
Wright. 


@ M. E. BRADY, 66, Payne, Ohio, member 
of Brady Bros., well known feed, grain and 
livestock firm, died recently while attend- 


ing the horse races at Marion, Ohio. 


@ PANDORA MILLING CO., Pandora, Ohio, 


has installed a new Sidney gearless mixer. 
—— 


@ LEONARD WALL, Emerald, Wis., is the 
new manager of the Emerald Co-op. Ex- 
change. 


BRIGHT, CLEAN OATS 


ATLANTIC 1277 


GET OUR PRICES BEFORE YOU BUY! 


DRY, SWEET FEED BARLEY 
CLEAN, DRY FEED RYE 
FRESH SHELLED YELLOW CORN 


We Also Distribute Commodity Credit Corporation Feed Wheat 
and Can Make Immediate Shipment. 


KELLOGG COMMISSION CoO. 


MINNEAPOLIS, MINN. 
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— scrap drive 


(Continued from Page Seven) 


farmers, whether justified or not, to having 
their scrap handled by a junk dealer, 
should be set aside for the duration... 
for two very good reasons. First, what 
patriotic farmer is going to withhold his 
scrap, because of a personal grudge 
ogainst some junk dealer, and rob his boy, 
or anybody else's boy, in the army, of the 
weapons he needs to fight with, in defense 
of this country? Secondly, the scrap dealer 
is the only agency, with the knowledge, 
trained help, and equipment necessary for 
sorting out and processing scrap, so that it 
can be used by the steel mills. 

There are about 75 different classifica- 
tions of scrap, and each kind must be sep- 
arated from the others, and shipped sep- 
arately. Furthermore, each kind can only 
be shipped in carload lots, and the dealer 
must wait until he has a full carload be- 
fore he is allowed to ship any one of the 
various kinds of scrap he may have collect- 
ed. The government cannot do this... no 
one else is equipped to do it except the 
experienced waste material dealer, whom 
we call the junk man. Before shipment can 
be made to the mills or smelters, the scrap 
must be broken or cut to stated lengths or 
sizes by welding torches. Sheet metal, such 
as that from automobile bodies and fend- 
ers must be first compressed into bales. 
This requires special machinery, which no 
one else, except the scrap dealer, possess- 
es. So it is easy to see that the junk man 
is an important figure in this war, whether 
we like it or not, and it can be said that by 
and large he is doing his bit as earnestly 
and patriotically as any other citizen. So 
let's give him a hand and forget our differ- 
ences, if any, until after the war. Uncle 
Sam needs your junk and he needs the 
junk man too. 

The National Scrap Harvest, which -is 
the official name of the War Production 
Board's drive for farm scrap, is now in full 
swing from coast to coast. The quota is 
“all there is on every square foot of every 
farm in the country”—and the time for the 
drive is “from now on and as long as it 
takes to get it.” 

Thousands of volunteers are serving 
under the county and local salvage com- 
mittees. They are giving their time without 
compensation, using their own tires and 
gasoline to make the rounds. They should 
be greeted with a smile and given every 
cooperation when they call at your home. 
After all, they are working in the interests 
of your boy and your neighbor's boy, and 
all the other boys that have joined the 
armed forces from your county. 

And don't be too easily satisfied, just 
because you happened to have quite a 
pile of scrap to turn in. If its only part of 
what you have, you've only discharged a 
part of your obligation. 

You can think of other ways to cooper- 
ate. Don't wait to be asked to take part in 
this National Scrap Harvest drive . . . Cali 
or go to your county or local salvage 
chairman and offer your assistance. He 
needs it, and he can make good use of 
you! 

To our women, who have demonstrated 
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their patriotism in so many other practical 
ways, the National Scrap Harvest offers 
an additional opportunity for service. The 
boys in the armed forces are home boys, 


and they know that these boys must have ' 


the best weapons that can be placed in 
their hands. So the women folk will search 
the attic, the store room, the cellars, and 
the home for bits of rubber and pieces of 
metal... old pots, pans, skillets, discard- 


PROTEAST 


BREWERS YEAST 
CONCENTRATE 


SOLVE YOUR 


Fish Meal—Meat Scraps 
and Dried Milk Problem. 


Supplies: 
Essential Active Amino Acids. 
Overabundance of Vitamin- 
B-Complex. 


Improves Utilization of Digest- 
ible Nutrients. 

Contains Soya Bean Oil Meal, 

Corn Gluten Feed and Minerals 

impregnated with Natural BREW- 

ERS YEAST into a dry, granular 

product easy to mix. 


Jobbing Territories Open 
MENHADEN FISH MEAL CO. 


BALTIMORE, MD. 


It’s a matter of 


ed stoves, iron beds, old washers, tubs, etc. 
And they can well be the spark that will 
enlist other members of the family in a 
scrap harvest that will help scrap the Axis. 

@ FLEMINGSBURG HATCHERY, Flemings- 
burg, Ky., has purchased from the Lewis 
Coal Co., its entire milling equipment and 
is now prepared to do all kinds of custom 
grinding and mixing. 


cold dollars and 
common sense... 


That's what causes thou- 
sands to play safe year after 
year and to buy dependable 
O & M Seed. They know that 
it is uniformly excellent, has 
no equal for assuring maxi- 
mum yield, better crops. 


85 Varieties 
Northern Ohio Grown 


@ Field @ Ensilage 
@ Sweet @ Hybrid 
@ Seed Corn 


O & M Seed Oats 
White Star 
Victory 


Lenroc 
Columbia Gray 


WRITE FOR PRICES ON 


CAR LOTS OR LESS 


THE O « M SEED company 


Growers, Green Springs, Ohio 


STEEL! 


stock NOW, but... 


ufacture for elevators. 


J. 


Manufacturers 


Priorities are in such a state of uncer- 
tainty that no one may predict whether 
fabricators will be supplied with the 
proper grade and quantity of steel. We have a 


is the time to order that spouting 
and other equipment which we man- 


. GERBER SHEET METAL WORK 


of GRAIN ELEVATOR SUPPLIES | 


The Gerber 
No.2 Distributor 
Spout | 


Write Today 
for a 
tree catalog | 
H1-1941 | 
519 S. 3rd St. 
Minneapolis 


ESE R CHAIN | 
ene 


— letter campaign 


(Continued from Page Thirty-two) 


weight in selling feed and remedies to 
those we help in this way. 

“Sales are the foundation of any busi- 
ness. But cash payments of merchandise 
and service are even more important. We 
subscribe to a service that has cut our 
credit losses to less than one half of one 
per cent, not on our total sales, but on 
our net profits,” Mr. Penrod said. “It is 
a mutual credit information plan known 
as the Inter-City Credit Bureau originating 
in Warsaw, in north central Indiana. It 
operates throughout this trading area and 
includes 55 cities and towns. 

“The way it works, if a customer is slow 
in paying his bill he is put on the list to 
receive a series of three letters, each point- 


ing out the painful but regretable neces- 
sity of listing him with the ICCB. If he 
does not pay up his name goes on the list 
of slow pay or no pay individuals. Delin- 
quents do not like that as the information 
goes to over 1000 business firms where 
they may sometime wish to establish their 
credit. Most of them pay. These lists are 
revised every two or three months. The 
value of this program is not so much a 
matter of collecting old debts, but chiefly 
because it helps us avoid giving credit to 
poor risks.” 
—— 
@ FARMERS COOPERATIVE association 
plant, New Brunswick, N. J., was destroyed 
by fire last month. 

@ CYRUS TRANBARGER, for 16 years 
manager of a grain elevator at Elwood, 
Ind., died recently. 


ALFALFA 
MEAL 


The Denver Alfalfa 
Milling & Products Co. 


LAMAR, COLORADO 


Merchants Exchange 
ST. LOUIS 


HEADQUARTERS FOR 


Small's Dehydrated Alfalfa Meals 
Pilot Brand Oyster Shells 
Stonemo Granite Grit 

Clear Quill Livestock Mineral 
Blatchford's Vitadine 20 

Clear Quill Poultry Concentrates 
Armour Meat Feeds 

Clear Quill and Waterloo Hog Feeds 
Servall-Stazdry Poultry Litter 
Leader Brand Fish Meals 

Linseed and Soy Meals 

V-C Phospho-Tobacco Fertilizers 
Royal Oak Charcoal 

Nopco A & D Feeding Oils 


Anderson Chick Boxes and Hatchery 
Supplies 


Waterloo MillsCompany 


Manufacturers and Wholesale 
Distributors 


WATERLOO 


Hens Need Adequate 
Feed When Moulting 


Laying hens will make better food-for- 
freedom egg producers if they are fed ade- 
quate amounts of well-balanced feed, par- 
ticularly during the moulting season, be- 
lieves H. H. Alp, extension poultry special- 
ist of the University of Illinois college of 
agriculture. 

Egg production slacks off sharply when 
hens moult. Since every egg that can be 
produced between now and the end of 
1942 is going to be needed, and most of 
the production must come from farm flocks 
of laying hens, adequate feeding was 
never more important than it is now, Alp 
maintains. Plenty of balanced feed will 
help maintain egg production during the 
moulting season and bring hens back into 
full production more quickly than if feed- 
ing is neglected at this time. 

Laying hens require feed for two pur- 
poses, first for maintenance, and second for 
egg production, Alp pointed out. Hens 
tend to produce eggs in a direct ratio to 
the quantities of balanced feed they get 
above maintenance requirements. 

The United States needs about 1/2 bil- 
lion dozen eggs during the remainder of 
the year to fulfill the 1942 requirements of 
4% billion dozen. Uncle Sam is counting 
heavily on the hens in production now to 
help meet that goal, and it’s going to take 
plenty of the right kind of feed in the last 
stretch to do the job. 

@ FRANKLIN FEED CO., INC., Clifton, N. J., 
has been incorporated with a capital stock 
of $50,000. 


@ FARMERS GRAIN CO., Moweaquag, IIL., 
has installed a new truck scale and made 
other improvements at its elevator. 
MILLFEED FUTURES 

Volume of trading in millfeed futures 
reported by clearing members of the Kan- 
da Kansas City Board of Trade and St. 
Louis Merchants Exchange during the 
month of September totaled 48,030 tons ac- 
cording to the monthly report of Louis E. 
Wolf, federal supervisor in charge. At 
Kansas City trading in bran totaled 10,530 
tons and shorts 2,880 tons. St. Louis totals 
were 30,140 tons for bran, 1,940 tons for 
middlings and 2,540 tons for shorts. 


DRIED MILK PRODUCTS 
LACTO-VEE 


LACTO-VEE PRODUCTS COMPANY, 


FEEDING A & D OILS 
FOR-CLO 


Dayton, Ohio 


FO RT-1|-FY Your PROFITS with 


OLD FORT concenNTRATES 


OLD FORT MILLS, Inc. 
MARION, OHIO 


FEEDS and 


Geo. S. Hallenbeck 
Inspection & Testing 
Laboratory 


FOR TESTING 


FLOUR, FEED, GRAIN 
MEAT SCRAP, TANKAGE 
FISH MEAL, ETC. 


PRICES — NORMAL 
56-62 Pearl St., Buffalo, N. Y. 
SEND US YOUR SAMPLES 
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VY ITH the 1942 harvest well under way, 


the nation is assured of enough feed 
for livestock and livestock products, and 
enough food to fill both military and civil- 
ian needs, the department of agriculture 
reports. But because of transportation and 
processing difficulties, war requirements 
for special products, and the need for 
conserving supplies against emergencies, 
civilians should not expect supplies equiva- 
lent to what their increased incomes may 
encourage them to buy the department 
added. 

Food crops, including wheat, rice, vege- 
tables, fruits, and sugar, all approach or 
exceed past records. The largest quantities 
of feed in history are being stored to sup- 
port this season’s livestock production. 
Cattle are going to feed-lots in record vol- 
ume, and the biggest run of hogs ever 
marketed is just beginning. Production of 
all livestock products continues at peak 
levels. Oilseed crops will keep the nation’s 
crushing plants busy as never before, turn- 
ing out record supplies of vegetable oils 
and high-protein feed. 

In all, record and near-record yields on 
93 per cent of the nation’s crop acreage 
are resulting in a total crop production 
estimated in September at 14 per cent 
more than last year, and 13 per cent more 
than the former all-time peak of 1937. But 
the department warns that demand for 
food has increased even more than produc- 
tion. For practically every food other than 
wheat, military and lend-lease require- 
ments have grown so large that consumers 
may not be able to purchase the increased 
quantities their rising incomes would per- 
mit in a world at peace. 

Prices are responding to rising demand, 
and latest estimates of the bureau of agri- 
cultural economics are that the total of 
cash farm income this year will exceed 15 
billion dollars. This compares with less 
than 12 billion in 1941. Despite the tight 
labor situation, prospects are that farmers 
will experience relatively little loss of 
crops. The department believes that labor 
shortages for moving and processing the 
crops after they leave the farms may be 
a greater obstacle than lack of labor for 
harvest. 

Ample feed supplies for livestock are 
one of the most outstanding developments 
of the present harvest. Price ratios favor 
heavy feeding, and hogs and poultry are 
being marketed at heavy weights. Range 
and short-fed cattle are going to slaughter 
in good condition, although due to price 
relationships the marketings of well-finish- 
ed cattle may run somewhat smaller than 
in the fall of 1941. With sheep and lamb 
slaughter expected to be about as large as 
last fall, the aggregate meat supply will 
be a record high to meet war demands. 
These demands will strain supply, how- 
ever, and Secretary of Agriculture Wickard 
has asked poultrymen to increase produc- 
tion of chickens to replace about a fifth of 
the anticipated shortage of meat for civil- 
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of feed supplies 
assured for 1942 


ians which may develop during the winter 
and early spring. 

The department pointed out that despite 
an all-time record yield of cotton and 
large carryover stocks, requirements will 
probably be greater than production for 
that portion of the crop with high grade 
and long staple, since these qualities are 


in special demand. Also, though the fats 
and oils situation is greatly relieved by 
huge production of soybeans, peanuts, cot- 
tonseed, and flaxseed, there are difficulties 
in transporting and crushing which may re- 
tard maximum production of vegetable oils. 


Looking ahead to 1943, the department 
expressed its opinion that total farm pro- 
duction this year is the maximum we can 
plan for in the coming year. But within 
this total production capacity, shifts are 
foreseen to get more of the crops needed 
most, and less of the crops not as essential 
to war. To match this year’s total produc- 
tion, however, farmers will have to over- 
come more serious handicaps in regard to 
shortages of labor, materials, and equip- 
ment, and weather will again have to be 
favorable. 


MILWAUKEE, WIS. 


GRAIN MERCHANTS 


BRANCH OFFICES 


ALGONA, IOWA 
AMES, IOWA 

SAC CITY, IOWA 
WORTHINGTON, MINN. 
RED WING, MINN. 
MITCHELL, S. D. 


W. M. BELL COMPANY 


CONSIGNMENTS SOLICITED 


CEDAR RAPIDS, IOWA 


CONSIGN AND DRAW 
ON US AT 


MILWAUKEE 
CEDAR RAPIDS 
MINNEAPOLIS 


Pecos Valley Alfalfa Mil 
Hagerman,N.M. 


TRY OUR 
PECOS SPECIAL 


IT’S BETTER 


Your inquiry would be appreciated 


Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
CHANDLER, ARIZONA 


SPECIAL PREPARED 
TEAM BONE MEAL 


REPRESENTS 
DEPENDABLE 
YEAR ’ROUND 
PRODUCTION OF 
GUARANTEED 
UNIFORM 
HIGH QUALITY 


Write for Quotations 


Kansas City - Chicago - Oklahoma City 
Omaha - Albert Lea - Cedar Rapids 


e730 


4 H 
‘fa 
~ 
i 4 
100 LBS. NET AN 
PecosValley | 
| 
5 
¥ 
| 


DEMAND We 


TO SOLVE CAPACITY PROBLEMS 


No elevator bucket 
possesses the capacity 
producing features of 
the ‘“‘Nu-Hy.”’ 

By installing ‘‘Nu- 
Hy’s’’ in place of 
other well known 
types, you can elevate 
up to 100°. more. No 
easing alterations nec- 
essary. 

Send for our free 


Capacity Analysis 
Form No. 76. 


CEREAL 


GRADING CO. 


MINNEAPOLIS 


Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 
Prices Right — Service Prompt 
TRY US 


Minnesota Girl Flour 
AND MILLFEEDS 


Capital Flour Mills, Inc. 


General Offices @ Minneapolis 


CORN BELT 
‘SUPPLY CO., /ac. 


Distributors 


LINSEED MEAL and 
PELLETS 
¢ a 34% and 30% Protein 


Soybean Oil Meal and Pellets 
44% and 41% Protein 
AND ALL 


FEED INGREDIENTS 
SIOUX CITY... OMAHA 


R. C. Jensen 

Stanley Eales Jim Suttie 

Phone 5-5075 At. 0754 
e74e 


Write or Wire for Prices on 


DEMON 


Steamed 


Rolied Oats 


Pulverized Heavy White Oats 
Whole Oat Groats 

Feeding Oatmeal 

Steel-cut Oats 

Oat Groat Flour 

Steamed Crimped Oats 

5% Reground Oat Feed 


Des Moines Oat Products Co. 
Walter Berger, Pres. Des Moines, Ia. 


DON’T ROB 
Your Feeds of Importanf 
Trace Minerals 


Many vegetable protein products lack the 
important trace minerals so necessary to 
efficient feed utilization. Protect your 
poultry and stock feeds with TRA-MIN 
a compound of Manganese Stabilized 
Iodine, Copper and Iron. Write today 
for prices and full details. 


TRA-MIN 


WHITMOYER LABORATORIES, Inc. 
Box B-10, Myerstown, Pa. 


PLANNING THE CATTLE FEEDING 
PROGRAM 
Bulletin P20. Iowa State College Ex- 
periment Station, Ames, Iowa. 
* * * 


PASTURES FOR PULLETS AND POULTS 
Bulletin 502. New York State Veterinary 
College, Ithaca, N. Y. 


* * * 


FEEDING SYSTEMS FOR LAYING HENS 
Bulletin 425. Pennsylvania State Col- 
lege, State College, Pa. 


* * * 


DRIED CITRUS IN BEEF CATTLE FAT- 
TENING RATIONS 
Bulletin 613. Texas Agricultural Experi- 
ment Station, College Station, Tex. 
* * * 


VALUE OF DOG FISH MEAL AS A PRO- 
TEIN SUPPLEMENT 
Bulletin 416. Agricultural Experiment 
Station, Pullman, Wash. 
* * * 
FARMERS’ EXPERIENCES WITH CATTLE 
FEEDING 
Bulletin P35. Iowa State College Ex- 
periment Station, Ames, Iowa. 
* * * 


RELATION OF GRAIN FEEDING TO MILK 
PRODUCTION 


Bulletin 424. Pennsylvania State Col- 
lege, State College, Pa. 


from 7 until 6 
early in the morning until the close of 
the working day our wholesale feed 


warehouses are ready to load up 
your trucks quickly and courteously. 


¥ KIL-BALM—blitzes rats & mice. 
¥ PEANUT MEAL — let us tell 


you how it replaces meat scraps. 
¥ 104 OTHER INGREDIENTS 
FEED SUPPLIES, Inc. 


West Allis—1637 South 83rd St. 
Milwaukee—3328 W. Cameron Ave. 


U 


603 Metropolitan Life Bidg. 
MINNEAPOLIS, MINN. 


DRIED MILK 
MILLFEEDS 


Swiftide Pure Cod Liver Oil 
Staley’s Corn Gluten Feed 
Staley’s Corn Gluten Meal 
Staley’s Soybean Oil Meal 
Big Chief Meat Scraps 
Linseed Meal 

Brewers’ Dried Grains 

Malt Sprouts 

Millfeeds of all Kinds 


Deutsch & Sickert Co. 


741 N. Milwaukee St. 
Milwaukee, Wis. 


CHANGE TO CASH 


It will be a constructive step 
when all feed dealers go on 
a cash basis and now is the 
time to do it, advises H. H. 
Prescott in this issue of The 


Feed Bag — printed by 


Broadway Press 


435 N. Second Street 
MILWAUKEE, WISCONSIN 


* 
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— aids war 


(Continued from Page Nine) 


with them or in their cars. This sales plan 
is supported by one driver-salesman who 
sells and delivers his orders including tele- 
phone orders. To conserve truck and tires, 
all orders received on one day are deliver- 
ed the next. This plan also conserves labor 
and with the growing shortage of help we 
figure we'll all have to take another hitch 
in our belts, work a little harder, and a 
little longer to get this job done. 

“We have gone to great lengths to ex- 
plain these factors to our customers. Most 
of them understand and are helpful. We 
help them too. We furnish penny post cards 
to those who do not have telephones so 
they can get their orders to us a day 
ahead for prompt delivery. Customers are 
also urged to buy two-week’s supply at a 


time. This is working out fine and cuts’ 


our delivery costs nearly half. 

“For maximum profits in a large city 
where high taxes or higher operating costs 
or lack of space do not permit custom 
grinding, we are obliged to carry a com- 
plete line of commercial feed for horses, 
cattle, goats, poultry, chicks, ducks and 
turkeys. We find nationally advertised pro- 
ducts are most easily sold and in larger 
volume. This makes many small sales from 
five cents up, but we like these small 
sales—they build customers who buy more 
later on and besides they carry a good 
margin of profit. 

“We are always on the lookout for new 
ideas to help our customers make more 
money and at the same time help us sell 
more feed. For example a few years ago 
it occurred to us that if we could induce 
our customers to use egg cartons carrying 
our trade-mark it would boost our feed 
sales in a big way. The plan was to in- 
duce the poultry grower to advertise his 
eggs by using this special carton. We 
pointed out to him that he could prove to 
his customers that he had better eggs be- 
cause they were produced from flocks 
scientifically fed on this brand of laying 
mash. 

“The producer could not afford to stop 
using a different brand of feed after that, 
as it might jeopardize his own sales of 
eggs to his established trade. The carton 
itself was a lasting factor in impressing 
egg buyers that they were getting top 
quality eggs. As far as I know, the idea 
originated in this store. At first we issued 
a few free cartons as a trial. Our poultry 
feed customers liked it. Then we gave 15 
free cartons with each 100 pound bag of 
feed of laying mash fo customers with 
flocks of 100 birds or more. These were our 
own cartons with our own name, address, 
and trade-mark brand printed all over 
them. 

“This made the best tie-up we ever had 
with our feed suppliers, the store, and our 
customers. It was just another strong link 
in the chain of methods used to build a 
feed business on the brand that we sell, 

“This ties right in with our two-unit 
chick hatchery and helps no end to get 


new feed customers. Our plan is to edu- | 


cate buyers to buy day-old chicks, never 
more than five days old. We tell them they 
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yped-Up Profits 


INDUCING poultry raisers to 
use egg cartons carrying the 
name, address, and trademark 
of the feed sold, proved an 
effective tie-up for the Everitt 
Seed store. H. H. Prescott, 
manager, is shown with an arm- 
ful of cartons above. 


gain the most by lower prices. Why pay 
two cents more for started chicks? We point 
out by records that our chicks have a repu- 
tation for high livability—an average of 
only two “casualties” per 100 chicks. Also, 
that we render diagnosis service as long 
as they use our chicks. 

This method works. It's all in selling the 


idea. We go just a little farther—and the 
best time to do it is when you start a new 
baby chick customer. We point out that 
we look out for their interests—call on 
them and inspect their premises, alter 
floors if required, improve ventilation, rec- 
ommend enlargements of quarters, and 
give them other valuable advice. It is an 
endless program with our organization to 
maintain sanitary conditions among all of 
our flock customers. We are always striv- 
ing to keep mortality down—that always 
was an important thing in building feed 
business and remedy sales, and right now 
it is doubly important. 

“In conclusion, we believe the cash basis 
is the best policy. The loss of one big ac- 
count can never be made up. Since losing 
one $700 account about a year ago we 
went on an all out cash basis. Now 98 per 
cent of our sales are spot cash over the 
counter or on delivery. Some very impor- 
tant emergency will result in a few small 
accounts but these are regularly collected 
without permitting them to go beyond 30 
days. This is the most propitious time to 
change to cash—city families are employ- 
ed at high wages, farmers are earning 
high prices for poultry, eggs and other 
farm produce. They are all able and will- 
ing to pay. It will be a constructive step 
when all feed dealers go on a cash basis 
and now is the time to do it.” 


e@ P. S. STANDISH, Waterloo, Iowa, is 
planning to construct a one-story building, 
24 by 80 feet, for mixing and storage of 
feeds. 


ANY GRADE... 


CORN - OATS - FEED BARLEY 
Poultry and Milling Wheat 


ANY QUANTITY... ANY TIME... 


Write or Wire for Quotations 
BUNGE ELEVATOR CORPORATION 
MINNEAPOLIS MINNESOTA 


; 
: 
NO FEED / 
CARS - BARRELS - DRUMS 
NATIONAL MOLASSES CO. 
(PHILADELPHIA PENNSYLVANIA 
e750 


Service department for our readers. 
Low Rates: 35c per line; minimum, 
four lines including heading. 


WANTED TO BUY 
sin. Equipped to do grinding and mixing. Write 
Box FB 36, % The Feed Bag, Milwaukee, Wis. 


FEED MIXER FOR SALE 


One ton capacity—floor level feed—has motor 
—latest style machine—used short time. Write 
CD-116, % The Feed Bag, Milwaukee, Wis. 


FOR SALE 
North Indiana elevator, coal, fertilizer, feed, 
grinding and mixing. Private owned grounds. 
Main line railroad. Productive territory. Pros- 
perous business. Reasonable terms. Write Box 
254, % The Feed Bag, 741 N. Milwaukee S&t., 
Milwaukee, Wis. . 


VITAMIN LABORATORY 
WANTS THREE HIGH 
CALIBER SALESMEN 
Expansion program of pioneer vitamin labora- 
tory creates openings for three men 35 to 50. 
Knowledge of feeds and the feed trade desir- 
able but not necessary. If you have sales abil- 
ity and a knowledge of product merchandising 
this is a chance for you to make a permanent 
highly remunerative connection. Need men for 
Middle West, East and New England. Some 
volume already established in these territories. 
Your inquiry strictest confidence. Write Box 925, 
The Feed Bag Magazine, Milwaukee, Wis. 


FOR SALE 
One 6-Ton Fairbanks-Morse dump scale. Good 
= Forest City Grist Mill, Forest City, 
iowa, 


WANTED 
Experienced man in a feed plant, understand- 
ing mixing feed by formulas, interested in 
machinery; give age and reference. Write Box 
911, c/o The Feed Bag, Milwaukee, Wis. 


WANTED 


Position in grain, seed or bag business or 
with feed manufacturer, by feed specialist. 30 
ears’ experience. Write A. Ruef, 110-07 73 
oad, Forest Hills, N. Y 


HAMMER MILL FOR SALE 
Has 30 H.P. motor —used only short time. 
Like new. Bargain for cash. Write MM-116, % 
The Feed Bag, Milwaukee, Wis. 


CORN CRACKER AND GRADER FOR SALE 

Cutter—grader—polisher—aspirator, one ton 
per hr. A-l condition, guarantee. Write CM-116, 
% The Feed Bag, Milwaukee, Wis. 


RYE SCREENINGS 
Watch your top scalpings for ergot. Top 
prices paid. Write for quotations and informa- 
tion. Universal Laboratories, Dassel, Minnesota. 


FOR SALE 

Progressive Michigan feed plant. Good feed 
business, poultry and dairy farmer territory. 
Fully equipped for feeds and bean processing. 
Storage capacity in bins 12,000 bushels. 3,200 
sq. ft. floor space. Ill health forces sale. A 
bargain at $6,000. Write Box 90, The Feed Bag, 
741 N. Milwaukee St., Milwaukee, Wis. 


FEED MILL FOR SALE 
Very good grinding and mixing equipment, 
almost new. Also 2 or 3 side lines, worth in- 
quiring about. Erling Torgerson, Galloway, Wis. 


FOR SALE 
Fine grain, feed, seed, and coal b lo- 


FOR SALE 
120 Bu. Meal Drier; 14x30 Flaking Roll; 100 
H.P. Motor, 1200 R.P.M.; Double Stand 9x30 
Roller Mill; 2 Friction Clutches on 3, Shaft; 
Union Special Bag Closing Machine. P. O. Box 
5624, Kansas City, Mo. 


@ O. J. OTTEN, Virden, Ill., manager of 
the Virden Grain Co., has resigned and 
will devote his full time to his farming 
activities. 

@ ALTON WOLFE, Hanna, Ind., has been 
appointed manager of the Hanna Lumber 
& Grain Co. 

—--— 
@ DAYTON GRAIN CO., Dayton, Ind., has 
installed a 1¥%2 ton Kelly Duplex vertical 
feed mixer with motor drive. 


PURE OLD PROCESS 


LINSEED OIL MEAL 


A Suggestion—Write us sotey interested. 
Either Prompt or Deferred Linseed Meal. 
Save Money. “Stand by Stan.” 
A. L. STANCHFIELD & CO 
Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


ARMOUR’S MEAT SCRAPS 
NOPCO COD LIVER OILS 
MANAMAR—OMALASS 
SMALL’S DEHYD. ALFALFA MEALS 
Maney Brothers Mill & Elevator Co. 


inneapolis, Minn. 


«FOR FEED CALL« 


“Stormy” 


IOWA FEED COMPANY 
Phone 45177 Des Moines, Iowa 


Blue Ribbon Condensed 
Buttermilk an’ Skimmilk 


Manufactured by 


Merchants Creamery Co., Inc. 
Cincinnati, Ohio 


Now! -Buy SUPERIOR’S -Pure 


Digester Tankage 
Bone Meal—Blood Meal 


Superior Packing Co. 
St. Paul, Minn. 


cated in central Ohio. Two points and prop- 
erties for the price of one. Reason for selling 
ill health. Investigation will be sure to result 
in a transaction. Write Box 133, “% The Feed 
Bag, 741 N. Milwaukee St., Milwaukee, Wis. 


USED HAMMER MILL WANTED 
For stationary use to take care of custom 
grinding, would like to buy with 3 phase elec- 
tric motor—state condition, size, h. p. and price. 
H. W. Myers & Son, Inc., Bennington, Vermont. 


For better Hog and Poultry Feeds add 


PURITY YEAST 


High in Lactic Acid, Nicotinic Acid, 
Pantothenic Acid, 
Vitamin B,, Riboflavin, Vitamin G 


Write for Delivered Prices. 


PURITY YEAST CO., 


Feeding Oat Meal 
Meat Scraps — Produlac 
Colloidal Phosphate 
Silmo — Cod Liver Oils 
North East Feed Mill Company 


MINNEAPOLIS MINNESOTA 


STRONG) 
ScoTy 


INGREDIENTS 


OF QUALITY U-M.C. CALCIUM CARBONATE @ MILL FEEDS 
PACKING HOUSE BY-PRODUCTS e OIL MEALS 


UNITED FEED PRODUCTS CO. 


205 W. WACKER DR. 


CHICAGO, ILL. 


Midland Hay & Feed Co. 
Beet Pulp and Millfeed 


220-222 Corn Exchange Building 


FEEDSTUFFS 


Both Cash and Futures 


DREYER COMMISSION CO. 


(At it since '92) 
Merchants Exchange St. Louis, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 


Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


H 

[ODINE MINERALS 


SYNTHA-MIXER 


BIO-PHYL 
‘““MORE THAN VITAMIN CONCENTRATES” 


SYNTHA PRODUCTS 
E. E. FRITH CO., Dubuque, Iowa, Northern Distributors 


76 
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SALT 


Highest Quality 


Prompt Service 


MORTON SALT COMPANY 


MILWAUKEE WISCONSIN 


Mid-West Rock Products 
Corporation 


“High Calcium Limestone Dust" 
Made from Selected Indiana Limestone 
High Calcium — Low Magnesium — 
No Fluorine Content 


Used by the Leading Companies in the 
Middle West for the Production of 
Quality Feeds and Mineral Supplements 


LOW COST — HIGH QUALITY 


Any Fineness to Fit Your Needs 
New Paper Bags — Your Bags — Or in Bulk 
We also bag No. 30 Dolomite — Excellent for Drill 


and Barn Liming 
Let us quote your year's requirements 


"Calcium" Produced at Greencastle, Indiana 
"Dolomite" Produced at Ridgeville, Indiana 


All products tested currently in 
our France Stone Co. Laboratories 


District Sales Office — 
532 Illinois Bldg., Indianapolis, Ind. 
Home Office — The France Stone Co., Toledo, Ohio 


Scientifically Formulated 
Uniformly Milled 
Biologically Tested and Proved! 


Green Top Mineralized Tankage 

Hi-Lite 40% Hog Supplement 

Green Top Poultry Concentrate 
— plus — 


HI-LITE Complete Feeds and © 


NO-MILK CALF MEAL 
AND PELLETS 


Quick and reliable service from our conveniently 
located warehouses in lowa and Nebraska 


National Feed and Supply 
Company 


(Division of National By-Products, Inc.) 
DES MOINES, IOWA 


JUMBO 


PEANUT MEAL 


Made right here in the middle 
west—this dandy feed is making 
new friends every day. JUMBO 
peanut meal is produced the “‘old 
process” way to retain all its 
inherent goodness. 


Ideal for dairy rations, hog feeds, 
and poultry mashes. 


26% protein 8% fat 12% fiber 


Let us quote you delivered price 


TODAY 


La Budde Feed & Grain Co. 


AT MILWAUKEE 
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Why Not Get in Step and Cash-in! 


You can cash-in with Murphy's Concentrates 
without disturbing anything you are now 
doing. In your locality there is a vast UN- 
TAPPED market for Murphy’‘s Concentrates. 
A great radio promotional campaign is carry- 
ing this message of MURPHY savings to 
nearly 2,000,000 farmers every week. NOW 
IS THE TIME to cash-in with Murphy's 
Concentrates. 


Get The Facts NOW! 


DO THIS—send us a card right now and 
ask about the Murphy Feeding Survey. It 
costs you nothing— obligates you in no way! 
We will GET THE FACTS —see whether 
or not there is EXTRA business and EXTRA 
profits in your trade area. This feeding 
survey will be packed with interesting and 
valuable information for you! 


With the Rapid Changes 


Sweeping the 


FEED BUSINESS 


ARE YOU MEETING THE CHALLENGE 
OF NEW COMPETITION? 


Are you offering farmers just another feed 
—or have you something SPECIAL, NEW, 
TAILOR-MADE to meet the new demands 
of feeders in war time? New competition 
is facing established feed dealers every- 
where. Yet, hundreds of dealers are meet- 
ing this competition with a new, a more 
practical, a more economical feeding pro- 
gram. Concentrate feeds are forging 
ahead in the feed industry. More author- 
ities recommend their use. More feeders 
are discovering their unequalled savings. 
More dealers are selling more concen- 
trates than ever before! 


CONCENTRATES Help to Step-Up the 
Production-for-War Program! 


Look at these four Big savings Murphy's Con- 
trates bring to feeders! 
Less to ship. Concen- 
trates make up only 
10-20% of the finished 
ration. Less shipping 
cost, less use of freight 
facilities, less confusion, 
less delay in deliveries. 


Save valuable corn 
and grain! 

Save TIME—now when 
labor is scarce! 


Save TROUBLE — By- 


pass costly feeding 
setbacks! 


THE SWING IS TO CONCENTRATES 


BURLINGTON, 


MURPHY PRODUCTS 


Pioneers of Concentrate Feeds 


=» WISCONSIN 
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“HOARDING” FLOUR 
PATRIOTIC 


Stock Up NOW On 
ENRICHED 


FLOUR 


Storage space for the new wheat crop is 
urgently needed. Every housewife can help 
—lay in your winter supply of Enriched King 
Midas Flour now! Every barrel you store in 
your home creates storage space for nearly 
5 bushels of wheat. 


SPECIAL LOW PRICE ON BARREL LOTS OF 
ENRICHED KING MIDAS FLOUR... 


SALE PRICE 
PER BARREL 


(NOTE TO KING MIDAS DEALERS: May we suggest that you post this ad — with price inserted — on your bulletin 
board or windows. Give your customers the advantage of a special low price on King Midas Flour in barrel lots.) 
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